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Parbour Tells How 
Insurance Helps to 
Safeguard New York 


ational Board President Partici- 
pates in Radio Business Forum 


Over Station WMCA 
RE HAZARDS ARE REDUCED 


Insurance Men Aid FBI and Coast 
Guard to Prevent Disastrous 


' Pier and Ship Fires 


Protective measures worked out by 
the Coast Guard and engineers of the 
National Board of Fire Underwriters in 
cooperation with the fire departments 
on the New York and New Jersey sides 
of the Port of New York should be a 
material aid in preventing repetition of 
destructive water front fires such as oc- 
curred in Brooklyn and Jersey City 
about a year ago, said Robert P. Bar- 
hour, United States manager of the 
Northern Assurance Co. and president 
of the National Board in a radio ad- 
dress last Sunday. 

Mr. Barbour took part in the fifth of 
a series of business forum radio broad- 
casts by the Commerce and Industry 
Association of New York, Inc., over Sta- 
ton WMCA. The subject of last Sun- 
day’s forum was “New York’s Wartime 
Safeguards.” Neal Dow Becker, presi- 
dent of the association, was moderator. 
The first speaker was P. E. Foxworth, 
assistant director, Federal Bureau of In- 
vestigation, who was followed by Mr. 
Barbour. [he third speaker was Rear 
Admiral Stanley V. Parker, district 
Coast Guard officer and captain of the 
port. 

Industry Feels Obligation 
_ Mr. Barbour said the war has greatly 
serased the importance of protecting 
- city and Port of New York against 
ire and “the fire insurance industry 
vi it has an obligation to help in fire 
Prevention and fire protection because 
Or its technical knowledge of what causes 
Sig the ways of preventing them and 
€ means of putting them out if they 
do occur,” i 
_ Pointed out that in time of war 
eels are more valuable than money. 
: e job of fire prevention, he said, be- 
fol where raw materials begin and 
oe them through all their move- 
and processes. Referring to the 

Th front fires, he continued: 
ha ne National Beard has also been 

Ppy, during this war period, to con- 

(Continued on Page 24) 
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Date of Accomplishment 


We have heard more than one underwriter express the thought 
that the most thrilling moment in his insurance life came when 
he delivered the check for his first death claim, for it is then 
that he comes to full realization of the value of life insurance. 
So does the beneficiary. 


But we have also come to believe that a policyholder receives 
a new way of thinking about life insurance when the time comes 
for his endowment to mature. Here is something for himself— 
he didn’t “have to die to win.” 


And here’s an example of such an experience. The policy- 
holder wrote his underwriter: “Everything received. Thanks very 
much for your kind attention and good wishes. It is wonderful 
to plan something and then be able to live to enjoy that feeling of 
happiness at the date of accomplishment. 


“Just think—twenty-three years ago on a Saturday afternoon 
you approached me, got my attention, then interest, then desire, 
finally resolve, and now I have an income. I am beginning to 
believe you should get the credit, not me. 


“My wife wants me to thank you. She said if it were not for 
you she wouldn't get a look in.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Life Company Holdings 
Of FHA Mortgages 
Nearing a Billion 


Will Reach That Sum by Dec. 30; 
Half Year Total Was 
$865,178,410 


ACTIVE IN WAR HOUSING 


Life Companies Loaned on 20% of 
All War Housing by Pri- 
vate Investors 








Life companies’ investments in pre- 
mium paying FHA mortgages as of June 
30, 1942, total $865,178,410, representing 
188,409 mortgages. This cumulative to- 
tal since December, 1936, is an increase 
of $289,073,190 and a gain of $139,221,300 
over last December 31 total of $725,- 
178,410. 

The number on December 31, 1941, was 
157,651. The number of life companies 
investing in this classification has also 
increased, from 85 when these mortgages 
were first on the market to 173 as of 
the half-year mark. On December 31, 
last year, 163 companies were investing 
in this market. 

See Billion by Year’s End 

It is interesting to note that the in- 
crease for the first six months of 1942 
is considerably beyond the amount of in- 
crease for all of 1941 over 1940. If in- 
vestments continue at this rate for the 
remainder of the year total FHA mort- 
gage investments by life companies at 
the end of 1942 will total more than 
$1,000,000,000. 

Synopsis of the year-by-year invest- 
ments by life companies in this field is 
given in an accompanying table. 


War Housing Projects 


The FHA program of mortgage insur- 
ance on privately financed war housing 
projects under Title VI of the National 
Housing Act has been largely carried 
out through cooperation of life insur- 
ance companies and other institutional 
investors. According to the June 30 
figures released by Federal Housing 
Commissioner Abner H. Ferguson, pri- 
vate lending institutions, among them 
the life insurance companies, originated 
75% of the $355,291,550 in war housing 
loans approved for insurance under 
Title VI 

The percentage of distribution of these 
mortgages by types of investors were 
as follows: Commercial banks 304%; 


(Continued on Page 12) 
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Life Insurance and Inflation In Germany 


After the First World War 


‘Part 1 


By Dr. L Mdwig M. Simon 


Since I arrived in this country I have 
been constantly asked what happened to 
life insurance companies in Germany and 
to their policyholders after the tragic 
inflation which started there in 1918 fol- 
lowing the collapse of the German war 
efort. Before the inflationary period 
ended the value of the mark went down 
to 42 trillion marks to the dollar. Its 
dollar value before the war was almost 
a quarter—25 cents. Destruction of the 
reserves of policies meant not only the 
sacrifice of the insurance, but was a tre- 
mendous shock to the policyholders who 
lost their accumulated savings which 
thev had invested in insurance to protect 
their future. 

The people soon started to live from 
hand to mouth, indifferent to thoughts 
of tomorrow, and that indifference 
spread to their thoughts about life in- 
surance. They refrained from buying 
insurance as they did from storing up 
paper money, the latter practice seeming 
ridiculous as there was no confidence in 
any currency. Life insurance became 
a “luxury” inaccessible to the now im- 
poverished middle and lower classes. 
People rather employed all the purchas- 
ing power they possessed to buy con- 
sumer goods, to make their lives as 
comfortable as possible under the cir- 
cumstances. Well-to-do people used to 
become even less insurance-minded than 
the little fellow, since they realized com- 
paratively early the depreciation of sav- 
ings and capital invested in life insur- 
ance. No longer did they see any ad- 
vantage in taking out life insurance pol- 
icles in an ever-depreciating currency. 
They rather sought hedges to protect 
their capital against inflation by invest- 
ing such amounts as otherwise would 
have gone into insurance, into material 
values, such as real estate or industrial 
property. In addition, they rather looked 
out for immediate increase of their in- 
comes than for long term investments. 
We only mention the notorious trans- 
actions of borrowing from the Reichs- 
bank, which were inaugurated by Stinnes 
and which were successfully imitated 
by all industrial entrepreneurs. They 
would get loans in marks, lavishly grant- 
ed them by the Reichsbank, and repay 
them at maturity in the same legal ten- 
der which in the meantime had depre- 
ciated tremendously. Thus they prof- 
iteered from inflation, in financing all 
domestic expenses, such as payrolls and 
Improvements of plants by borrowed 
marks and in making enormous gains in 
gold from export abroad. Therefore they 
Were apt to oppose any serious attempt 
of the Government to stop inflation un- 
til the end of 1923 when domestic prices 
had reached the level of the world mar- 
ket, thus ending the possibility of Ger- 
Man export dumping. 

Some Figures on German Inflation 
German life insurance companies had 
een able to withstand the extraordinary 

losses of World War I without jeopardy 
to their financial stability. The so-called 
Post-war” inflation, however, virtually 
already started during the war, brought 
them close to collapse. From the end 
of 1918 the inflationary speed was con- 
tinuously increasing toward the “run- 
away” stage which began after the as- 
Sassination of Rathenau by Nationalist 
Predecessors of the Nazis in June, 1922, 
and which resulted in complete destruc- 
tion of the currency at the end of 1923, 
as shown by the following figures, giving 
the quotation of one dollar in paper 


marks, starting with December 31, 1913, 
when the dollar was quoted as 4.20 
marks. Number of marks to the dollar 
in succeeding years were these: 


PON oc Se sere kee ae 4.20 marks 
[LE eee eee eee ean en See 5.16 marks 
MINA helo ven cern eyuoe ua 5.67 marks 
| OA RR eee rere pe pees ee 8.28 marks 
| O] O SAAR Arsene Ronn ee ener eae 46.77 marks 
ROME ra pexivenadncuarasuen 73. marks 
| 0 2.) aR eee re arty. 191.93 marks 
Re TOP aia adewedeas 493. marks 
December, 1922 .......... 7,589 marks 
January, 1923 22.22... *17,972. marks 
July, 1923) 2. cccnccevces dee Marks 
December; 1923...........,.. 4.2 trillion marks 


*“Passive resistance” against the oc- 
cupation of the Ruhr.) 





Nowadays the main cause of this in- 
flation has become well known. It lay 
with the notorious methods of financing 
not only the war but also the tremendous 
needs of the post-war period by fiat 
money policy, i.e, by printing paper 
money, and by issuing short term Gov- 
ernment bonds without any limit. 

The development of life insurance dur- 
ing the earlier stages of inflation in Ger- 
many is shown by the figures calculated 
in terms of gold marks as follows: 


Premium Receipts 


Policies Outstanding Goldmark 


1913 16.2 billion (100 %) 724.7 mill. (100 %) 6.1 
1918 8&8 billion ( 54.6%) 451.7 mill. ( 62.3%) 
1919 2.2 billion ( 13.5%) 132.5 mill. ( 18.3%) 
99.8 mill. ( 13.8%) 
57.8 mill. ( 8 %) 


1920 1.7 billion ( 10.9%) 
1921 1.0 billion ( 6.5%) 
Total Outstanding Policies in 1913 
The total of policies outstanding in 
1913 amounted to 16.2 billions of gold 
mark, which total lay just between 11 
billion outstanding mortgage bonds of 
German mortgage banks and 18.9 billion 


total deposits with German = savings 
banks. These 16.2 billions in gold had 
been devaluated to 1 billion in gold, 


ie., by 93.5%, as early as the end of 
Dr. Ludwig M. Simon 

Dr. Luwdig M. Simon, now in this 
country engaged in insurance and re- 
insurance research work, was one of | 
the outstanding authorities in German 
insurance circles for some years, includ- 
ing those of Germany’s inflationary and 
reconstruction period. 

Before the advent of Hitler he was 
superintendent for Prussia of insurance | 
companies owned by the provinces and | 
local governments. For the Reich, he | 
also was a member of the national | 
board of private insurance. 





When the 
Nazis came into power he became a 
|reinsurance broker, working in co-| 
| operation with insurance offices of Lon- | 
| don, Paris and Genoa. 





1921 and even before the runaway stage 
of inflation had started. 

As shown, there was still in 1920 a 
genuine increase in new policies, even 
in terms of gold, while the gold value of 
policies outstanding continuously de- 
creased. 

In terms of paper marks, however, the 
total of policies outstanding also in- 
creased, namely up to 80 billions of pa- 
per marks in 1922, which amount, how- 
ever, was equal only to some 40 millions 
in gold. At the end of 1923 practically 


everything was lost, both in amounts in- 
sured and in assets. 

A policyholder who on a policy of 
10,000 marks underwritten in 1902 had 
paid something approaching $2,500 in the 
course of twenty years, at the end of 
1922 ($1 equaled 7,589 m.), received a 
capital of about $1.30. In the case of 
an expiration in 1923, he received just 
nothing. A sum insured of 25,000 m. 
equaled the value of a small house in 
1918, one furnished room in 1920, a suit 
of clothes in 1922, and a postage stamp 
in 1923. The inflationary picture was 
completed by the continuous devaluation 
of the life insurance company’s assets. 
This devaluation, however, was recog- 
nized by German life insurance compan- 
ies only in the later stages of inflation. 

Attitude of Policyholders 

While in some other fields of business, 
even the most conservative managers, 
for instance savings bankers, were look- 
ing around to discover new services, such 
as personal loans, checking accounts, 
etc., in order to replace the shrinkage 
of their capital investments and interest 
returns, life insurers persisted in a kind 
of passivity. This attitude was due to 
the long term character of the life in- 
surance business which did not call for 


New Insurance 

bill. (100 %) 1.7 bill. (100 %) 
3.9 bill. ( 65.7%) 1.0 _ bill. ( 60.9%) 
894 bill. ( 14.8%)  .447 bill. ( 26.2%) 
577 bill. ( 9.5%) .543 bill. ( 31.8%) 
272 bill. ( 4.5%)  .367 bill. ( 21.5%) 


immediate action to preserve liquidity. 
This attitude was also in accordance 
with the hesitant policy of the National 
Supervisory Board which refrained from 
any far-reaching reform of the legal re- 
quirements for the company’s invest- 
ments. 

In later years the president of the big 
Gothaer Life Insurance Co. frankly ad- 
mitted that even when the inflation was 
already in full swing and overhead—re- 
duced to gold—was very low, life insur- 
ers did not recognize inflation as the 
fundamental cause. They rather talked 
much about a great general rise in prices 
and about enormous increases in loading 
expenses. 

First Symptom of Inflation 

The first symptom of inflation which 
was realized as such was the ever-widen- 
ing gap between those expenses and the 
revenue from fixed interest. While es- 
pecially the expenses of management 
increased in terms of paper marks, rev- 
enues from accumulated reserves re- 
mained unchanged, and premium re- 
ceipts did not even suffice to pay the 
salaries of the clerical force necessary 
to collect them. 


Life Insurance Companies Attempt to 
Meet the Impact of Inflation 
Some attempts were made to adjust 
life insurance operations to the peculiar 
conditions of inflation and even some 
reforms of the regulations for legal in- 
vestments were established, though too 
little and too late. We mention a few: 
(1) Supplementary Insurance Con- 
tracts. From the “start” of inflation in 
1918 until the Spring of 1923, life insur- 
ance companies tried to induce policy- 
holders to improve their protection by 
taking out supplementary insurance pol- 
icies. These measures resulted in an 
increase of the sums assured—as com- 
pared with 1913—7% in 1918, 18% in 


Total Assets 


mao 








DR. LUDWIG M. SIMON 


1919, 35% in 1920. The _ respective 
amounts, though enormously swollen, in 
terms of paper marks, were only a make- 
believe because of the depreciation of 
the currency. 

Quite apart from the fact mentioned 
above that smaller people during infla- 
tion were not able to spare sufficient 
amounts to pay the premiums on such 
complementary contracts, even those pol- 
icyholders who could afford it soon real- 
ized the impossibility to keep pace with 
inflation by new contracts and gave un. 
On the side of the companies, this effort 
of adaptation tremendously increased the 
cost of oneration. The management of 
applications for and of premium collec- 
tions on those new policies were threat- 
ening to overthrow the whole adminis- 
tration of the life insurance companies. 

Collections and Personnel 

(2) Discontinuance of Collection. In 
the early months of 1923 most compan- 
ies decided, therefore, to abandon not 
only the attempts to issue supplementary 
policies, but also to stop any new ac- 
quisition in general and to discontinue 
the collection of premiums on former 
policies because that collection would 
have cost more than the premiums yield- 
ed. This measure was approved, very 
late, by the law of July, 1923, and policy- 
holders were informed that their policies 
would be treated as fully paid up. 

(3) Laying Off of Personnel. By the 
last mentioned measure, companies were 
enabled to effect an extensive lay-off 
of personnel and to simplify office rou- 
tines. The big Gothaer Life Insurance 
Co.. for instance, employed in July, 1922, 
560 persons on full time as compared 
with only 77 persons on half time in 
November, 1923. 

(4) Policies in Terms of Material 
Value. The life insurance companies 
also attempted to adopt various methods 
to protect their policyholders by con- 
tracts in terms not depending upon the 
depreciation of currency. They intro- 
duced “sliding scales,” according to 
which both premiums and sums insured 
were based upon specific indexes such 
as the index of costs of living, of whole- 
sale prices and of salaries. Sometimes 
policies would even be based upon the 


(Continued on Page 4) 
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Sees Life Sales Rise 
Likely In Coming Year 


HULL, MUTUAL, N. Y., ANALYSIS 





Predicts Increase As Spread Between 
Income and Consumer Goods 
Supply Widens 





Outlook for 1943 life insurance sales 
is brighter than at any time since the 
outbreak of war in 1939, according to 
J. Roger Hull, vice-president and man- 
ager of agencies, Mutual Life. The 
business has experienced a decline in 
1942, a natural reaction to our entry 
into the war, he points out, but there 
are many indications that this decline 
has been checked and that we are on 
the verge of a great expansion in new 
business production. 

“Aside from the fact that the national 
income has reached an all-time high and 
that 20,000,000 women probably will be 
engaged in industry by the end of 1943,” 
Mr. Hull continues, “more and more 
consumer commodities undoubtedly will 
be rationed as time goes on, thus in- 
creasing the margin of excess, or sur- 
plus, purchasing power. 

“As this margin is widened and as 
our national income continues to climb, 
more people will turn to life insurance 
as the one medium through which they 
can provide protection for their fami- 
lies. People will and should buy war 
bonds to help the war effort, but life 
insurance remains the only instrument 
through which they can provide family 
protection immediately.” 

New Sales Methods 

Moreover, agents have learned to con- 
centrate their efforts and to plan their 
time more efficiently since Pearl Har- 
bor. Methods of selling have changed 
and life underwriters must substitute 
modern work methods geared to the new 
social and economic pattern of today. 

“Never before have we been faced with 
such responsibilities as we shoulder to- 
day—and by ‘we’ I mean every citizen 
of our great country. Those in pro- 
duction, not directly in service or in war 
industries, have a responsibility not only 
as members of their community but as 
members of the humanitarian institution 
of life insurance. They have the added 
responsibility of seeing that the ‘home 
front’ is maintained and strengthened 
through the protection afforded by life 
insurance.” 





Sanford Second Deputy 
Of Michigan Department 


L. M. Sanford, acting chief examiner 
of the Michigan Department, has been 
named to the combined positions of 
chief examiner and Second Deputy 
Commissioner, according to announce- 
ment by Commissioner Eugene P. 
Berry. The appointment fills a vacancy 
in the second deputy’s post existing 
since the recent resignation of Jay C. 
Ketchum, who has become permanent 


executive director of the Michigan 
Medical Service, Detroit. 
Mr. Sanford has had long experi- 


ence with the Department, having filled 
the post of Second Deputy Commis- 
sioner on a previous occasion, from 
March, 1937, to October, 1939, and hav- 
ing been for years with the examining 
staff. He left the Department in 1939 
to go with the Mid-America Insurance 
Co. at Detroit which had been organ- 
ized by C. M. Verbiest but left that 
concern when its offices were moved to 
Chicago, becoming connected with C. 
M. Verbiest & Associates, a Detroit 
agency. From that affiliation he went 
to the Michigan Medical Service where 
he was associated for a time with Mr. 
Ketchum, returning to the Department 
as acting chief examiner last June. 





KEATING HEADS PAY PLAN 


Edward H. Keating, Equitable Society 
manager at Minneapolis, has been ap- 
pointed chairman of the employers’ com- 
mittee of Minneapolis war savings staff. 
He will direct the payroll savings plan 
in that city. 





STATE MUTUAL NEW FIELD 


Worcester Company to Write Non- 
Medical, President White Announces; 
To Treat Applications Individually 


State Mutual Life has entered the 
non-medical field, according to Presi- 
dent George Avery White. Full-time 
agents, who may solicit non-medical 
applications, will submit them individu- 
ally, requesting the privilege and ac- 
cepting the additional underwriting re- 
sponsibility. 

Life, endowment and retirement in- 
come policies, whose top limits vary be- 
tween $3,000 and $5,000 according to 
age, are available, though any non- 
medical insurance issued prior to an- 
other policy issued on a medical exam- 
ination, is disregarded in determining 
current non-medical limits. 








UNION CENTRAL CHANGES 





Best, Plumley and Miss Coffman Figure 
In Year-End Shifts At 


Philadelphia 
The Philadelphia agency of Union 
Central Life will have three _ staff 


changes after the year-end, Manager 
H. Sheridan Baketel, Jr. has an- 
nounced. Earle E. Best, formerly office 
manager of the company’s Minneapolis 
agency, will take the cashier’s post at 
Philadelphia. Eli Earl Plumley, district 
manager of Camden branch office of 
the Baketel agency will came to the 
headquarters office of that agency as 
supervisor. Ethel Coffman, with the 
agency for more than five years, has 
been named assistant cashier. 

Mr. Best replaces Emory K. Peter- 
son who has joined home office staff 
of a Nebraska company. Mr. Plumley 
fills the post left ofen when C. M. 
Ashton, Jr., became a lieutenant in the 
Navy last June. 





The Ohio State Life has announced 
that it will hold its annual agency con- 
vention in Columbus on February 1, 2 


and 3. 





LIFE 


A. A. Rydgren, President 





jo” Check the POINTS OF EXTRA PROTECTION 


Continental American 
INSURANCE COMPANY 


WILMINGTON, DELAWARE 





Max S. Bell, Agency Vice President 








German Inflation 


(Continued from Page 3) 
individual salary earned by a policyhold- 
er. Those measures, however, only 
worked for a very short time and on no 
broad scale, because the majority of the 
policyholders were not able to pay pre- 
miums following the precipitate jerks of 
these indexes. The companies on their 
part were at a loss to discover invest- 
ments suitable to cover congruously the 
reserves for such contracts. 

Another Difficulty 

This difficulty was also evident in re- 
spect to policies in terms of prices of 
specific commodities such as coal, tim- 
ber, wheat, rye, etc., since securities in 
terms of such commodity standards had 
not been issued before the end of 1922. 
Moreover, the issue of such policies was 
handicapped by legal requirements which 
were eliminated only as late as in 1923. 
There also were technical difficulties due 
to the fact that securities in terms of 
commodity prices as a rule were based 
on short term, while life companies in 
order to invest the amounts covering 
reserves of long termed insurance con- 
tracts used to do so in long term se- 
curities. There was, last but not least, 
the economic difficulty that only such 
people whose incomes were in some way 
connected with the ever-rising prices of 











selling War Bonds. 


WERE IN GOOD COMPANY 


So popular, so practical is Minnesota Mutual’s Payroll Deduc- 
tion Plan, that Uncle Sam now employs payroll deductions for 


All workers, including the ever-mounting numbers of men 
and women in war industries, are therefore doubly receptive of 
this convenient means of purchasing family life insurance at low 
monthly rates. Remember, Minnesota Mutual’s automatic Payroll 
Deduction Plan requires practically no work or expense on the 
part of the employer. In the light of present needs and circum- 
stances it is an indispensable part of today’s sales equipment. 
May we send you the complete details? 











A Quarter Billion Dollar Mutual Company, 62 years 
old, with an understanding cooperative Home Office. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


Saint Paul, Minnesota 
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the respective commodity, were able to 
pay premiums on such a basis, 

Thus these schemes—though playing 
a rather important part in fire and allied 
lines—were experimented, though on q 
very small scale, in the field of life in. 
surance. 

Another scheme to base life insurance 
policies on high grade foreign currency 
such as dollars, Swiss frances, Dutch 
gulden, theoretically offering an obvioys 
solution, was practically impossible be- 
cause of legal inhibition. When, as late 
as in the Spring of 1923, this legal ob. 
stacle was repealed, this type of insur- 
ance was very difficult to put into effect 
since a great scarcity of congruous se- 
curities existed almost up to the end of 
inflation; the long term dollar bonds of 
the Reich were issued as late as Sep- 
tember, 1923. 

(5) Investment Policy of Life Com- 
panies. Before World War I, some 80% 
of total assets of German life insurance 
companies had been invested in mort- 
gages, some 8% in fixed interest-bear- 
ing bonds, while the remainder was in- 
vested in loans granted to policyholders, 
to local administrations and public cor- 
porations. 

The companies were not permitted to 
buy real estate except under foreclosure 
to protect the mortgage investment; the 
price for any such purchase had to be 
paid from the surplus, not from reserves. 
Thus only 3% of total assets had been 
actually invested in real estate. 

_ In contrast to England and France, no 
investments in common stocks and shares 
had been permitted at all. 


Final Real Estate Acquiring Author- 
ization 

By regulation of July 31, 1923, com- 
panies finally were authorized to acquire 
real estate up to the limit of 25% of 
their total assets. They were equally 
permitted to buy shares up to the limit 
of 10% of their total assets and not 
exceeding 10% of one concern’s shares; 
the shares were supposed to be officially 
quoted by any of the German stock ex- 
changes. In addition, companies were 
allowed to buy short term bonds, the 
quotations of which were much higher 
than that of long term bonds during the 
whole inflationary period. 

The aggregate of all investments in 
real estate, common stocks and _ short 
term bonds was limited to 50% of total 
assets. 

Those authorizations, liberal in them- 
selves but issued too late, could not 
avert the almost complete depreciation 
of companies’ assets, the bulk of which 
had remained invested in mortgages and 
long terms bonds in terms of marks. 
Thus total assets automatically following 
currency depreciation lost their inner 
value as did the currency, and depre- 
ciated to nothine by the end of inflation 
in November, 1923. 

(This is the first instalment of an article 
by Dr. Simon. It will be continued m4 
subsequent issue of this paper.) 





Joseph E. Kunken of Hempstead, L. 
[., district manager for Mutual Life of 
New York, already has qualified as 4 
member of the company’s Nationa 
Field Club for the year ending in Jun¢, 
1943, according to William H. Kee, man- 
ager for one of Mutual Life’s New York 
City agencies. The club is composed 
of the company’s leading life underwrt 
ers throughout the country. This is the 
ninth consecutive year in which Mr. 
Kunken has qualified for membership. 
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Reiley 
Cleveland Gen’] Agent 


yas BEEN AGENCY HEAD HERE 





Held Many Important Positions in Un- 
derwriters’ Association and 
Educational Sphere 





Edward L. Reiley, who since July, 1941, 
has been a Penn Mutual general agent 
in New York City, has been appointed 
general agent of the company in Cleve- 


land. ; 

A graduate of Lafayette College, class 
of '24, he worked as an engineer tor the 
Public Service Corporation of New Jer- 





REILEY 


EDWARD L. 


sey and for Easton, Pa., and for a brief 
period was engineering instructor at La- 
fayette. 

Joins Penn Mutual 

Mr. Reiley joined the Penn Mutual in 
1927, initial work being in special re- 
search. In 1934 he was transferred to 
the then John A. Stevenson agency in 
Philadelphia as assistant superintendent 
of agency and director of training, and 
he supervised an agency unit which con- 
sistently maintained an annual produc- 
tion of more than $3,000,000. He was 
graduated from the Penn Mutual’s Man- 
agerial Training School and obtained his 
CLU in 1932. At the time of Mr. Ste- 
venson’s elevation to executive vice- 
presidency of the company Mr. Reiley 
and Joseph H. Reese became co-man- 
agers of what had been the Stevenson 
agency, one of the largest in the coun- 
try, having in excess of $260,000,000 of 
insurance in force. In July, 1941, Mr. 
Reiley was appointed general agent at 
New York City. 

Mr. Reiley is president of the Penn 
Mutual Chapter, CLU. In the Philadel- 
phia association he was chairman of the 
supervisors’ group, the public relations 
committee, the law and comity commit- 
tee, and was vice-chairman for the 1940 
National Association convention. In the 
Philadelphia CLU Chapter he was edu 
cational chairman, vice-president and 
president; was president of the Phila- 
delphia Association of Life Underwrit- 
ers, and served at the time Philadelphia 
was host city for the National Associa- 
tion’s annual convention. 

For five years he has conducted the 
Life Insurance Salesmanship courses in 
the Evening School of Accountancy and 
Finance at the University of Pennsyl- 
vania. Mr. Reiley was chairman of the 
Course in Advanced Salesmanship spon- 
sored by the Life Underwriters Asso- 
ciation of New York in cooperation with 
the Insurance Research & Review. He 
is educational vice-president of the As 
sociation of Life Underwriters of City 
ot New York. 

More than half of the War Bond pay 
toll purchase plans established to date 
have resulted from the efforts of life 
Msurance agents. 
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ers? 


How can the telephone be 
used most efficiently to help 
compensate for gas and tire 
rationing? 

What are some good ideas 


for securing prospects today? 


These are some of the things under- 
writers ask themselves today — and 
ConMuTopics, the field magazine for 
Connecticut Mutual representatives, has 
devoted its attention through special 
issues to giving helpful slants on meeting 
these present-day questions. 


“‘Sales Helps in Step with the Times’ 


Life Insurance Co. 


96 years of Dependable Performance 


Floyd De Groat, Boston, 
To Retire at Year’s End 


GENERAL AG’T MUTUAL BENEFIT 





Veteran Had Served as Agency Head in 
Several Cities; Was President 
Massachusetts Association 





Floyd De Groat, general agent of 


Mutual Benefit in Boston, a life insur- 
ance man for nearly half a century, and 
a great student of the business, will re- 
tire at the end of the year. 

Mr. De Groat entered the business in 
1896. 
1904 as district agent in Buffalo. 


He joined the Mutual Benefit in 
There 





FLOYD E. DE GROAT 


he not only produced a large amount of 
business but showed organization talent. 
The Mutual Benefit made him general 
agent in Springfield, Ill. Next he became 
general agent of the company in San 
Francisco, and from there he was trans- 
ferred to Boston as general agent. In 
the latter city he was active in life un- 
derwriters’ associations for years, one 
of the best known general agents in 
New England. 

In addition to being an unusually 
capable insurance manager Mr. De Groat 
was one of the most thorough students 
of savings bank life insurance. He 
took a prominent position in the battle 
waged by Massachusetts insurance 
agents against the savings banks being 
specially favored in t ife insurance 
operations. At the cl 
chusetts legislative s 
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placed upon the amount it would be 
legally availabl vidual. He 
was president of tl ts As- 
sociation of at the 
time. His s 
be no dis ositors 
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CLU MEETING 
s. president of Buffalo 


BUFFALO 


Stanley C. Collin 


chapter of CLU, had as speakers at 
December 9 meeting Arthur L. Beck, 
National Life of Ver- 


Castle, State Mutual; Don 
ev, New England Mutual; Clay- 


mor 


XN 

on T _ Mutual Life; Walter A 
Schworm, Mutual Benefit. Subject was 
“How to Overcome Tax Resistance.” In 
‘-harge of arrangements for the meeting 
was Harlan M. Walker, manager, Trav- 
elers 
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Guardian Life Changes 


in New York 


Doremus and Bragg Agencies Merge; Leventhal Joins Rooney 
as Co-Manager; Lasko, Made Manager, Succeeds 
Faller, Retiring 





Jenkins & Guillo, Inc. 
JAMES ELTON BRAGG 


JACK LEVENTHAL 


Effective December 15, its F. S. Do- 
remus and James Elton Bragg agencies 
have been merged into one organization 
to be known as Doremus-Bragg agency, 
the Guardian Life of New York City 
has announced. Headquarters of the 
continuing agency will be in the home 
office building, 50 Union Square. 


Assisting Managers Doremus and 
Bragg in direction of the agency are 
Arthur L. Sullivan as associate mana- 


eer and George Leyser as assistant to 
the managers. Max Reinboth, veteran 
leader of Doremus producers, has been 
appointed district manager in charge of 
a branch of the Doremus-Bragg agency 


at Paterson, N. J. 





Also effective December 15 was the 
appointment of Jack Leventhal as co- 
manager of Guardian’s agency in the 
Graybar Building, New York City. On 
january 1, 1943, appointment of Ludwig 
B. Lasko as manager becomes effective 
vhen he assumes direction of the com- 

uny’s agency in General Motors Build- 
ng. There he succeeds James Faller, 

ho because of ill health retires after 
fteen years as agency manager. 


Outstanding Managers 
if Doremus and Bragg agen- 


JEROME A. ROONEY 





Blackstone Studio 
L. B. LASKO 


cies brings together two outstanding life 
managers in New York. Frederic S. 
Doremus, dean of ali Guardian managers, 
recently celebrated the sixtieth anni- 
versary of his association with the com- 
pany. He has been manager for Guard- 
ian in New York City since June 1, 1891, 
assuming that position after several 
years as the company’s state manager 
in Montana. 

The name Doremus has been linked 
with Guardian since the company opened 
New York City offices at its founding 
in 1860. The first clerk hired by the 
new company was Cornelius Doremus, 
father of the present manager, who rose 
to presidency of the Guardian in 1898. 

James Elton Bragg, CLU, is one of 
the best known life men in this country 
and Canada. He joined Guardian in 1933 
as manager of a new agency just estab- 
lished in New York City. During his 
more than twenty years in life insur- 
ance, Manager Bragg has been one of 
its most prominent figures, holding high 
positions in both local and national life 
underwriters’ associations and the Amer- 
ican Society of Chartered Life Under- 
writers. He is an honorary member of 
Life Underwriters Association of Canada. 





F. S. DOREMUS 


Under his direction, Bragg agency has 
in nine years risen to a place among 
Guardian’s top producers. 

Productive Careers 

Arthur L. Sullivan, associate manager 
of the fused agency, has been associated 
with Mr. Bragg for the last seven years 
as supervisor. He is widely known 
among New York insurance men and 
his promotion is evidence of recognition 
by the company of his marked ability in 
management operation. 

George Leyser, assistant to the merged 
agency managers, has been associated 
with Mr. Doremus for many years. His 
connection with Guardian extends over 
a period of forty-eight years. 

Max Reinboth, who becomes district 
manager at Paterson, is a veteran of 
thirty-seven years’ service with Doremus 
agency and long has been an outstand- 
ing Guardian producer. He has been 
president of Guardian Life Leaders’ Club 
and twice has qualified for the Pinnacle 
Club, company’s million-dollar annual 
production group. 

Earned Promotions 

Jack Leventhal, new co-manager of 
the company’s Graybar Building Agency, 
has been a star producer and assistant 
manager of the Doremus agency for 
several years. He is current president 
of Guardian Life Leaders Club. In 1936 
he joined Doremus agency and has con- 
sistently stood among the company’s top 
ten producers nationally ever since. 

Mr. Leventhal’s promotion to full man- 
agerial status comes in recognition of 
the ability he has displayed in supervi- 
sion and management work under Mr. 
Doremus. As co-manager with Jerome 
A. Rooney of the Rooney - Leventhal 
agency he joins one of the more recently 
established Guardian units in New York 
City. Founded five years ago, it has 
risen under Manager Rooney’s direction 
to eighth place among all Guardian agen- 
cies. 

Appointment of Ludwig B. Lasko as 
manager of the Columbus Circle agency 
marks the promotion of still another 
Guardian producer after outstanding suc- 
cess as personal producer. As a mem- 
ber of the Leyendecker-Schnur agency 
of Guardian since its establishment in 
1934, Mr. Lasko has been an important 
factor in that agency’s success, and for 
the eleven months of 1942 holds first 
place nationally among all Guardian pro- 
ducers. 

HARTFORD LIFE GROUP CITED 

Hartford Life Underwriters Associa- 
tion has received from Henry Morgen- 
thau, Jr., secretary of the Treasury, a 
citation “for distinguished service ren- 
dered in behalf of the War Savings 
Program.” The certificate was pre- 
sented to Frank Alberts, president of 
the association, by Philip Hewes, ad- 
ministrator for the State of Connecti- 
cut, in the presence of 150 association 
members and guests, among’ them, 
Grant Taggart, president of the Na- 
tional Association of Life Underwriters. 
The Hartford group had furnished the 
man power in a drive to enroll local 
concerns in the Pay Roll plan. 


: —=—: 
LIFE SUPERVISORS DINNER 


General Agents and Managers Ar 

Guests; Robert Lahm Toastmas . 

No Set Speeches 

The Life Supervisors of New York 
held its annual dinner Tuesday night 
guests being managers and " general 
agents of insurance companies, It js al- 
ways a jolly occasion. Place of banquet 
was Martinique Hotel. 

President Robert Lahm, Fidelity Mu- 
tual, was in the chair. Vice-president of 
Life Supervisors is Carl Smith, Con. 
necticut General; and secretary is Har. 
old Cronin. All present signed a scroll 
which is to go to members of the asso. 
cation who are now in the service 
There were no set speeches. Harry Tan. 
ner, former musical comedy singer and 
vaudeville actor, and Felix, the accordi- 
on player, furnished the entertainment 


ter; 


UNIQUE CLU SCHOOL 


Managers, General Agents, Assistant 

Managers, Supervisors and Agents 

At N. Y. University 

At New York University is an unique 
CLU school as there are so many man- 
agers, general agents, assistant  man- 
agers, supervisors and agents attending 
it. Following are some at the school: 

Managers and gen ral agents: Osborne Bethea 
Penn Mutual; Raymond F. Bierbaum, Mutual 
Renefit; Manuel Camps, John J. Gross, John 
Hancock; Julius M. Eisendrath, Guordian; Ches 
ter O, Falkenhainer, Bankers Life; Noel J, 
Maxey, Equitable Society; Richard E. Myer, 
Mutual ; Harold M. Parker, Phoenix Mutual: 
Charles J. Peckham, Lee J. Smith, New Yor, 
Life; H. Arthur Schmidt, New England Mutual: 
Louis W. Sechtman, Aetna; Raymond J. Thorne, 
3erkshire; Lewis E. Weingarten, Fidelity Mutual 


_ Assistant Managers, Superv'sors and_ other 
junior executives: Alforse A'bolinlo, Mutua’ 
Life; Walter F. Anton, Harry J. Cohen, Babis 
G, Haritos, Thomas B. McRann, J. F. Meehan, 
Inh= Hancoc’; Junior E. Avers. Henry B 
Gaudv, Harold L. Neal, Mutual Wife; Josenh | 


Desiderio, 
Greason, 


Archie Ginsberg, Prudential; Georg: 
Connecticut General; James B, Ken. 
Tames H. Neill, 
Equitable; Techn E, 

John H. Evans, agency division of 
Home Life, is also taking the course as 
are two dozen agents. Only woman is 
Mrs. Cecil Sterling of Provident Mutual. 


Spence, Penn Mutual, 


Myrick Tells Insurance 
Contribution To The War 

Julian S. Myrick, second vice-president 

of the Mutual Life of New York and 
chairman of the board of trustees, Ameri- 
can College of Life Underwriters, in ad- 
dressing a ladies’ night meeting of the 
Jackson, Miss., Association of Life Under- 
writers, December 11, declared that despit 
the tremendous responsibility being shoul- 
dered by women in industry and direct war 
services, they “still are the head of the 
home and as such they must continue to 
preside over it in such a manner that their 
children will always want to come back 
to it. 
“When we fight for the ‘peace and se- 
curity for all and freedom from want and 
fear’ that is outlined in the great Atlantic 
Charter,” Mr. Myrick declared, “we are 
fighting for the family, which is the prin- 
cipal unit of civilization. It remains the 
woman’s responsibility to maintain the 
home and all it stands for. 

“In order to provide funds for the pro- 
tection of the family, to provide for emer- 
gencies and to take care of old age retire- 
ment,” Mr. Myrick said, “30 million Amer- 
ican families have placed 125 billion dol- 
lars of insurance in force. If we average 
four persons to each family, that means 
over-all protection for 120 million Ameri 
can citizens.” 


OPENS NEW DETROIT OFFICES 


The Detroit agency of Union Central 
Life opened its new offices in the Buhl 
Building on Tuesday, December 1. Pres- 
ent at the opening were President W. 
Howard Cox, Vice-President and Super 
intendent of Agencies Wendell F. Han- 
selman, Vice-President and Secretary 
Richard S. Rust and Assistant Superin- 
tendent of Agencies Kenneth D. Hamer. 
Manager Will S. Reeve and Genera 
Agent Arthur P. Shugg were hosts, 
along with members of Union Central's 
Detroit agency force. 
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A Successful Agency 


Plan Since 1896 


Nylic for Agents, a system of benefits for persistent and 
successful agents, was started by the New York Life 
Insurance Company in 1896. The primary purposes 
of this special agency plan, commonly referred to as 


Nylic, are: 


to encourage men and women of ability and integrity to 


engage in selling life insurance as a life career; 


to offer the Company’s agents an opportunity to qualify 
under the rules of Nylic for a monthly income, in 
addition to current commissions, payable in the third 
and subsequent years of an agent’s membership in 


Nylic up to and including the twentieth year; 


to offer the agents an opportunity to earn the right to 
receive a monthly income for life after qualifying 


for 20 consecutive years under the rules of Nylic; 


to give the Company a corps of permanent agents and 
thereby to provide policyholders with greater continuity 


of personal service. 


All Nylic payments to an agent are determined 
by the volume, incidence and persistency of his 
business in accordance with the terms of his Nylic 
An annual minimum volume must be 


agreement. 


produced. 


NYLIC FOR AGENTS 


Nylic for Agents rewards and encourages increased 
length of service with the Company. During an agent's 
first 20 years in Nylic, his rate of compensation per 
$1,000 of insurance on which the Nylic monthly income 
is based, is increased at the end of 5 years, 10 years 
and 15 years of continuous Nylic membership. After 
qualifying for 20 consecutive years, the agent becomes 


a Senior Nylic and receives a monthly life income. 


Before he becomes a Senior Nylic an agent’s mem- 
bership in Nylic and qualification for Nylic payments 
are subject to his continuing in good standing under 
his agency contract with the Company, and his com- 
pliance with the rules and regulations of the Company. 
However, after he becomes a Senior Nylic he will receive 
regular monthly income checks for life, whether he has 
an agency contract with the Company or not, provided 
only that he does not enter the service of another life 
insurance company. Most Senior Nylics do have an 
agency contract with the Company and continue to 
write a substantial new business, thus increasing their 
incomes by first and renewal commissions on such 


business. 


There are now nearly 1,000 living Senior Nylics 
and the present average Senior Nylic income check is 
nearly $100 per month. The average age when agents 


become Senior Nylics has been about 55. 


With this special agency plan which promotes 
and rewards long continuity of service, New York Life 
agents have a unique incentive to render the best 


possible service to their clients. 


The experience of the Company with Nylic since 
1896 shows that it benefits all concerned—the agent 


and Company, the policyholder and beneficiary. 


It is not the purpose of this advertisement to describe all of the benefits, rules and conditions of 


“Nylic for Agents.” 


For complete information about the Nylic agreement now being made with 


newly appointed New York Life agents, see the Company's booklet entitled ‘‘Nylic No. 3.” 


NEW YORK LIFE INSURANCE COMPANY, 51 MADISON AVE., NEW YORK, N. Y. 
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Harper, Noted Figure 
In Personnel Work, Dead 


LONG WITH METROPOLITAN LIFE 
Influential in Welfare of Organizations 
of Employes at Head Office; Joined 
Company at 19 





William J. Harper, personnel officer, 
Metropolitan Life, with that company 


forty-five years, died in Mount Vernon, 


N. Y., (his home,) December 13. He 
entered personnel work with the com- 
pany almost a quarter century ago. His 
long years of service made him ac- 


quainted with the older workers, while 
his work in the personnel division and 
his friendly spirit of welcoming new 
employes to the company brought him 
innumerable friends among the later 
comers to the company. 

Mr. Harper at 19 joined the Metro- 
politan on February 8, 1897. First ap- 
pointed cashier and clerk in the district 
office in Mount Vernon, three years later 


he was transferred to the home office 
as a bookkeeper in the Industrial audit 
division. He was made assistant sec- 


tion head in 1907 and chief clerk of audit 
in 1914. Three years later he was pro- 
moted to audit supervisor, the first to 
hold that position. 


His Devotion to Employes 


When the Metropolitan organized a 
personnel division in 1919, Harper was 
appointed to assist W. F. Dobbins, first 
head of the personnel department. He 
had been one of the original petitioners 
for and a charter member of the Home 
Office Veterans; he was serving as presi- 
lent of the Metropolitan band, a 
to which he had been elected because 
f the encouragement and advice he had 
given to the band in its early years. He 
was active in the other employe organi 
zations also and his activity in them as 
sisted their establishment on such a firm 
foundation that they have continued to 
flourish. This was particularly true of 
the Glee Club, of which he was a life 
member, and of the Athletic Association 

In 1932 he was appointed an assistant 
secretary. After the retirement of Mr. 
Dobbins on January 1, 1934, the post of 
personnel officer was created and Mr 
Harper was named to fill it. 


post 


Army Reserve Officers 


He cooperated wholeheartedly  witl 
the War Department when a _ request 
was made for Metropolitan men to take 
training as reserve officers and was 
largely instrumental in making the com- 
pany the only business concern that fur 
nished an entire class of reserve officers 


or the Quartermasters Corps. All 
classes for this corps were held in 
Metropolitan rooms after working hours 


members received their commis- 
company auditorium from 
Secretary of War, 
General 


n the 
Assistant 
Colonel Louis H. Johnson and 
Huch S. Drum 

\s personnel officer, Mr. Harper rep- 
resented the Metropolitan in the Life 
Office Management Association, the Na- 
tional Industrial Conference Board, Inc., 


the American Management Association, 
and the Metropolitan Business-Educa- 
tional Council of Greater New York 


He is survived by his wife and one son, 


LINCOLN CHANGES AT NEWARK 

Robert E. Lee who has been in the 
Cleveland agency of Lincoln National 
has been transferred to the New- 
ark agency as cashier. He succeeds 
David W. Bowen who has been cashier 
at Newark for nearly five years and has 


Lite 


been transferred to the company’s 
branch office at Philadelphia. Mr. Lec 

ned Lincoln National about a mont! 
igo after graduation from Miami 
Universit Mr. Bowen has been with 


e company for nearly ten years and is 


member of Life Underwriters Asso 
ciation of Northern New Jersey and 
the Life Cashiers’ Association of 


ewark. 
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HARPER 


WILLIAM J. 
William J. Harper, Jr., employed in the 
War Service Insurance Section of the 


Metropolitan’s Ordinary department. 











Basil S. Walsh 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to scrve every need for life 
insurance. Modern policies are issued, on both Industrial anq 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FAR EVERY PURSE AND PURPOSE 


Bernard L. Connor 


Charles T. Chase 











BOSTON LIFE CLAIMS SURVEY 
Death claims to American life com- 
panies resulting from Boston's Cocoa- 
nut Grove fire have exceeded $1,500,- 
000, according to a preliminary survey 
completed by the Boston General 
Agents & Life Managers Association 
and reported- by Frank T. Babst, presi- 
dent of that organization. This sum 
is exclusive of amounts payable on ac- 
cident insurance policies, but it does 
include a large amount payable under 
the double accidental death benefit pro- 
vided in many of those policies. 








RETIREMENT [INCOME PLANS—AGES 55, 60 OR 65 > SUBSTANDARD « SALARY SAVINGS PLAN « 





JUVENILE INSURANCE +« ANNUITIES + BERKSHIRE BENEFACTOR 


A NEW YEAR’S 
REMINDER THAT... 


The Berkshire Life Insurance 
Company stands among the lead- 
ing companies in the wide variety 
and broad diversity of its policy 
contracts and plans of insurance 


ADULT AND JUVENILE 


A€ Plan for Every Desire 
A Policy for Every Need 
A Premium for Every Budget 


ASK ANY @ 
Berkshir 
LIFE INSURANCE COMPANY 


Incorporated 1851 


PITTSFIELD, MASSACHUSETTS 
HARRISON L. AMBER, President 


~ MONTALY INCOME CONTINUATION POLICY , 
10, 15, 20, 25, 30, 35, 40 YEARS AND TO AGES 65 AND 70 








GENERAL 
AGENT 
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President Secretary Treasurer 
INDEPENDENCE SQUARE PHILADELPHIA, PENNA, 
— 





EQUITABLE OF IA. RATES 





Life Company Reduces Guaranteed In. 
terest In Settlement Options 
Starting February 1 
Equitable Life of Towa will reduce 
guaranteed interest rates in the settle. 
ment options starting February 1, 1943 
(suaranteed rate on settlement option 
(a), interest option, will be cut to 2%, 
while rate on installment options, in- 
cluding the life annuity, will be reduced 

to 214%. 

Lowering of settlement option guar- 
anteed interest rates will affect certain 
policies in which such options are an 
integral part. Thus the maturity value 
of the income endowment policies at 
ages 60 and 65, both participating and 
nonparticipating, will be increased in 
accordance with the change in the life 
income option, this, in turn, increasing 
both the rates and the nonforfeiture 
values. 


TAGGART AT SPRINGFIELD, MASS. 





Stresses Importance of Legislation to 
Permit Policyholders Claiming In- 
come Tax Exemption on Monies 
Paid for Insurance 
Addressing the Life Underwriters As- 
sociation of Springfield, Mass., president 
of which is J. Verlin Johnson, Mutual 
Benefit, Grant Taggart, president of Na- 
tional Association of Life Underwriters, 
said that the National Association in 
1943 will stress necessity of legislation 
permitting policyholders to claim exemp- 
tions for all money paid for insurance 
premiums when income tax returns are 
filed. He said such exemptions are 
granted in Canada and England. 
Mr. Taggart told of the remarkable 
sales being made of war bonds by life 
insurance agents. Describing life insur- 
ance as an essential industry and a 
hedge against inflation he said that every 
agent is helping build backlog of security 
for post war America 
“The insurance people are doing a 
masterful job in cutting off the ever 
present threat of inflation,” he said. “It 
is the responsibility of this business to 
siphon off excess dollars of the swelling 
national income and turn them into gov- 
ernment and private industries where 
they will do the most good in prosecut- 
ing the war.” 





GEN’L AMERICAN BUYS BONDS 


General American Life, St. Louis, has 
purchased $1,500,000 of Victory Loan 
securities in the $9,000,000,000 campaign 
which opened on November 30, Presi- 
dent Walter W. Head has announced. 
The company’s purchase consisted of 
26-vear Victory 2'%4s to the amount 0! 
$1,000,000 and $500,000 of the 5%-year 
134% bonds. Mr. Head is chairman 
of the local campaign for St. Louis and 
the county. 


IRWIN CLINIC AT ALTOONA 

Hampton H. Irwin, educational direc: 
tor, Massachusetts Mutual Life, cot 
ducted a production clinic before a meet: 
ing of the Altoona, Pa., Underwriters 
Association on Monday, December 7. Hé 
stressed the point that in life insurance 
selling as in everything else we must 
get back to fundamentals. 
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Views Place of Insurance 


In Time of World Crisis 





WHITSITT 


VINCENT P. 

In his report to member companies of 
the Association of Life Insurance Pres- 
idents on the progress of life insurance 
ina year of world crisis, the produc- 
tlon and investment figures which 
were given in The Eastern Underwriter 
last week, Vincent P. Whitsitt, man- 
ager and general counsel, discussed the 
iunction of life insurance and its con- 
tribution to society in times such as the 
present. 

“The importance of life insurance pro- 
tection is emphasized not only by its 
volume but also by the fact that the 
policyholders, who rely primarily upon 
this form of thrift as a means of pro- 
viding estates, have planned their life 
insurance to cover such vital purposes as 
the defraying of costs incident to death, 
the continued support of dependents, 
the education of children, the lifting of 
home mortgages, the protection of 
creditors and business associates and 
the provision of retirement funds,” said 
Mr. Whitsitt in part. “Not only are these 
purposes of great personal importance 
to the policyholders individually but they 
are also socially constructive purposes 
which contribute to the economic stabil- 
ity and to the moral strength of the 
community. Among the benefits which 
accrue to society from the life insur- 
ance programs of individuals are an in- 
creased sense of security and_ release 
from worry, which make for physical 
and mental health and enhance produc- 
tive capacity; a reduction of business 
tisk and a strengthening of credit; a 
stimulation of thrift; an accumulation 
of capital for investment. in productive 
enterprises; a fostering of economic in- 
dependence ; a lessening of poverty and 
dependency; and a_ safeguarding of 
family unity. 

“In the light of the world crisis and 
of the war emergency, we are gaining a 
more realistic appreciation of the value 
of life insurance in American life. This 


victory depends upon the strength and 
quality of our economic and moral re 
sources and that life insurance helps our 
people to develop and conserve these re- 
sources. It is also because we know that 
Me survival of democracy among any 
people requires their independence—eco- 
homically and spiritually. The unhappy 
experiences of other peoples, who have 
been trampled under the heels of dicta- 
hy have demonstrated how effectively 
l€ prevalence of economic dependency 
on the state, and the weakening of the 
seth as a moral influe nee, can be util- 

y unscrupulous leaders to under 
wae popular resistance to the impair 
lent of individual rights. To the extent 
that life insurance has he sIped to combat 
these dangers in America, and to foster 





is not alone because we recognize that, 











a spirit of self-respect and independence, 
it has contributed toward the preserva- 
tion and reinforcement, in our land, of 
those principles of freedom and justice 
which are basic not only to American 
life but to the whole of our civilization. 


“These considerations give increased 
significance to the continual stream of 
funds flowing to life insurance policy- 
holders, beneficiaries and annuitants, in 
all parts of the country in an annual 
volume averaging $2,600,000,000, over the 
last 10 years, from all United States legal 
reserve companies. By the end of 1942, 
the companies will have disbursed, under 
life insurance and annuity contracts, dur- 
ing the year, approximately $2,400,000,- 
(00, including $1,000,000,000 or 42% paid 
as death benefits to beneficiaries of de- 
ceased policyholders, and $1,400,000,000 
or 58% paid to living contract holders in 
the form of matured endowments, an- 
nuities, surrender values, dividends and 
disability benefits. In fulfilling the many 
financial needs foreseen and provided for 
by policyholders, these funds, together 
with benefits paid by other types of life 
insurance organizations, have helped to 
prevent strains and maladjustments in 
our economy and to lessen the burden of 
poverty and dependency on public bud- 
gets. They have contributed also toward 
sustaining the welfare and morale of our 
citizens. 


Mutual Life Moves ae 
In Philadelphia Expansion 


In accordance with its plan to expand 
business and facilities in the Philadel- 
phia territory, the Mutual Life of New 
York has transferred Frank B. Jackson, 
home office supervisor, from New York 
to Philadelphia where he will be acting 
manager of the companv’s McMillin 
agency. Mr. Jackson will serve in place 
of J. L. McMillin, who on January 1 
will become manager of the company’s 
Memphis office, covering west Tennessee, 
north Mississippi and east Arkansas. 

Mr. Jackson will supervise the affairs 
of MeMillin agency until next Spring, 
J. Roger Hull, vice-president and mana- 
when 


ger of agencies, explains, a per- 
manent successor to Mr. McMillin will 
take over management of the office. 


AETNA TAKES $31, 000,000 

Aetna Life Affiliated Companies have 
subscribed for $31,000,000 of Victory 
244% bonds in the current Treasury 
offering. In addition, Aetna Life group 
has purchased more than $1,000,000 of tax 
savings notes. The bond purchase was 
the largest single subscription in Hart- 
ford up to December 7 and more than 
doubled the $26,650,000 previously sub- 
scribed by banks and insurance com- 
panies in Hartford. 
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Penn Mutual Names Zimmer 
As Gen. Agent in Columbus 


Robert K. Zimmer has been appointed 
general agent in Columbus for Penn 
Mutual Life. He succeeds Robert P. 
Gygli of the company’s agency of that 
name which he joined in 1941. In 1937 
he became manager of the Joseph M. 
Gantz agency through which he had en- 
tered the life insurance business in 
1931. He was graduated from the Col- 
lege of Commerce of Ohio State Univer- 
sity in 1924 and for a few years there- 
after sold uniforms and regalia. 

Mr. Zimmer’s life sales total more 
than $2,000,000 and there has not been a 
single death claim on his accounts. He 
was president of the Columbus Associa- 
tion of Life Underwriters in 1937 and 
is still a director and Ohio State dele- 
gate. 

Mr. 
and has 
is the 
They 
years old. 
of First 
member of 
lyelta Tau 


Zimmer was born in Columbus 

always lived there. His wife 
former Elizabeth C. Callahan. 
have one son, Richard Alan, five 
He is a Mason and member 
Community church. He is a 
Scioto Country club and 
Delta college fraternity. 
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Edited TO aud FOR BROKERS 


@ FRIENDLY -HUMAN-NEIGHBORLY 
GOOD NATURED.. . 


Issued about once a month to develop closer 
fellowship with General Insurance Brokers. 


ARE YOU GETTING IT? 


If not, phone or write your General Agent. 
He will be glad to put you on his mailing list. 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


Incorporated 1844 


Americat 5th Oldest Lie Jiturance Company 




















On January 1, 1942 


denefit inaugurated its 


the Mutual 
VETERANS SERVICE ALLOWANCE plan. 
Requiring no contribution from field- 
men, the Company provides a sub- 
stantial monthly income for field 
veterans, men with twenty or more 
years of service, after they reach the 
age of 65, based on their earnings 
during preceding years. 

What do Mutual Benefit fieldmen 
think of the plan? Listen to just this 


small sample: 


FROM AKRON — “The heartbeat ac- 
celerates and with it all comes a deep 
appreciation to the Company for the 
splendid spirit shown to the men in 
the field.” 


FROM ATLANTA — “The best thing 
the Company has ever done for the 
benefit of its agents.” 


FROM BUFFALO — “I did not need 
this latest act of the Company to in- 
crease my loyalty and admiration. It 
is one of the finest things ever done.” 


FROM DETROIT — “After so many 
years of planning retirement incomes 
for others, it’s a grand and glorious 
feeling to be on the receiving line my- 
self under a plan which was not ima- 
gined during my more active years.” 


FROM N. Y. C.— “It is just another 
example of the reasons that make so 
many of us go on year afler year 
preaching Mutual Benefit—knowing 
that the service to the public and 
also the treatment of the representa- 
lives is outstanding and equalled by 


no other company.” 


A GOOD POLICYHOLDERS’ COMPANY 
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Keystone Group Elects 
| F. J. Kiefner Chairman 
| 
| 








FREDERICK J. KIEFNER 


Frederick J. Kiefner of the publica- 


tions section of Provident Mutual Life 
was elected chairman of the Keystone 
Group in Philadelphia (Life Insurance 
Advertisers Association) at the Decem- 
ber meeting. 

Other officers elected were: Publicity 
chairman, Clifton P. Mayfield, manager 
of publicity, Fidelity Mutual; Secre- 
tary-treasurer, Miss Betty Ralston of 
Presbyterian Ministers Fund. 

Miss M. E. Wigfield, chief of the Art 
Department of Penn Mutual, talked at 
the December meeting on the production 
of illustrative and chart work. She told 
how her department combines _ tech- 
niques, experiments, and develops vari- 
ations in its art work; and she displayed 
a number of exhibits to illustrate each 
point. The department handles art work 
for sales promotion, training, publicity, 
contest, club promotion, direct mail, 
speeches of officers, and even for medi- 
cal use. 


IOWA CHECKS WAR RIDERS 


Iowa Insurance Department is re- 
quiring life companies to make war 
risk riders conform to the model rec- 
ommended by the National Association 
of Insurance Commissioners. Maximum 
restrictions, as interpreted by the De- 
partment, means no war restrictions or 
exclusions where the cause of death 
arises in the home area, and exclusions 
or restrictions in the event of death 
occurring outside the home area while 
in the military, naval or air forces of 
any country at war, or in the event 
of death occurring in the home area 
| within six months after returning. 


HOUZE BIRTHDAY DINNER 

Annual birthday dinner of William M. 
Houze, John Hancock general agent at 
Chicago, was held December 16 at the 
Union League Club with 175 attending. 
The date marked Mr. Houze’s thirty- 
| ninth anniversary of his connection with 
| the company as well as his own fifty- 
| eighth birthday. J. Harry Wood, vice- 
| president and manager of general agen- 
cies, and Frank J. Keefe, manager of 
the underwriting department, represent- 
ed the home office at Boston. Mr. Wood 
was toastmaster. 


CALDWELL AGENT IN EL PASO 

J. M. Caldwell has been appointed gen- 
eral agent in El Paso for Aetna Life, 
according to an announcement by Vice- 
President S. T. Whatley. He succeeds 
the late Arthur L. McKnight. For the 
past four years Mr. Caldwell has been 
assistant general agent in Aetna’s Den- 
ver office where he has specialized in the 





training of salesmen. Earlier in his 
career he was located in Houston as 
Group insurance representative for 


Aetna. 








Industrial Meets All 
Tests, Says Shepherd 


MORE QUALITY RISKS ARE SEEN 





Prudential Actuary Says Best Way to 
Attract Desirable Business Is Through 
Quality Agents and Sound Under- 
writing 





In a recent talk before the Institute 
of Home Office Underwriters (St. Louis 
meeting) Pearce Shepherd, actuary, Pru- 
dential, said that in the last twelve years 
Industrial insurance has been tested by 
economic depression, by government in- 
vestigation and by attacks from various 
quarters. It has met these tests and 
demonstrated that it fills an important 
need in society. 

“Industrial insurance owes much of its 
established place today to improvements 
which have been made in recent years,” 
he said. “For one thing, policy pro- 
visions are now identical with Ordinary 
policy provisions as far as practicable. 
The greatest improvement, however, 
stems from the idea that there is such 
a thing as quality Industrial business 
and that quality business pays. Because 
the surest way to attract quality busi- 
ness is to attract and keep quality 
agents, their contracts have been 
changed to emphasize the servicing and 
conserving of existing policies and to 
encourage the writing of business that 
will stay on the books. 

“Sound underwriting discourages not 
only high mortality insurance but insur- 
ance that does not persist. Quality ts 
easy to recognize, but it requires effort 
to get it. The underwriter is in a 
position to see that the necessary effort 
is made. The realization that good 
underwriting and healthy agency devel- 
opment go hand in hand is responsible 
for the increased attention devoted to 
Industrial underwriting in recent years.” 





LOS ANGELES LIFE MANAGERS 





Elect Hoghe, Equitable of Iowa, Presi- 
dent; Five Members in Armed 
Forces 

Life Insurance Managers Association 
of Los Angeles, Inc., at its annual meet- 
ing on December 14 elected as president 
Russell L. Hoghe, CLU, general agent, 
Equitable Life of Iowa. Mark S. True- 
blood, inspector of agencies, Union Cen- 
tral Life, was elected vice-president and 
Edward Kelly, manager Metropolitan 
Life, secretary-treasurer.. Elected as di- 
rectors for two years are W. K. Murphy, 
general agent, Northwestern Mutual 
Life; Jack White, CLU, manager Ordi- 
nary B agency, Prudential. Charles E. 
Cleeton, CLU, general agent, Occidental 
Life of California, was elected director 
for one year. 

Reports presented revealed that five 
members are in the armed forces. One, 
Capt. Fred M. McMillan, was a guest at 
the meeting. Tribute was paid to the 
memory of the late George H. Page. 
Final meeting of the year was set for 
December 21, with Rev. Donald H. Tib- 
bett as speaker. 





OCCIDENTAL XMAS BONUS 


In accordance with its custom, Occi- 
dental Life of California is awarding its 
employes a Christmas bonus, Executive 
Vice-President Dwight L. Clarke has 
announced. Bonus will be paid to those 
having more than three months’ service 
and whose salaries do not exceed $200 
per month. It varies from one-eighth 
of a month's salary for those with three 
to six months’ service to one-half for 
those with the company a year or more. 
In addition, the company has sent Christ- 
mas boxes to the 135 members of its 
organization in military service. 





H. E. ALDRICH DEAD 


_H. E. Aldrich, former vice-president, 
Equitable of Iowa, died this week. 





RAINBOW 
END 


The Declaration of Independence of 
the United ‘States of America is Rain. 
bow’s End for more people today than 
ever before; many millions, all over the 
world. 


It was written by Thomas Jeff 
; erso 
whose 200th birthday anniversary wil 
be celebrated this year. 


Thomas Jefferson was born at Shad. 
well, Virginia, April 13, 1743. . 


Thomas Jefferson said: “The God 
who gave us Life, gave us Liberty at 
the same time.” These are words of 
hope and promise today in Jugoslavia 
Poland, Denmark, Holland, Norway, 
Belgium, Tunisia, New Guinea; aye, 
in France, too. 


Thomas Jefferson wrote the Declara- 
tion of Independence in June, 1776. 
It was formally adopted in July. He 
said: “We hold these truths to he 
self-evident; that all men are created 
equal, that they are endowed by their 
Creator with certain unalienable rights, 
that among these are Life, Liberty and 
the pursuit of Happiness.” The pasy 
ing years have made the words of the 
immortal document so clear they can 
be seen by all men, even those who 
are blind: heard by all, even those who 
are wilfully deaf. 


Thomas Jefferson became Secretary 
of State in President George Wash- 
ington’s cabinet in 1790. He said: 
“Governments are instituted among 
men, deriving their just powers from 
the consent of the governed.” His 
words are whispers of hope and faith 
over the seven seas and the six conti- 
nents, ' 


Thomas Jefferson became President 
of the United States in 1801. He 
said: “The tree of Liberty must be 
refreshed from time to time with the 
blood of patriots and tyrants.” Pro’ 
phetic words, on the steppes of Russia, 
the sands of Lybia, the jungles of the 
Solomon Islands. 


Thomas Jefferson died at Monticello, 
Virginia, July 4, 1826; 50 years to 
the day after his Declaration of Inde- 
pendence had been adopted. He said: 
“Heaven has in store for our beloved 
country long ages to come of prosper’ 
ity and happiness.” When the tumult 
and the shouting shall have died, the 
captains and the kings shall have de 
parted, not only Our Country but 
Our World will enjoy long ages of 
Thomas 


prosperity and_ happiness. 
Tefferson worked and wrote as 4a 
Prophet. 


In recognition of the 200th anni 
versary of the birth of Thomas Jeffer: 
son, the Bankers Life Company of 
Iowa has issued a beautiful 1943. wall 
calendar, bearing a handsome koda 
chrome reproduction of the Jefferson 
Memorial building at Washington, 
D. C. (to be dedicated April 13, 
1943), the words of Thomas Jeffer 
son printed above and others, and a 
chronology of the principal events of 
Jefferson’s life. 


—-O-— 

The Declaration of Independence of 
the United States of America is Rain’ 
bow’s End for more people today than 
ever before; many millions, all over 
the world. 
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White Heads Disability 
For Mutual Benefit Life 


W. FRANKLYN WHITE 


Mutual Benefit Life has announced ap- 
pointment of W. Franklyn White as as- 
sistant vate in charge of disability 
underwriting and related business. He 
succeeds the late Joseph P. Marron. Ap- 
pointment is effective January 4, 1943. 

Mr. White entered insurance in 1916 
when he joined the life and accident 
division of the Travelers in the New 
York office. Later he joined Metropoli- 
tan Casualty as assistant superintendent 


of their A. & H. department. In 1928 
he took a similar position with Royal 
Indemnity and Eagle Indemnity, han- 
dling the casualty business of Royal- 
Liverpool Groups... When Globe Indem- 
nity joined the group he took active 


charge of the & H. business of the 
three. 

Mr. White is chairman of the govern- 
ing committee of the Bureau of Personal 
Accident & Health Underwriters. He 
is also past president of the Accident 
and Health Club of New York and served 
for two years on the executive commit- 
tee of the National Association of Acci- 
dent & Health Underwriters. 


NEWARK AGENCY MEETING 
Penn Mutual’s J. 





Annual meeting of 


Elliott Hall Agency in Newark will be 
held in the Downtown Club December 
2. There will be morning and after- 


noon sessions at which home office offi- 
cals and general agents will speak. Mr. 
Hall will preside. 


BANKERS | LIFE | METAL DRIVE 


Trophies awarded to Bankers Life of 
lowa agencies through the years and 
contributed to the war effort have yielded 
more than 1,000 pounds of munitions 
metal. In a letter of acknowledgment 
received by President Gerard S. Nollen, 
L. J. Todhunter, regional salvage man- 
ager at Denver writes: “So far as I 
know, your company is the first to en- 
courage the donation of metal trophies 
to the salvage drive, but it will prob- 
ably mean that others will do the same 
thing and that a considerable quantity 
Of strategic metal will be the result.” 


GREAT-V WEST LIFE CONTEST 


é Willard Finberg, CLU, of St. Paul, 
won first place in the November sales 
contest sponsored by Great-West Life 


Assurance with production amounting to 
mate than $110,000. Winnipeg agency 
led the entire company in volume of 
business, while Chicago led the United 
States bre anches. New applied business 
and placed business both showed gains 
of more than $2,500,000 over November 
last year, The contest had a special in- 
centive inasmuch as all qualifiers con- 
tributed to a Christmas parcel fund for 
Company members in the armed forces. 





Beveridge Report Summarized by 
Chamber of Commerce of the U. S. 


Main Points in Sweeping British Social Insurance Plan; Amer- 
ican Resources Planning Board Submits Long Synopsis 
of Report to President Roosevelt 


The insurance yon ee of Chamber 
of Commerce of the U. S. has sent to 
insurance executives a summary of the 
Sir William Beveridge report which sur- 
veys national schemes of social insur- 
ance and allied services, including work- 
men’s compensation, and makes recom- 
mendations which are revolutionary. It 
is also stated that the National Re- 
sources Planning Bana has submitted 
a similar report to President Roosevelt. 
The Beveridge plan covers all citizens 
without upper income limit. 

Weaknesses in Report 

The insurance department of the 
Chamber begins by discussing some 
weaknesses in the report. The Chamber 
says in part: 
serious weakness lies in the limitation of 
medical service provided under insurance; but 
its most serious fault lies in the complexity of 
the organizations providing the services needed, 
which is expensive, inefficient, and quite unnec- 


One 


larger question—abolition of want— 
scientific studies have shown that in 75-82% of 
the cases, want is due to the interruption or 
loss of earning power. In the remaining 18-25% 
of the cases, it 1s due to failure to relate income 
during earning to the size of the family. Sir 
William’s conclusion is that abolition of want re- 
qures a double redistribution of income through 


On the 


comprehensive social insurance and by family 
needs. ; ate 
On the first point, if, despite all the provisions 


persons unem- 
or widowed are found to 
subsistence, this 
great enough, 


under existing schemes, 
or sick, or old, 
adequate means of 
benefits are not 
or do not last long enough, and must be re- 
considered from the point of view of a true 
subsistence standard, On the second point, it is 
usually agreed that any assistance given to per- 
sons not earning must take account of agg 
But children’s allowances should, in Sir Wil 
liam’s view, also be given to persons who are 
earning, otherwise low paid workers are penal- 
pea for large families, and many would receive 
more in unemployment benefit than in working 
wages. 
In its summary the Chamber says that 
in relation to social security the British 
population falls into four main classes 
of working age, and two others below 
and above working age respectively, as 


follows: 
_ Employes under contract of service. 
. Others gainfully occupied. House- 
married women of ‘working 


made 

ployed, 
be without 
means that the 


wives ; Re. 


age. 4. Others of working age not gain- 
fully occupied. 5. Below working age. 

Retired above working age. 

Classification Discussion 

Discussing these classes, the Chamber 
says: 

Class 6 would receive retirement pensions, and 
Class 5 would be covered by children’s allow- 
ance which would be paid from the National 
Exchequer. (Working parents would receive no 
allowance for the first child.) The four other 
classes would be insured for security appropriate 
to their circumstances, All classes would be 
covered for comprehensive medical treatment and 
rehabilitation and for funeral expenses. 

Every person in Classes 1, 2 or 4 would pay a 
security contribution by a stamp on a 
document each week or combination of 
Class 1 the employer also would 
affixing the insurance stamp and de- 
employe’s share from wages or sal- 
contribution would differ from one 
class to. another, according to the benefits pro- 
vided, and would be higher for men than for 
women so as to secure benefits for Class 3. 

Subject to simple contribution conditions, every 
person in Class 1 would receive benefit for un- 
employment and disability, pension or retirement, 
medical treatment, and funeral expenses, Per- 
sons in Class 2 would receive all these except 
unemployment benefit and disability benefit dur- 
ing the first thirteen weeks of disability. Per- 
sons in Class 4 would receive all these except 
unemployment and disability benefit. As a sub- 
stitute for unemployment benefit, training ben: fit 
would be available to persons in all classes other 
than in Class 1 to assist them to find new live- 
lihoods if their present ones fail. Maternity 
grant, provision for widowhood and _ separation 
and qualification for retirement pensions would 
be secured to all persons in Class 3 by virtue 
of their husbands’ contributions. In addition to 
maternity grant, housewives who take paid work 
would receive mate rnity benefit for thirteen weeks 
to enable them to give up working before and 
after childbirth. 

Unemployment benefit, disability benefit, basic 
retirement pension after a transition period, and 
training benefit would be at the same rate, ir- 
respective of earnings. This uniform rate would 
provide by itself the income necessary for sub- 
sistence in all normal cases. There would be a 
joint rate for a man and wife who are not 
gainfully occupied. Where there is no wife or 
she is gainfully occupied, the rate would be 
lower; where there is no wife but a dependent 
above the age for children’s allowance there 
would be a dependent allowance. Maternity 
benefit for housewives who work also for gain 
would be at a higher rate than that paid in 
uremployment or disability to single persons, 
while their unemployment and_ disability benefit 
would be at a lower rate. There are special 
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Most widely republished statement 
concerning life insurance in 1942 
that of Chairman Eccles of Federal Re- 
serve Board in a letter which he sent to 
Donaher of Connecticut, him- 
self an insurance agent. In his letter 
Chairman Eccles highly praised life in- 


Was 


Senator 


surance. 
Most widely quoted production talk in 
1942 was from an address delivered in 


December, 1941, at Saratoga, N. Y., by 
John G. Parker, general manager and 
actuary, Imperial Life. Mr. Parker’s 


audience consisted of New York general 
agents and managers of life insurance. 
Theme of talk was Canadian life insur- 
ance production in wartime. 

Most important legislative action in 
1942 was the new tax bill of Congress. 

Addresses of unusual importance be- 
included those of 


fore insurance men 

Randolph Paul, general counsel of the 
Treasury, and Professor Magill of Co- 
lumbia, speaking before Greater New 


York CLU chapter. 

Most discussed Group life case 
year was coverage of the union in 
plant. 

Most important action relative to life 
insurance taken by National Association 
of Insurance Commissioners was adop- 


of the 
Ford 


tion of Guertin report relative to non- 
forfeiture laws and new mortality table. 

Most intensive study of contracts has 
been in connection with Pension plans. 

Most important new committee ap- 
pointed during the year was the Co- 
ordinating committee by leading inter- 
company organizations in life insurance. 

A public achievement attracting wide 
attention in publicity field was that of 
Rav Helser, director of field service. 
Home Life, in having leading New York 
City morning papers devote their ex- 
clusive insurance coverage to an address 
delivered by President Fulton of Home 
Life when Insurance Commissioners 
were meeting here. 

“Keep Well” crusade of Institute Life 
Insurance continued to attract attention 
during the year. 

The New York Life’s spread of a num- 
ber of pages featuring its club leaders 
over several pages in single issues of a 
number of insurance papers was one of 
advertising features of the year. 

Advertising of life insurance companies 
in magazines of general circulation was 
reviewed in the 1942 issue of The Gold 
Book, published by The Eastern Under- 
writer, Article was written by Larry J. 
Evans, Northwestern Mutual Life. 

Uncle Francis. 


Sims To Be Greensboro 
Gen’l Agent State Mutual 


HAS BEEN IN N. Y. SINCE 1938 


Leaving Einstein & Salinger Agency to 
Return South; Graduate of 
Georgia Tech 


Charles Harold Sims has been ap- 
pointed general agent, State Mutual Life, 
in Greensboro, N. C., and will assume 
his new duties January 1. A Southern- 
er, he attended Georgia Tech, left to 
become a pursuit pilot and second lieu- 





SIMS 


CHARLES H. 


tenant in the air force in first World 
War, returned to college, and was grad- 
uated in July, 1919. 

For ten years he was in the automo- 
bile business, first as manager of the 
sales service department of a dealer and 
then as a partner. Coming to New York 
he entered the insurance business with 
the Ralph G. Engelsman agency, Penn 
Mutual, where he remained until 1928 
He then became an agent in the former 
Charles E. DeLong agency of the Mu- 
tual Benefit and later joined the Einstein 
& Salinger agency of that company, be- 
coming a supervisor. 

He is author of Sims Simple System, 
which has been used by the agency in 
programming estates. He is a member 
of the faculty of agents’ training course 
of the Life Underwriters Association of 
the City of New York, and was chair- 
man of its attendance committee, and a 
member of its membership committee. 

Mr. Sims will succeed Henry Foust, 
who has resigned as general agent of 
State Mutual in Greensboro. 





BROOKLYN LIFE MANGERS’ XMAS 

Brooklyn Life Managers Association 
held its annual Christmas Party in the 
Hotel Bossert on Wednesday, December 
16. After a turkey dinner, seasonable 
vocal and piano were rendered; 
the membership joined in singing carols. 
A feature was the annual donation for 
children to the Brooklyn Bureau of 
Charities. 


solos 





HEARS PRICE TOPPING 

The insurance committee of the Young 
Men’s Board of Trade, New York, 
held its final luncheon meeting of the 
year on December 16 at the Chamber 
of Commerce Restaurant. Price Topping, 
assistant general counsel of the Guardian 
Life, gave an address on “Life Insur- 
ance.” 

The: Des Moines Caines and Tribune 
issued a special 36-page tabloid form 
insurance edition with both its morning 
and afternoon paper Thanksgiving Day. 
The edition carried all types of adver- 
tisements and special articles including 
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Nat'l Association to 
Meet in Kansas City 


TRUSTEES DRAW UP PROGRAM 





Midyear Business Session For 
March or April; Discuss Life 
Taxation Items 


Plan 





Midyear meeting of the National As- 
‘iation of Life Underwriters will be 
held in March or April of 1943 in Kansas 
City, Mo., it was decided by the board 
f trustees who met in the Hotel Com- 
lore, New York, on December 11 and 
In accordance with the organiza- 
n’s policy since the United States en- 
ered the war, the midyear meeting will 
be a curtailed session at which only as- 
sociation business will be discussed, 
President Grant Taggart explains. 
\t the New York meeting the trustees 
liscussed at length the desirability of 
he $40,000 life insurance exclusion from 
taxes, also the exemption from 
such taxes of proceeds of life insurance 
olicies earmarked for their payment. 
Discussed also was the matter of credits 
vr all life insurance premium payments 
ler the proposed spendings tax and 
pulsory savings plan. When the next 
venue measure is being framed the as- 
\ciation’s committee on Federal law and 
legislation will present the views of the 
I ization on these matters. 
Bond Sales Continue 
The association will continue its job of 
selling war savings bonds, both the E 
and the F and G series. It was voted 
throw all the weight of the associa- 
1 behind both campaigns, to increase 
$2,500,000,000 bond sales total al- 
eady reached by association members. 
\ 26-page chart illustrating the activi- 
es of local, state and national associa- 
will be distributed to local associa- 
earlv in January as part of an in- 
effort aimed both at conservine 
membership and interesting po 
tential members. 
\ speak bureau composed of mem- 
the board of trustees and past 
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estate 


tensive 


resent 
I 


ers’ 
ers 


nal 


ati presidents will soon begin a 
wide series of visits to smaller local asso- 
iations, to bring the message of the 
N. A. L. U. into more parts of the coun- 


and to give a larger number of mem- 
bers the opportunity of discussing as- 
affairs with a member of the 
family . 
“soldiers’ service bureau” con- 
ceived by the association will be extend- 
ed on a nation-wide basis as soon as a 
national plan for the bureau has been 
lrawn up, tested, and approved by the 
roper authorities. 
\ Fall meeting of the board of trus- 
tees, to be held not than 30 nor 
re than 45 days after the national 
nvention, will supplant the December 
neeting of the board which has hereto 
re been held. 
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DAY HEADS CLAIMS GROUP 





General Man Named Chairman 

Of Life Body Dealing With 
Government 

Godfrey M. Day, Connecticut Gen- 
eral Life, has been named by Willard 
I. Hein, president of International 
Claim Association, as chairman of the 
ation’s War Claims Liaison Com- 


Conn. 


nitte¢ Associated with Mr. Day on 
€ committee are William K. Miller, 
retary Fidelity Mutual of Philadel- 
1 and Frederick Bernhard, supervi- 
sor of claims, Home Life of New York. 
Mr. Day is former president of the 
ation 
fF this committee the asso- 





explained, is establishing 
for the life insurance 
solving with government 
e various problems that in- 


al point 
panies in 
ireaus tl 


tably arise in connection with claims. 

Tarthwectern Natsiana sf{o’ 

\ western National Life’s Raymond 
}. Wiese agency at Chicago was winner 

first place among class one agencies 


at company in the recent ninety- 
hievement campaign. In his noti- 
ition telegram President O. J. Arnold 
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eave special mention to Unit Manager 
\. J. Zern and Agent H. P. McGovern 
for the parts they played in the agency’s 
success. Contest was based on actual 
paid-for volume in excess of quotas es- 
tablished at the start. 


F, H. A. Mortgages 
(Continued from Page 1) 
mortgage companies 25.5%; insurance 
companies 19.1%; savings and loan asso- 
ciations 9.9%; savings banks 3.2%; Fed- 
eral agencies 1.1%; and all others 10.9%. 

FHA Premium Paying Mortgages 
Cumulative as of 


URGE: Sle) MOO 66 5is.6'snled a asinrepcleivw es 
DB ASLO. egos mseeuancSseaen west 
RS egg (he)! ae OR eRe RSE YS ar 
PRE. SEO sca kee ee reu a nnwas sexe 
DOG... San MGMD! x's ono cea is didipieemow aurea ses 
W9e0 SU TOR visee c5400 se oee ens. Nears 


June 30, 1942 
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TORONTO LIFE MGRS. ASS’N 

Officers of Life Insurance 
Managers’ Association for 1943 are: 
Honorary president, N. C. Boyd, Con- 
federation Life; president, C. Mac- 
Donald, Travelers; first vice-president, 
J. C. Kyle, Metropolitan; second vice- 
president, W. McMillan, Manufacturers 
Life; secretary-treasurer, H. W. Mer- 
rick, Confederation Life; executive, Ian 
Armour, Aetna Life; G. A. Walter, Can- 
ada Life; E. M. Blackie, London Life, 
and W. E. Magee, Prudential of Amer- 
ica. 


‘Toronto 


Held by Life Insurance Companies 
Number Amount No. of Institutions 


7,648 $ 36,105,220 &5 
21/098 101,805,185 105 
32,896 158,739,011 122 
53,867 254,572,209 142 
105,533 493,799,210 155 
157,651 725,957,110 163 
188,409 865,178,410 173 





Few and far between are the insurance men who can 


work entirely alone. 


We occasionally come upon such a 


man, but we know that most successful careers are built 
through the proper coordination of intensive training, 
planned prospecting and the effective use of sales promo- 


tion material. 


In addition, those who succeed usually 


avail themselves, where possible, of the experienced think- 
ing and counsel of other successful men. 


And because most success is built this way, the entire 
Connecticut General organization is geared to achieve that 


kind of success for its men. 


It would be difficult to find a 


more thorough training plan than Connecticut General’s 


continuing program. 


Prospecting methods are based upon 


carefully controlled principles that have proved their ef- 
fectiveness. Sales promotion material is timely, attractive, 
and has proved itself unquestionably practical. In addi- 
tion, the opportunity is always open for our men to secure 
the counsel of experienced management men. 


Individuals may differ, but we believe that this kind 
of complete coordination of sales activities has been an 
important factor in the success of many Connecticut 


General men. 





Connecticut Genera 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


Life Insurance, Accident and Health Insurance, 
Salary Allotment Insurance and Annuities, All 
Forms of Group Insurance, and Group Annuities. 


December 18, 1942 








(COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


“A Public Servant Since 1897” 
s 
Protection for Today— 
Security for Tomorrow— 


® 
Home Office—Jersey City, N. J, 


Life Presidents Report New 
Sales for Eleven Months 


Dollar volume of new paid-for life 
written in November was 15.3% less 
than for the comparable month of last 
year, The Association of Life Insur- 
ance Presidents has reported. Amount 
for the first eleven months of this year 
was 2.7% less than for the correspond- 
ing period of 1941. 

New Ordinary for November declined 
22.0% relative to that month in 1941, 
Industrial was off 20.9%. Group, how- 
ever, increased 27.8% as compared with 
the corresponding month of last year, 

For the first eleven months new Ordi- 
nary decreased 8.2% relative to the cor- 
responding period of 1941. Industrial 
was off 9.4% but Group increased 48.3%. 

In thousands of dollars, total new 
paid-for life in November amounted to 
$577,536 as against $681,479 during No- 
vember of last year. New Ordinary 
amounted to $351,555 against $450,770. 
Industrial came to $111,801 against $141,- 
349. Group, however, amounted to $114, 
180 as compared with $89,360. 

First Eleven Months 

For the first eleven months of this 
year, new paid-for life, in thousands 
of dollars, amounted to $6,992,991 as 
against $7,190,322 for the corresponding 
period of 1941. New Ordinary totaled 
$4,528,692 against $4,935,778. Industrial 
amounted to $1,381,789 against $1,524,430. 
Group, however, rose to $1,082,510 as 
compared with $730,114. 

The report aggregates the new paid- 
for business—not including revivals, in- 
creases or dividend additions—of 39 
United States companies having 81% of 
the total life outstanding in all United 
States legal reserve companies. 














Life Institute Outlines 
Effective Statement Use 


How life companies in their annual 
statements may effectively tell policy- 
holders just what their policies and 
their company mean to them and to 
the nation at war is outlined in a bul- 
letin now being distributed to manage- 
ments by the Institute of Life Insur- 
ance. 

“Opportunity should be taken,” the 
bulletin explains, “to emphasize the °s- 
sential rele of life insurance in the wart 
economy and the part the agent plays 
in the service structure of the life in- 
surance business. The contribution, this 
service makes to family and_ nationa 
morale is vital to the war effort. The 
point should be developed that a major 
activity of the life insurance agent 1s 
to help keep existing insurance in force. 
Particularly, it should be made cleat 
that there has been no diminution, fe 
sulting from the war, in the security 
and protection afforded by their life 
insurance.” 

Fred Fast, manager of Newark branch 
of Union Mutual Life, has reported that 
his agency made a 290% gain in life 
insurance during the first ten months 
of this year as compared with last year. 








December 
Worke 

For 
GRIFFITE 


Retirement 
tion | 


When ¢ 
year-end f 
taries 
son last V 
regret th 
for these 
long in tl 
men. 

As an Of! 
that their 
drew Her 
Feely, wh 
retaries by 

Mr. Gri 
an agent 
six. month 
assistant 
sy Augus 
tated his 
inspector. 
agency Su 
ary 1933, . 
retary Of 
vears, in 3 
he assume 
nial News 
distinction 

Mr. Ma 
Colonial 1 
sive exper 
Canada’s 
panies. B 
was an a 
hoken br 
was appot 
and soon 
stipervisor 
elected a: 
resident 11 
operations 
this year 
to assume 
sibilities 1 


Assistar 
has been 
policy det 
years bef 
ulating de 
dinary lo 
1931 afte 
of Penns: 

Assistat 
has been 
visor sinc 
had beer 
chain sto 
the Gran 
to his a 
while att 
the Army 
in the A. 
in office 
present a 
equipmen 
Manager 


GEOR¢ 
Cal- West 


Pz 


George 
Angeles 
States Li 
after an 
suffered 
_ Mr. Pa 
fornia St 
writers, | 
Insurance: 
Angeles. 
Minnie 
Page, C 
Equitable 
William 
Emily | 
Mrs. Arr 


| ae a 

Annua 
State As 
which ha 
has been 
portation 
In-each ¢ 





pecember 18, 1942 


cRIFFITH, MATHESON, LAUDED 





Retirement Offset, However, by Elec- 
tion of Herschel, McFeely as 
Their Successors 





When Colonial Life announced the 
vear-end retirement of Assistant Secre- 
varies E. B. Griffith and Hugh Mathe- 
con last week they caused widespread 
regret throughout the organization, 
jor these two had worked hard and 
long in the interest of Colonial field- 
men. 

As an offset, however, came the news 
that their successors would be C. An- 
drew Herschel and William C. Mc- 
Feely, who were elected assistant sec- 
retaries by the Board of Directors. 

Mr. Griffith joined the company as 
an agent in Newark in 1900. Within 
six months he was promoted to the 
assistant managership of the branch. 
By August of 1902 his ability had dic- 
tated his transfer to home office as an 
inspector. Soon he was assistant 
agency supervisor and finally, in Janu- 
ary 1933, he was elected assistant sec- 
retary of the company. In_ recent 
vears, in addition to his regular duties, 
he assumed the editorship of the Colo- 
nial News, filling that post with great 
distinction. 

Mr. Matheson entered the service of 
Colonial in January 1909, after inten- 
sive experience as an agent for one of 
Canada’s large industrial life com- 
panies. Before the end of the year he 
was an assistant manager in the Ho- 
hoken branch. In September 1912 he 
was appointed a home office inspector, 
and soon afterward was made field 
supervisor. Early in 1936 he was 
elected assistant secretary, serving as 
resident in charge of Pennsylvania field 
operations until the end of 1941. Early 
this year he was called to home office 
to assume broader supervisory respon- 
sibilities in the agency department. 

Their Successors 

Assistant Secretary-elect Herschel 
has been manager of the industrial 
policy department since 1937. For three 
years before that he managed the tab- 
ulating department. He joined the or- 
dinary loan department of Colonial in 
1931 after graduation from University 
of Pennsylvania. 

Assistant Secretary-elect McFeely 
has been the company’s office super- 
visor since 1937. For sixteen years he 
had been an office manager in the 
chain store business, being secretary of 
the Grand Union Company from 1931 
to his advent in insurance. In 1917, 
while attending Amherst, he enlisted in 
the Army and served a year and a half 
in the A.E.F. Active for twenty years 
in office management circles, he is at 
present a member of the planning and 
equipment committee of the Life Office 
Management Association. 


GEORGE H. PAGE DIES AT 65 
Cal-Western States Life Veteran Was 
Past President of State 

: Underwriters Ass’n 

George H. Page, 65, manager, Los 
Angeles agency of California-Western 
States Life, died Saturday, December 5, 
after an illness of two days. He had 
suffered a stroke two days earlier. 
_ Mr. Page was past president of Cali- 
tornia State Association of Life Under- 
writers, Inc., and past president of Life 
Insurance Managers Association of Los 
Angeles, He leaves a widow, Mrs. 
Minnie A. Page, a son, Gerald W. 
Page, CLU, associate general agent, 
Equitable Society; his mother, Mrs. 
William Page, and three sisters, Miss 
Emily Page, Mrs. Ada Towner and 
Mrs. Amy McGuigan, all of Chicago. 





N. J. LIFE GROUP POSTPONES 
_Annual sales congress of New Jersey 
State Association of Life Underwriters, 
which had been scheduled for January 7, 
has been postponed because of the trans- 
portation problem. It may be held, as 
In-each of the last three years, in June. 
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Bankers Life Sells All But Small 
Fraction of Depression Proper- 
ties; Outlook Good 
Bankers Life of Des Moines reports 
that it now holds only a small fraction 
of the Iowa farms acquired during the 
depression. In the first eleven months 
of 1942 the company sold 48 farms and 
total of all Jowa farm sales now 
amounts to more than 90% of the total 

acquired, 
Company officials report a good de- 


mand for Iowa farms and the likeli- 
hood that the demand will continue 
through 1943. They foresee Bankers’ 


small holdings shrinking further next 
year. 





FRANK HALL, RICHMOND, DEAD 

Frank E. Hall, 72, former vice-presi- 
dent, Life Insurance Company of Vir- 
ginia, died of a heart attack on De- 
cember 12 in Richmond. He retired 
seven years ago after serving as superin- 
tendent of Ordinary with headquarters 
in home office. Previously he had been 
general agent at Columbia, S. C. Mr. 
Hall started as agent for the company 
in Petersburg, Va. Besides his widow, 
the former Fannie Heartt of Raleigh, 
N. C., Mr. Hall leaves a brother, John 
J. Hall of Greenville, Miss. 

















55 Liberty St. 


21, 1942? 





FELIX LEVY RECUPERATING 

Felix U. Levy, one of the leading pro- 
ducers of the Ralph G. Engelsman agen- 
cy of the Penn Mutual, New York, is 
recuperating from a recent illness at his 
home, 184 Cherry Street, Woodmere, L. 
1. Some of his many friends in the in- 
surance fraternity are planning to send 
holiday greetings to him at his home. 





J. Allen Creath has been appointed 
general agent of Provident Mutual in 
Memphis, Tenn. He was with the Union 
Central in charge of Birmingham, Ala., 
agency. 
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% Today's wartime birth rate is breaking all records. 
To aggressive life insurance men that means the market 
for Juvenile Insurance is expanding by leaps and bounds. 
Here’s one growing source of prospects who will not go 


% The Union Mutual knows the Juvenile Market. 
We helped pioneer it from the start. Our contracts— 
educational funds, savings plans, etc.—are the kind that 
sell. They cover all ages from one day to fifteen years. 
Our Payor Clause affords a real sales advantage! 


% In addition, our novel sales help—a_ scientific 
Height and Weight Record Chart, including a Medical 
Record—used with our effective pre-approach direct 
mail plan, rarely fails to secure a friendly and profitable 
Union Mutual men have built substantial 
production records in both juvenile and adult business 
on contacts made through this approach. If you are not 
equipped to write Juvenile Insurance get in touch 


Go To War! 
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UNION MUTUAL 


LIFE INSURANCE COMPANY 


PORTLAND MAINE HOME OFFICE 


ROLLAND E. IRISH, President 






FOUNDED 1848 


ACCIDEN®@® - HEALTH INSURANCE 


MANAGER 


FIDELITY MUTUAL LIFE INSURANCE CO. 
of Philadelphia 
Phone COrtlandt 7-0151 


AGENTS AND BROKERS: Do you know the highlights of the new Revenue Act of October 
We will be glad to send you a resume gratis. 


5 RAB TNL ELIT MLL EDA PL LER LLL IT NIC 





New York 


Ask for Bob Lahm. 
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New York Life Man Elected At New 
Orleans; Myrick Urges Staff 
Conservation 
Luther M. Byrd, agency director, New 
York Life, was elected president of Life 


Managers: Association of New Orleans 
at the annual meeting. He succeeds 
Frank Freidler, general agent, Home 
Life, who served for two years. Others 


elected are George Liebkemann, general 
agent, Massachusetts Mutual, vice pres- 
ident and James W. Smither, Jr., Union 
Central, secretary-treasurer. 

Principal speaker at the meeting was 
Julian Myrick, vice president, Mutual 
Life, who urged general agents and 
managers to keep their organizations in- 
tact in order that they may better serve 
their policyholders during and after the 
war. 





REX MAGEE QUITS INSURANCE 





Advertising Manager for Lamar Life 
Takes Position With City of 
Jackson, Miss. 

Rex B. Magee, for fifteen years ad- 
vertising manager of Lamar Life, has 
left the insurance field for a position 
with the city of Jackson, Miss. He is 
general manager of the Mississippi State 
Fair and executive secretary of the 

Jackson Civilian Defense Council. 

Mr. Magee went to Jackson from New 
Orleans where he was connected with 
the Associated Press. Previously he 
had worked in several states as a news- 
paper editor. He had entered newspaper 
work after graduation from the School 
of Journalism at the University of Mis- 
souri. 

While with Lamar Mr. Magee was 
editor of The Firing Line. Well known 
to members of the field force, home 
office staff and the life fraternity gener- 
ally, he has many friends who regret his 
leaving the insurance field. 





STILL OPERATING PATHFINDER 


District Court Compliments Nebraska 
Department for Its Handling of Life 
Insurance Company 
The Nebraska Insurance Department 
is still operating the Pathfinder Life of 
Grand Island, Neb. The District Court 
from time to time has indicated that it 
is pleased with the Department’s han- 
dling and desires that the Department 
continue in the absence of a suitable re- 

insurance or rehabilitation proposal. 

The Pathfinder’s condition has shown 
great improvement during the fourteen 
months it has been operated by the 
Department. Commissioner of Nebraska 
is C. C. Fraizer. 


BURGESS IN “40 AND 8” 

J. L. Burgess, district manager at Or- 
lando, Fla., for the Mutual Life of New 
York, recently was elected to member- 
ship in the famous “40 and 8” organiza- 
tion of the American Legion. Accord- 
ing to James P. McNeil, Mutual Life 
manager at Jacksonville, Mr. Burgess 
was the first man in Florida to be so 











honored. 

“Life Insurance in These Changing 
Times” was discussed by Isaac S. Kibrick, 
home office agency assistant for New 
York Life, during the recent luncheon 
of the Cincinnati Association of Life 


Underwriters 
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Pan-American Life To 
Write Participating 


WILL START JANUARY 1, 1943 


Contracts Same As Non-Par with Ex- 
ception of Term, Joint and 
Annuities 


In accordance with its aim to broaden 
field of service and facilities to the field 
organization, Pan-American Life will 
commence writing participating insur- 
ance on January 1, 1943, Secretary of 
\gencies D. J. Martino has announced. 

The contracts offered on the partici- 
pating basis will be the same as those 
available on the non-participating plan, 
with the exception of Term, Joint in- 
surance and Annuities. The reserves 
will be computed on the basis of the 
\merican experience table of mortality 
with interest at 3%. 

Dividends shall be payable at the end 
of the second policy year and annually 
thereafter. Dividends will be credited 
as earned and will not be contingent 
upon the payment of premiums current- 
ly due. The options under which divi- 
may be utilized are: Taken in 
‘ash, applied toward the payment of pre- 
used to purchase paid-up addi- 


let ds 


tions or left with company to accumu- 
late at interest 
\ccumulations may be used to fully 





a policy or mature a contract 
s an endowment. Post-mortem divi- 
a proportionate part of 
dividend will be allowed. In- 
under 


} 
ads equal to 


terest on settlement agreements 
irticipating contracts shall be computed 
it the guaranteed rate of 3%, the 
imount now being allowed on non-par- 
‘ipating policies containing settlement 
greements 
“With an attractive line of both par- 


ticipating and non-participating plans- 
vering standard and sub-standard risks 


Pan-American representatives,” states 
Mr. Martino, “are fully equipped to meet 
the needs, demands and preferences of 

spects and clients.” 
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‘THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 





Group Life 
Wholesale 
Accident & Health 
Hospitalization 


This comprehensive portfolio offers a 
well-rounded program covering the 
group insurance needs of all types 
of prospects including labor unions. 
For information regarding special 
groups call on your nearest 
USLife general agent. 


RICHARD RHODEBECK 
Superintendent of Agencies 
101 Fifth Ave., New York, N.Y. 
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Made Union Mutual Manager 
Of Co.’s Pittsburgh Agency 


Robert L. Feldman has been appointed 
manager for the Pittsburgh Agency of 
the Union Mutual Life, Portland, Me. 
For the past sixteen vears, he has been 
connected with the Edward A. Woods 


Co. of Pittsburgh, one of the country’s 
largest agencies. His latest position 
with that organization was Assistant 
Superintendent. 

Having headed the Estate Analysis 


Department of the Woods organization, 
Mr. Feldman brings to the Union Mu- 
tual a broad experience in life under- 
writing—particularly in advanced pro- 
gramming, estate analysis and estate 
conservation work. In addition, he has 
been the underwriter in several large 
group cases in Pittsburgh. His many 
chents in that city include a 
of leading business executives. 


FELDMAN 
BANKERS LIFE NOVICES SCORE 


ROBERT L. 


Newcomers Place More Than $1,600,000 
New Business Within the Past 
Twelve Months 


More than $1,600,000 new life insur- 
ance was placed upon the books of 
Jankers Life of Jowa within the past 


twelve months by the ten relatively new 
salesmen who attended the 26th home 
office training school in Des Moines re- 
cently. The average production was 
$161,174. 

Top producer was Samuel Herald, of 
the West Virginia agency, who qualified 
with $273,095. Next came C. R. Wal- 
lace, of the Chicago agency, with $240,- 
100. Others attending the school were 
Oscar A. Zimmerer, Lincoln agency; B. 
I.. Prouty, Mason City agency; A. H. 
Neuhaus, Milwaukee agency; Ruth Day 


and Abraham Max, Detroit agency; 
Henry A. Miller, Pittsburgh agency; 
Toseph A. Wade, Toledo agency; and 


Lester E. Spring, Des Moines agency. 
LOS ANGELES HAS PEAK LIST 
Life Underwriters Association of Los 

Angeles closes the year with a total 

paid-up membership of 755—an all-time 

high record. It is one of the few asso- 
ciations that has achieved an increase 
in membership this year. Credit for the 
achievement is given by the officers to 

Charles E. Cleeton, CLU, general agent 

Occidental Life of California, who was 

chairman of the membership committee. 

In recognition of his good work, Mr. 

Cleeton was named by President Grant 

Taggart of National Association of Life 

Underwriters to head Pacific Coast rep- 

resentatives on the National Associa- 

tion’s membership committee. 


DAVID M. BRESSLER DEAD 
David M. Bressler, one of New York 
City’s most noted welfare and charity 
leaders, and for years an agent of Trav- 
elers, died this week. 


number 





Continental Assurance 
Makes Two Promotions 


SEQUEL TO MARKLE DEATH 





Names Rinker and Weddell As Assist- 
ant Vice Presidents; Their 
Careers 





Promotion of Paul H. Rinker to as- 
president in charge of 
group and of Robert W. 
Weddell to assistant vice president in 
production has been an- 
nounced by Continental Assurance 
Company. The promotions are a sequel 
to the recent death of Bert C. Markle, 
who had headed the Group department 
of the company since it was organized 


sistant vice 


operations 


charge of 


twelve years ago. 

Except for a short period in the auto 
libility department of Royal Insurance 
Company in Chicago, Mr. Rinker’s en- 
tire business career has been with Con- 
tinental. He joined the company in 
March of 1925, in the actuarial depart- 
He advanced to the position of 


ment. 
assistant superintendent of the collec- 
tion department in 1927, Ten years 


later he became manager of group rec- 
ords under the late Mr. Markle, re- 
taining that position until Mr. Markle’s 
death. 

Mr. Rinker was born in 1906 in Le- 
roy, New York. He attended school in 
Chicago and at the University of TIli- 
nois. An active member of the Chi- 
cago chapter of Chi Psi fraternity, he 
resides in Wilmette with his wife and 
two children. 

Mr. Weddell's insurance career began 
in 1927 when he became associated with 
Missouri State Life as group represen- 
tative. When that company was ab- 
sorbed by the General American Life, 
he was advanced to the post of super- 
visor of group sales. He entered the 
Continental organization in 1937 as su- 
pervisor of the group agency depart- 
ment and was promoted to the post of 
manager of group sales in 1937. 

Born 38 years ago in Rolla, Missouri, 
Mr. Weddell was reared in St. Louis, 
attending Washington University there. 
He resides in Highland Park with his 
wife and son. 


FRANKLIN LIFE MAN’S RECORD 

Edward H. Redlich, general agent for 
Franklin Life in Springfield, IIL, has 
completed 900 weeks of membership in 
the company’s Application-A-Week club. 
Besides producing at least one applica- 
tion weekly for more than seventeen 
years, Mr. Redlich has averaged two and 
a half completed cases a week—more 
than 2,000 Franklin contracts in that 
period. He has been associated with the 
company since 1913 and is personally re- 
sponsible for $3,000,000 of life insurance 
currently in force on lives of Springfield 
residents. 





BANKERS LIFE WAR BONDS 

Bankers Life of Iowa has purchased 
new Treasury 2%% Victory Bonds to 
the amount of $11,500,000. Total 1942 
purchases of Governments by Bankers 
Life up to mid-December amount to $31,- 
201,800 and its total holdings to $83,- 
922,600. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NBW YORK 
Telephone BArclay 7-4443 











Lahm Brokerage Supervisor 
For I. Austin Kelly, I] 


Robert Lahm, who recently became 
brokerage supervisor for I. Austin Kelly 
III, agency, New York City, Fidelity 
Mutual Life, is president of Life Super- 
visors of New York and has been in 
life insurance throughout his entire busi- 
ness career. For twelve years he was 
assistant manager of Manhattan Ord. 
nary department, Prudential, Before 
joining the Kelly agency he was broker. 
age manager for Charles A. Finley agen- 
cy, Home Life of New York. Mr, Lahm 
is a veteran of New York’s Seventh 
Regiment and during the World War 
was an instructor for the Royal Flying 
Corps in Canada. es 





XOBERT LAHM 
SLEE SPEAKS IN PROVIDENCE 
Don KE. Slee, cashier of New York City 
service and collection office of Mutual 
Benefit Life, and member of the board 
of governors of Life Agency Cashiers 
\ssociation of New York, was. the 
principal speaker at a meeting of the 
Providence Cashiers Association on De- 
cember 15, 





ACCIDENT INSURANCE 
IN ITS 
ASCENDENCY 





Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 


80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 














Decembe 


Aa =Sl—lC<i—<—C re), Kf 


fr 
pe 











December 18, 1942 





UF 










Ste 


ae 
THE EASTERN 


io “S 















Page 15 








—__s> 





———— 


Over 1,100 Equitable 
Agents and Em- 
ployees in Military 
Service. 


Two Equitable platoons 
serving after hours as a 
part of the N. Y. City 
Patrol. 


Monthly News Letter 
from Home Office to 
Equitable men in Ser- 
vice. 


Generous Subscription to 
U. S. O. by Home Office 
Staff. 


Christmas Remembrances 
from Home Office De- 
partments to former col- 


leagues now in service. 





DURING THE FIRST ELEVEN MONTHS OF 1942 
THE EQUITABLE'S PURCHASES OF U. S. BONDS 
THROUGH SUBSCRIPTION TOTALED MORE THAN 


38 


1 MILLIONS 








PREMIUM 
DOLLARS 


PRODUCED BY 








DOLLARS 


As Life Underwriters, you are a vital factor in Uncle 
Sam's war offensive. The sale of life insurance initiates 
a flow of premium dollars which aid in financing the 
production of war materials ---— Jeeps, Tanks, 
Bombers, Destroyers, Cruisers and Carriers. They 
establish primarily security for the American home 
and preservation of the American way of living, 
the very thing we are fighting for «++ — FREEDOM. 








SALE OF MILLIONS OF LIFE INSURANCE 
EACH MONTH BY FIELD FORCES TO HELP 
KEEP THE HOME FRONT SECURE 


393 SEVENTH AVE., NEW YORK, N. Y. 


EQUITABLE SUPPORT OF WAR ACTIVITIES 


Equitable Agents ac- 
tive in localWar 
Bond Sales. 


Merit Certificate from 
U. S. Treasury Dept. for 
Participation in War 
Bond purchases by Home 


Office Force. 


Red Cross Chapters 
formed, and many Equi- 
table women from Home 
Office and Agencies serv- 
ing with WAAC and 
WAVES. 


First Aid Courses of In- 


struction in Home Office. 


Booth in Home Office 
arcade for sale of 
War Bonds & Stamps. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


THOMAS I. PARKINSON, President 
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\GENTS WILL BE PERMITTED TO 
HAVE MORE GASOLINE 

News from Washington that the Office 
of Price Administrator has finally decided 
to modify its mileage rationing regulations 
so that traveling salesmen will be granted 
additional gasoline rations will give great 
relief to the production forces of the 
country in life insurance. One direct re- 
sult will be an increase in production. 

The insurance agents of the United 
States were probably the hardest hit of 
salesmen by the tightening up in the 
amount of gasoline they could buy. Agents 
in the cities, while handicapped by the fact 
that they could not use their automobiles, 
have had the advantage of city buses, tram 
cars and subways, and have been able to 
adjust their daily routine somewhat by 
concentrating on sectors of the cities, cut- 
ting down on the former methods of long 
range solicitation, sometimes going to dif- 
ferent parts of the the same day. 
With agents in the rural and 
smaller towns the handicap been 
obvious. 

The situation has now been greatly 
proved as Rubber Director Jeffers has an- 
nounced that the mileage rationing regu- 
to be revised in the case of 
salesmen. The cars will, there- 
fore, be on their way again and the public 
also be benefited by the addi- 
tional opportunities to protect themselves 
with life insurance, 

In many 
tragedy caused by 
recently 

life 
have 
his family in time. 


any 


city 
sections 
has 


im- 


lations are 


traveling 


will 


a home there is an economic 
the fact that someone 
who might have been 
insurance if an agent 
gotten to him or some 


has died 
covered by 


could 


member of 


only 


RANDOLPH E. PAUL’S APPEAR- 
ANCE BEFORE LIFE MANA- 
GERS OF NEW YORK 
One of the insurance banquets which 
particularly appeals to home office execu- 
tives is that given by the Life 
of New early 
year 


Managers 
December of 
this 
regard 


York during 
With 


import 


each many executives 
that they 
Formerly it was 
there 
in the city 


dinner is so ant 


attendance as a “must.” 


convenient for the executives to be 


so many of them were 


attending the 


be Cause 


meetings of the Association 
This year 


the 


Presidents. 
meetings of 


of Life Insurance 


the long series of asso- 
Presidents 
of this 
men 


Hotel 


ciation was interrupted as the 
meetings. In view 
that 


offices were at the 


canceled their 


lact it was significant so many 


rom the home 


dinner of the last 
them. 

The Life Managers Association of New 
York has among its members many of 
the outstanding general agents of the na- 


tion. 


Roosevelt managers 


veck—dozens of 


Its presidents have been well known 
and highly respected in the industry, and 
H. Arthur Schmidt, general agent, New 
England Mutual Life, current president, 
is one of the most able and progressive 
of the men who have been head of the 
organization, His choice as the principal 
speaker at the banquet last week was Ran- 
dolph E. Paul, counsel of the 
United States Treasury, a distinguished 
figure in especially life insur- 
ance news, and a man whose influence in 
the preparation of the new Federal tax act 
Mr. Paul took ad- 
of the opportunity to pay a trib- 
life Two paragraphs 
ot his talk which gave great satisfaction 
present were these: 

Millions of our citizens have responded, 
and are responding, magnificently to the 
War Savings Bond campaign. Such saving 
from “current income and lending directly 
to the Government is, next to taxes, the 
best possible form of war finance in the 
present crisis. It is of great assistance 
in the war effort, and cannot be encour- 
aged too strongly. 

Saving in other forms is also valuable 
to the war effort. An excellent example 
is one in which every one in this room 
is interested; namely, savings made from 
current income and devoted to the pay- 
ment of life insurance premiums, Such 
payments are withdrawn from the infla- 
tionary stream of spending. They are set 
aside more permanently than many other 
types of saving because most of us make 
a special effort to keep our insurance in 
effect. In addition, insurance premium 
payments enable the life insurance com- 
panies to purchase Government bonds. Life 
insurance companies have been, and it may 
be confidently expected will continue to be, 
large purchasers of Government securi- 
ties. Thus, to a large extent, amounts 
paid for life insurance premiums flow just 
as surely, if not as directly, into the war 
effort. 

It is particularly gratifying at the pres- 
ent time that men high in the ranks of the 
recognition to 
to the 
the 
the 
familiar with 


general 


the news, 


was an influential one. 
vantage 
ute to insurance. 


to those 


Government should give 


what life insurance nation, 
and Mr. Paul’s tribute to 
what it is doing in 


from a man who is 


means 
institution 
and war effort 
comes 
all the facts. 

has been 
department 


Theodore L. Robak, who 
made accident and health 
home office underwriter of Security Mu- 
tual, was for twelve years with the 
Ocean Accident in New York. Later, he 
was with the Commercial Union for a 
year 











Left to Right: 
W. Howard Cox, president, 
presenting a fireman’s helmet to W. C. 
home office buildings, as Cincinnati 
the two emergency 





Union Central, 


fire-fighting and salvage 


aed 
sei ae SAO 


W. Howard Cox, W. C. Winall and Louis Schraffenberger 


is shown in accompanying picture 
Winall, chief electrician of the company's 


Safety Director Louis Schraffenberger inspects 


trucks constructed by Winall’s men. 


The trucks are completely equipped units, including gas masks, fire extinguishers, 


tarpaulins, long-handled shovels, 


for fighting fires 


Howard Hunt, author of “East of 
Farewell,” a current novel of convoy 
duty in the North Atlantic, and son of 
Everette H. Hunt, counsel to the In- 
surance Federation of New York, Inc., 
is now a script writer and film editor 
of “The March of Time,” cinema, where 
he is engaged in preparing training films 
for naval use. 

x * * 

A. J. Moody, assistant secretary, Aetna 
Life, observed his fiftieth anniversary 
with the organization on December 18. 
A native of Sussex, New Brunswick, Mr. 
Moody: was educated in Hartford and 
jo‘ned the Aetna in December, 1892. He 
was subsequently named supervisor of 
the policy loan division and was elected 
assistant secretary of the company on 
February 13, 1918. Mr. Moody has su- 
pervision of the policy loan, the life re- 
newal and the policy dividend divisions. 

* oe x 

C. C. Robinson, editor, since 1929 of 
The Insurance Salesman, Indianapolis, is 
now a captain in the Army Air Force. 
In first World War he was a pilot in 


RAF, enlisting in Canada in 1917. He 
saw active combat service overseas. In 
1921 he went with Aetna Life in Grand 


Rapids; then was made assistant man- 
ager in Pittsburgh, later becoming Pitts- 
burgh manager of the old National Life 
ar U.S. A 

a ee 

Miss Lucille Dorothy Coombs, daugh- 
ter of Ralph R. Coombs, assistant to the 
president, Massachusetts Mutual Life, 
and Mrs. Coombs, was married to Lieut. 
Ray A. Johnson, Jr., Signal Corps, U. S. 
Army, in her parents’ home at Spring- 
field. December 2. Mrs. Johnson will 
continue her work with Monsanto Chem- 
ical Co. while her husband is in the 
service. She was graduated from Smith 
College in 1941. 

x ok * 

Maxwell K. Davis, son of Alex Davis, 
New York insurance lawyer, was one of 
eight seniors in the College of Arts and 
Sciences, University of Pennsylvania, 
who has been elected to Phi Beta Kappa. 

x ok x 

Jeremiah J. Flynn, assistant 
tendent of statistics, Hartford Accident 
& Indemnity, has been made a member 
of the fire board of the city of Hartford. 


superin 


sandbags, 


and handling incendiary bombs. 


asbestos gloves and over sixty items 
Peter M. Fraser, vice-president of 
Connecticut Mutual, has accepted the 


post of chairman of the 1943 roll call of 
American Red Cross in Hartford. He is 
also chairman of ,the Hartford chapter, 
British War Relief Society and is presi- 
dent of the Newington Home for Crip- 
pled Children. 

ew oa 


Lorry A. Jacobs of the Southland Life 
is now publisher for the duration of 
Southwestern Insurance News Graphic. 
Don Coates, publisher, who is a ser- 
geant, United State’ Marines, is now 
assigned to recruiting duty in the South- 
west Marine Recruiting Office at Dallas. 
The December 7 issue was dedicated to 
members of the insurance fraternity in 
the Southwest who are now in the 
service. 

x * x 

W. A. Shields, assistant secretary of 
the Confederation Life Association, has 
entered the Royal Canadian Air Force 
as an officer in the information branch. 
He ranks as a pilot officer. 

* * * 


H. W. Manning, general manager, 
Great-West Life, who is vice-president 
of Canadian Chamber of Commerc e, has 
also been reelected vice-president for the 
province of Manitoba. 

x oe Ox 


Mary Helen Whelpley, daughter of 


Mrs. Rosina Quarles, assistant advertis- 
ing manager of the American Agency 
Bulletin, received her commission as ¢n- 
sign in the WAVES last Friday. Since 
graduation from Smith College last i 


Miss Whelpley has been with the Navy 
Department in Washington an d she 
trained for her commission at Mount 
Holyoke. 

x ok Ok 
Arthur J. Morris, president of the 
Fulton Trust Co. of New York City, 


has been elected a director of the Han- 
over Fire and of the Fulton Fire. 
* ok * 


Benjamin M. Davis, Wilinington, Del. 
veneral agent, Security Mutual, is now 
with the Government as a civilian im 
structor for workers in a new Navy 
project in the Wilmington area, 
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More Attorneys General Discuss Ne- 
cessity of Protecting Police 
Power of States . 

As was printed in The Eastern Under- 


writer last week, Attorneys General 
throughout the country are disturbed 
over the increasing lederal transgres- 
sion on the police power of the states. 
In last week’s issue were printed the 
views on the subject of Attorneys Gen- 
eral of Virginia, Indiana and Vermont. 
The Eastern Underwriter, which asked 
those state officials for their views, has 
since publication of the last issue of this 
paper received statements from Attor- 
nevs General of Rhode Island, New 
Hampshire and Colorado. The new state- 
ments follow: 


Stephen Wheeler, Acting Attorney Gen- 
eral, New Hampshire 

You request a statement from this 
ofice concerning the action started by 
the Federal Government against certain 
insurance companies. These actions are 
an apparent attempt on the part of Fed- 
eral authorities again to raise the ques- 
tion of whether insurance is interstate 
commerce. We have long thought this 
question settled by the decision in Paul 
versus Virginia, 75 U. S. 168. 2 

We have long felt that the matter of 
regulating insurance was a_ particular 
province of the states and that such su- 
pervision in this locality has been en- 
tirely satisfactory to all parties con- 
cerned. New Hampshire, as one of the 
thirteen original states, is vitally inter- 
ested in preserving state rights and we 
view the present actions as but another 
attempt to encroach further in that field. 
You may be assured that this office 
proposes strongly to oppose any attempt 
to take the regulation of insurance com- 
panies out of the hands of the state. 


John H. Nolan, Attorney General, 
Rhode Island 

I wish to record opposition to any 
form of Federal control of insurance 
which would take away or reduce the 
State’s right to tax as now set up, or 
the state’s right to regulate for the pro- 
tection of the policyholder close to home. 
Supervision of insurance companies has 
proved its worth and should not be dis- 
carded. 


Gail L. Ireland, Attorney General of 


Colorado 

Our republican form of government, 
which is synonymous with our American 
way of life, today faces by far the most 
fundamental and dangerous challenge 
ever encountered. Can our theory of 
government and our way of living be 
Protected and survive at a time when 
we must temporarily resort to many to- 
talitarian methods of regimentation in 
order to defeat our Axis aggressors ? 

I say that we not only can but must 
successfully meet this great test. Other- 
wise our form of government will not 
continue to exist. Americans are capa- 
ble of sufficient deep thinking on their 
OWn part and can exercise ingenuity to 
accomplish this all important job without 
destroying the basic principles of Ameri- 
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can government which have worked so 
well for more than a century and a half. 
Preservation of state’s rights must be 
our first and constant domestic objective, 
because it is now obvious that personal 
liberties and the privilege of reasonable 
freedom for the individual in making a 
living and being properly rewarded for 
initiative will be championed only by the 
states. Remember that Americans are 
in uniform today only because our form 
of government and our way of life are 
so seriously endangered. Our armed 
forces are absolutely entitled to find 
the things they are fighting for still ex- 
isting in America when they return. We 
must not let them down! Only by pres- 
ervation of state’s rights will we at home 
be able to be true to those who are giv- 
ing their all to defend us. We will not 
let them down! 
* ok x 


Louis H. Pink’s Early Background 

The announcement last week that 

Louis H. Pink, Insurance Superintend- 
ent of New York State, will become 
president of the Associated Hospital 
Service of New York, recalls that in his 
early career he spent a number of years 
in activities having to do with the social 
welfare side of life. 
_Mr. Pink’s interest in improving the 
living conditions of the under-privileged, 
especially youth, dates from his gradua- 
tion from college. He spent two years 
at the University Settlement on Eldridge 
Street in the heart of the Lower East 
Side of New York City. While at the 
settlement among other activities he or- 
ganized a campaign against the antiquat- 
ed horse cars. He was one of the early 
advocates of the wider use of school 
buildings for community purposes and 
the use of public buildings for polling 
places. Together with Dr. Ernest J. 
Lederle, commissioner of health under 
Mayor Gaynor, he established the first 
all-year milk stations in Brooklyn, ex- 
tending a summer service in which the 
Children’s Aid Society and Alfred T. 
White were pioneers. 

It was at the suggestion of Mayor 
Gaynor that Mr. Pink was elected presi- 
dent of the Brooklyn Disciplinary Train- 
ing School, a city institution for delin- 
quent boys. 

Mr. Pink has long been regarded as 
an authority on housing, having been 
chairman of the New York State Hous- 
ing Board until this was superseded by 
the State Housing Bureau. He was ap- 
pointed a member of the State Housing 
3oard by Governor Smith in 1926. He 
was one of the organizers of the Upanin 
Club which built a hotel and model lodg- 
ing houses for young men and he was 
for years president of the Upanin Club 
and Hotel. He was also a member of 
the Municipal Housing Authority which 
he helped to organize. 

Although born in Wausau, Wis., Mr. 
Pink has spent most of his life in the 
Kast. He was graduated from Erasmus 
Hall High School in Brooklyn; has a 
B.A. degree from St. Lawrence Univer- 
sity; LL.B. from New York Law School, 
and also holds the LL.H. degree. He 
practiced law from 1906 to 1910 when he 








R. I. Attorney Genavel 


JOHN H. NOLAN 


became affiliated with the United Neigh- 
borhood Guild, Federation of Social Set- 
tlements, Brooklyn. 

Mr. Pink resumed the practice of law 
in 1912 until he became associated with 
the New York Insurance Department as 
attorney in 1932. A year later he was 
made general counsel and chief of the 
Liquidation Bureau. In 1934 he was made 
chief of the Title and Mortgage Bureau, 
becoming Superintendent of Insurance 
succeeding George S. Van Schaick by 
appointment of Governor Lehman in 
1935. 

During his early career Mr. Piak won 
some distinction as a writer. He is the 
author of the life of former Mayor Wil- 
liam J. Gaynor, who while chief execu- 
tive of this city was shot, later dying 
trom the wounds. 

* * * 


Hadley Most Excellent High Priest, 
Jerusalem Chapter No. 24, Royal 
Arch Masons 


W. L. Hadley, vice-president and gen 
eral manager of The Eastern Underwriter, 
who has been active in Capitular Masonry 
for many vears in New Jersey, was elect- 
ed and installed Most Excellent High 
Priest of Jerusalem Chapter No. 24, Royal 
Arch Masons, Plainfield, N. J., at the an 
nual convocation of that chapter Decem 
ber 10. The installation was carried out 
with full Oriental Robes of the several 
stations in the chapter in which the offi- 
cers are regaled when conferring the Roval 
Arch Deeree. It is Most Excellent Com 
panion now. 


* * * 

Insurance Agents to Get More 
Gasoline 

Good news has been received from 


Washington relative to the plight of in 
surance salesmen who have been handi- 
capped, as have other salesmen, by the 
gasoline restriction regulations. The Of- 
fice of Price Administrator has an- 
nounced a modification of its mileage 
rationing regulations at the request of 
Rubber Director William M. Jeffers by 
which there will be granted additional 
gasoline rations to traveling salesmen 
The announcement is officially 
nated as OPA-1263. 

\ special statement to insurance ex 
ecutives on the subject has been made 
by P. L. Hardesty, manager, insurance 
department, Chamber of Commerce of 
the United States. 

The information transmitted by Man 
ager Hardesty follows: 

“While details are not fully worked 
out, the change in the mileage rationing 
regulations will give these salesmen up 
to 65% of their last year’s mileage, or a 
total of 8,600 miles a year, whichever is 
Representatives of traveling sales 


desig 


less. 


Page 17 


Colorado Atty. General 





GAIL L. IRELAND 


men’s groups agreed that this mileage 1s 
sufficient for essential salesmen’s travel. 

“Salesmen, who will become eligible 
for more than 470 occupational miles a 
month, will be limited to those engaged 
full-time in the sale of necessary pro- 
ductive equipment for farms, factories, 
mines, oil wells, lumber camps and simi- 
lar productive or extractive establish- 
ments, or of essential food, shelter, fuel, 
clothing and medical supplies. Driving 
in connection with the sale of non- 
essential commodities will not be in- 
creased. 

“OPA War Price and Rationing Boar 
will be ready to receive applications for 
rations to provide for these additional 
miles after January 1. The ‘A’ and ‘B’ 
ration books now held, or available, to 
these salesmen should provide them with 
ample mileage for the month of Decem 
ber, OPA officials pointed out. 

“Salesmen requiring more than the 
470 miles a month already available to 
them may apply after January 1 for ad 
ditional mileage. They must meet all 
requirements with regard to car-sharing 
and lack of alternative means of trans 
portation.” 

* * * 


James L. Thomson on J. P. Morgan 
& Co. Board 


For the first time J. P. Morgan & Co., 


Inc., has admitted outside members t 
its directorate. Four have been elected 
They are James L. Thomson, Alfred 


P. Sloan, E. Tappen Stannard and John 
S. Zinsser. 

Mr. Thomson is vice-president 
chairman of the finance committee of 
the Hartford Fire and of the Hartford 
\. & I. Mr. Sloan is chairman of Gen 
eral Motors. Mr. Zinsser is president of 
Sharp & Dohme, Inc., Philadelphia drug 
manufacturers. Mr. Stannard is presi- 
dent of Kennecott Copper Corporation 

In discussing this news development 

the New York Herald Tribune said about 
J. P. Morgan & Co., Ine. 
“For vears the largest and most cele 
brated private banking firm in the 
world, J. P. Morgan & Co. began its 
transformation into what might be called 
a public bank in March, 1940, when the 
business took out a corporate charter as 
a trust company. Last Spring the in 
corporated bank applied tot 
ceived membership in the Federal Re 
serve System and hence automatically 
became a member of Federal Deposit In 
surance Corp 

“Still another 
of a public institution was taken on last 
February 3, when Smith, Barney & Co 
offered a block ot 16,500 shares of ] . 
Morgan & Co., Inc., made available out 
of the holdings of some of the largest 


and 


and re 


} 
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U. S. Govt. Withdraws 
Insurance Subpoenas 


IS TAKEN 


ACTION AT ATLANTA 
Way Now Appears Cleared for Making 
SEUA Indictment Test of Federal 


Jurisdiction Over Insurance 


By abandoning the outstanding sub- 
poenas for the records of fire insurance 
associations, the anti-trust division of 
he Department of Justice on Monday 
cleared the way for making the South 
Eastern Underwriters Association indict- 
ment a test of the Federal jurisdiction 
in the Atlanta probe. Monday morning 
Judge E. M. Underwood signed an order 
hich makes effective the following stip- 
tions between the Department of Jus- 
tice and the attorneys for the twelve in- 








surance associations: 

1. The Department of Justice with- 
draws the twelve subpoenas duces tecum 
demanded approximately twelve 
; records f 


which 
car loads oi 


from the associa- 


ns, 

2. The associations withdraw the 
yn to quash the subpoenas. 

3. The Department of Justice further 
stipulated that it was not the present 
intention to serve any additional sub 


mo- 


yenas. 

The order provided that the subpoenas 
quash motion were withdrawn 
without prejudice to either the Depart- 
ment of Justice or the associations. 


} 


nd the 


Basic Issue Remains Undecided 
This leaves the matter where the basic 
tf whether or not insurance comes 
under the jurisdiction of the Federal 
courts will probably be determined on 
he basis of an appeal from the ruling 
yn the demurrer which it is expected the 
SEUA will file on January 13. If the 
lemurrer is filed, it is expected that the 
Government will appeal if the indictment 
is dismissed, and likewise that the SEUA 
would appeal in the event that the in- 
lictment is sustained. 

The proposal for the clearing of the 
record by stipulation, which it is under- 


stood originated with the anti-trust di- 
vision, seems to indicate that the Ar- 
nold-Elmore strategy is to avoid any 


lication of the Paul vs. Virginia doc- 
e that insurance is not commerce 

and that the regulation of non-resident 

corporations is a state function to the 

grand jury proceedings lest it create a 

precedent which might be used by others 
the future. 








Stryker President of 
Accountants Association 


The Insurance Accountants Associa- 
held its annual dinner and election 
eeting at the Hotel New Yorker on 
December 11. Several topics 
Of particular interest 
ere treatment of war damage trans- 
actions in the annual statement, short 
checking and balancing agents’ 
changes in re- 
quirements in annual statement data. 


Friday, 


ere discussed. 


uts i 


ints, discussion of 


Officers were re-elected as follows: 
ident, Everett S. Stryker, Loyalty 
Group; first vice-president, Arthur A. 
Dahlberg, Sun Insurance Office; second 
e-president, John W. Dillon, Buffalo; 
e-president, Harold C. Gross- 


man, Hartford Fire; treasurer-historian, 
Frederick W. Maasen, London Assur- 
at xecutive secretary, Joseph Ray- 
id, Joseph Raywid & Co., Inc., and as- 


ce, « 


ant secretary, DeWitt C. Glatz, 
Phoenix Assurance. New members of 


executive committee are A. W. Mor- 
in and Robert C. Ratcliffe. 








November Fire Losses Up 
Slightly Over Last Year 


Fire losses of approximately $24,144,- 
000 in the United States in November 
were $322,000 above losses reported in 
November, 1941, according to estimates 
announced by the National Board of 
Fire Underwriters. The board's’ esii- 
mate is based upon incurred 
ported by its member companies, plus 


losses rf- 


an allowance for uninsured and = unre- 
ported losses. For the first eleven 
months of this year losses were esti- 


mated at $278,380,000, a decrease of $12,- 
716,000 for the similar period of 1941. 


WALLIN NORTHERN SPECIAL 

The Northern Assurance has appoint- 
ed Walter W. Wallin as special agent 
in Connecticut, western Massachusetts 
and Vermont, with headquarters at 15 
Lewis Street, Hartford. He succeeds 
Frederic M. DuBois, who has entered 
the officers candidates’ school of the 
United States Army. Mr. Wallin has 
been associated with the Northern for 
several years both in the home office in 
New York and in the New Jersey field. 


TO HEAR LEON A. WATSON 

Leon A. Watson, expert of the New 
Jersey Schedule Rating Office, will ad- 
dress the members of the New Jersey 
Field Club at the luncheon meeting on 
Monday, December 21, at 12:30 o'clock. 
He will discuss revisions affecting exist- 
ing fire forms, including the dwelling 
house policy and supplemental contracts. 
President Robert C. Hamilton of the 
club will preside. 


December 18, 1949 


Small a Director of Continental; 


Fuller on Fidelity-Phenix Board 


Bernard M. Culver, president of the 
\merica Fore Group, announces that 
l'rederick P. Small was elected a direc- 
tor of the Continental at a meeting of 
the board held yesterday at 80 Maiden 
Lane, New York City. 

Mr. Small is president of the Amer- 





FREDERICK P. SMALL 

ican Express Co. and the Wells Fargo 
Cuban-Mexican Corp. He is a member 
of the advisory board mercantile branch 
of Chase National Bank, chairman of 
the executive committee and director of 
Wells Fargo & Co. director of the 
American Express Co. of Argentina, 
\merican Express Co. of Brazil, Wells 





QUICK QUIZ 


In what field is December a favorable month 
for selling protection? 

The Public and Charitable Institution field. 
What agents are especially primed to sell this 


lucrative field? 
A: P. F. & M. agents. 


Now’s the time when public and charitable institutions plan 


their operations for 1943. 


Therefore, now's the time to ap- 


proach them with a suitable protection program. 


To tap this rich field — 
P 


having the considerable he 


ntly all P. F. M. agents are 


of a sales kit built to order 


for the purpose, and including—among other sales-making 
features—the ‘Program Planner”’. 

Any agent or broker interested in P. F. & M.’s Organized 
Selling Plan—of which the December drive for institution 
business is a part—is invited to communicate with us. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for 
Agents and Brokers 





Fargo & Co. of Cuba, Wells Fargo 
Armored Service Corp., Amerex Hold- 
ing Corporation, Remington Rand Inc 
and trustee of American Surety Co, ~ 

He is a member of the Maine Society 
Empire State Society and Sons of Amer. 
ican Revolution, also of the Recesg 





WAETER BD. FUELER 
Metropolitan and Barnegat Light Yacht 
Clubs. He is a resident of Ridgefield, 
N. J. and Harvey Cedars, N. J. 

Mr. Culver also announces that Walter 
D. Fuller was elected yesterday a direc- 
tor of the Fidelity-Phenix. 


Walter D. Fuller 


Mr. Fuller is president and chief ex- 
ecutive of the Curtis Publishing Co. He 
is also director, Curtis Publishing Co, 
chairman of the board, Pennsylvania 
State Chamber of Commerce; director, 
vice-president and chairman of general 
legislative committee of National Pub- 
lishers Association; trustee, Penn Mu- 
tual Life; director, First National Bank 
of Philadelphia, and director of various 
management and scientific societies. He 
is an honorary member of Delta Sigma 
Pi and Beta Gamma Sigma Fraternities; 
fellow, National Office Management As- 
sociation; L.L.D.,  Ursinus College; 
L.L.D. Lincoln University; D.Litt, 
Hahnemann Medical College; recipient 
of 1941 Poor Richard Club (Philadel- 
phia) Gold Medal of Achievement. 

Mr. Fuller is chairman, Lower Merion 
Township Planning Commission; chair- 
man of executive committee of Penn 
Valley (Civic) Association. He resides 
in Penn Valley, Narberth, Pa. 





St. Louis Producers Elect 

William Rodiek, Jr., was 
president of the Associated Fire Insur- 
ance Agents & Brokers of St. Louis at 
the annual meeting of that organization 
held in St. Louis on December 10, Other 
officers who will serve during 1942 are 
Robert E. Doerflinger, vice - president; 
Frank Altmayer, treasurer; William F. 
Duerbeck, secretary, and Clarence C. 
Lang, executive secretary. 

Directors named to serve for two years 
are Calvin H. Bowersox, Eugene Brin- 
kop, William H. Finke, William Hase, 
Joseph L. Heinrich, Jr. and John EF 
Milne. It was announced at the meet 
ing that the membership of the associa- 
tion includes more than 200 persons and 
firms, the majority of whom are engage 
in the combined insurance and real e€s- 
tate agency business in St. Louis and 
St. Louis County. 


re-elected 
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We Are at War— 


War against Ruthlessness, Destruction 
and Tyranny. To win this war we must 
all work harder and closer together—we 
must produce and we must fight — we 
can win. 


Insurance can be counted on to do its 
part—to protect life, property and 
production. 


Insurance agents and brokers are 
soldiers on the home front—the men and 
women who are writing the insurance 
protection so essential in peacetime and 
so vital in war time. 


The Loyalty Group salutes the insur- 
ance producer. For go years we have been 
protecting our policyholders against loss 
and we pledge our continued services to 
their Security and the Security of our 
Nation. 

“Loyalty” means Fidelity and Faith- 
fulness to our country, to our insured and 
to our agents and brokers. 


a: 


President 


Firemen’s Insurance Company of Newark, N. J. 


Organized 1855 


The Girard Fire & Marine Insurance Company 


Organized 1853 


National-Ben Franklin Fire Insurance Company 


Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 


Organized 1870 





Milwaukee Mechanics’ Insurance Company 
Organized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Organized 1906 


The Metropolitan Casualty Insurance Co. of N. Y. 
Organized 1874 


Commercial Casualty Insurance Company 
Organized 1909 


Pittsburgh Underwriters - Keystone Underwriters 


xk 


HOME OFFICE 


10 Park Place 


Newark, New Jersey 


Western Department Southwestern Dept. Foreign Department Pacific Department 
111 John St. 220 Bush St. 
120 So. LaSalle St. 912 Commerce St. Cinna Wadenciaats ay = = an Ps erro 
i inoi w rk, w \ ° 
Chicago, Illinois Dallas, Texas 46) Bay St., Toronto, Ontarie 


404 West Hastings St., 


* BUY WAR BONDS * 


Vancouver, B. C. 
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Protection of War Plants Expanded 
Greatly in Last Year, Reports Smith 


Harold V. Smith, president of the 
Home of New York and chairman of the 
Insurance Committee for the Protection 
of American Industrial Plants, last 
Thursday made a statement on the ex- 
panded operations of the National Bu- 
reau for Industrial Protection during the 
twelve months. His statement fol- 
lows: 

“The National Bureau for Industrial 
Protection continues to perform in a 
splendid manner the duties for which it 
was organized by this committee. It 
remains under the capable leadership of 
Curtis W. Pierce, president, Factory In- 


last 


~~ 


@ by Pach Bros 
HAROLD V. SMITH 


surance Association, whose administra- 
tion of the Washington office is consid- 
erably strengthened by the fact that he 
is also a member of the Civilian Advisory 
Committee on Fire Prevention, appointed 
by the Office of the Provost Marshal 
General which has charge of all internal 
security matters for the War Depart- 
ment. 

“R. E. Wilson of the Associated Fac- 
tory Mutuals is associate manager, 
spending his full time in Washington. 
His share of the management problems 
has been heavy. On the staff of the 
office, in addition to safety engineers 
and technical experts of casualty com- 
panies, are fire protection engineers of 
the Factory Insurance Association, West- 
ern Factory Insurance Association, As- 
sociated Factory Mutual Fire Insurance 
Companies and the Eastern Underwriters 
Inspection Bureau. 

Several Thousand Plants Inspected 

“The original list of a few hundred 
important war plants has grown to sev- 
eral thousands, upon which, through 
the countrywide services of inspection 
organizations and of casualty and steam 


boiler companies, sound engineering 
and safety recommendations are made 


available to the War Department, Navy 
Department and other agencies of the 
Federal Government. In an effort to 
keep our operations simple, rapid and 
efficient, responsibility for determining 
what conditions and recommendations 
are important enough to be reported to 
the National Bureau is imposed upon 
he various inspection bureaus as much 
possible 


“It is only proper for me to pay 
tribute to the management and _ field 
forces of the organizations which are 


making possible the successful conduct 
of our enterprise. Equal commenda- 
tion is due fire, casualty and steam 
boiler insurance companies for the bur- 
dens which they have borne in the in- 
terest of better safeguarding the coun- 
try’s war resources. 

“While this committee, and its oper- 





ating office, the National Bureau for 
Industrial Protection, were formed pri- 
marily for furthering plant protection, 
our efforts have been extended to other 
fields. The preservation and safekeep- 
ing of vast storages of scarce and crit- 
ical materials, owned by the Defense 
Supplies Corporation and other Gov- 
ernment agencies, offers a_ distinct 
challenge to the technical knowledge 
and skill of property damage insurance 
underwriters. 

“The members of the committee feel 
grateful to all bureau managers and in- 
spectors who, even when under severe 
strain and handicap, have complied 
with every request made of them. Our 
standardized system of making inspec- 
tions and handling reports by cooper- 
ating bureaus, and submission of the 
facts to the proper Government agen- 
cies, has been functioning smoothly and 
effectively. Frequent reinspections are 
now made of practically every impor- 
tant storage facility. 

Cooperating With DPC and WPB 


“The engineering knowledge and 
ability of the staff members of the 
National Bureau for Industrial Protec- 


tion have been placed at the disposal 


of the Defense Plants Corporation and 
the War Production Board for the pur- 
pose of providing a greater degree of 
fire protection and other safety meas- 
ures in newly constructed industrial 
plants which are manufacturing muni- 
tions and important war supplies. 

“Thus far the countrv has been for- 
tunate in its enjoyment of an almost 
complete freedom from effective sabo- 
tage in our war plants, and in relative 
immunity from serious fires or other 
casualties adversely affecting the pro- 
duction of munitions. 

“On a recent visit to many Federal 
Government Departments, it was force- 
fully brought to me that those specifi- 
cally charged with the safety and pres- 
ervation of material resources consider 
that the work being carried on by the 
National Bureau for Industrial Protec- 
tion is eminently successful. 

“It is my belief that this well-organ- 
ized and efficient joint enterprise of all 
fire, casualty and steam boiler insur- 
ance companies—stock, mutual and re- 
ciprocal—will continue to add strength 
to the country’s military might, and 
help hasten the day of our victory. 
That it will also reflect credit upon a 
great American business is cause for 
pride. 

Granniss and Hargrett in Service 


“Associate Manager E. R. Granniss 
has been commissioned a Major in the 
Army of the United States and has 
reported to the office of the Provost 














NEW PROSPECTS—NEW INCOME 


Record-breaking fur sales creates a record- 
breaking list of new prospects for Fur Floater 
insurance ! Our new pamphlet is available at your 


request to bring you record-breaking results ! 





O0 John Street, New York, N. Y. 
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Marshal General in Washington, 
duty as Chief of the Accident Preven, 
tion Section. Major Grannis played 
important part in the work of the xe 
tional Bureau from its beginning, De 
cision as to his successor will he 
reached at an early meeting of the 
advisory committee of the bureay, 

“Felix Hargrett, secretary of Th 
Home, who has acted as secretary of 
the committee from the date of its a 
ganization, has been commissioned 
Lieutenant Commander in the United 
States Naval Reserve, and enters actiy 
duty immediately.” F 

The full membership of the Insyy. 
ance Committee for the Protection of 
American Industrial Plants is as fo. 
lows: Mr. Smith, chairman, S. Bruce 
Black, president, Liberty Mutual: f;. 
nest W. Brown, president, Ernest W 
Brown, Inc., Associated Reciprocal Ex. 
changes; John R. Cooney, president 
Firemen’s; Dale F. Reese, vice-presj- 
dent, Hartford Steam Boiler; Vincent 
Cullen, president, National Surety Cor. 
poration; Bernard M. Culver, president 
Continental; Marshall B. Dalton, presi. 
dent, Mutual Boiler; Hovey T. Freeman 
nresident, Manufacturers Mutual Fire: 
james S. Kemper, president Lumber. 
mens Mutual Casualty; F. W. Koeck. 
ert, U. S. manager, Commercial Union: 
George C. Long, Jr., president, Phoe- 
nix; Charles R. Page, president, Fire- 
man’s Fund; John O. Platt, president 
'nsurance Company of North America: 
Jesse W. Randall, vice-president, Tray- 
elers Indemnity; Paul Rutherford, pres- 
ident, Hartford Accident & Indemnity: 
William FE. Straub, president, Farmers 
Mutual. 





AMERICA FORE OLD GUARD 


Western Department Honors Alexander 
on Fifty Years’ Service; Henne 
Is Toastmaster 

The annual dinner of the America 
Kore Groups’ Western department Old 
Guard was held at the Bismarck Hotel, 
Chicago, December 8. Guest of honor 
was Farm Superintendent Charles A, 
Alexander, who has completed _ fifty 
vears with the organization. H. J. 
Blumenthal, G. A. Schuld and J. P. 
Kalter, who have just completed 
twenty-five years of service, were wel- 
comed into membership of the Old 
Guard. 

Vice-President E. A. Henne, manager 
of the Western department, also a 
member of the Old Guard, presided as 
toastmaster and delivered an address 
on the loyalty of the older employes. 
At the conclusion, Mr. Henne presented 
Mr. Alexander with a pocket watch 
and Messrs. Blumenthal, Schuld and 
Kalter, with wrist watches, suitably in- 
scribed. 

Mr. Alexander started with the farm 
department in 1892 and has continued 
with it ever since. Mr. Blumenthal 
began with the companies as a clerk 
in 1917 for the Continental Insurance 
Co. After successive promotions and 
a period as cashier in the Dallas office, 
in 1929 he was made assistant  chiei 
clerk of the Cook County department, 
which position he still occupies. Mr. 
Schuld, who started as district boy with 
the Fidelity-Phenix, has been counter- 
man in the brokerage department since 
1927. Mr. Kalter was __ first-account 
checker for the Continental and_ since 
the consolidation of the fire companies 
in the group has had special duties in 
connéction with recording and payment 
of all expense items. 


More Whiskey Insured 
As Prices Rise Rapidly 


Although no whiskey is being made in 
Kentucky as all plants are running on 
alcohol for the Government, there 35 
probably more whiskey coverage now 
than when production ceased. As 4 
result of heavy demand for all ages 0! 
whiskey and heavy consumption, prices 
have advanced until whiskey made in 
1942 is worth around $1.25 a gallon of 
higher. Older whiskies that were sold 
a few months ago at around $1.25 to- 
day are worth around $2.25 to $2.35. 
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REMENDOUSLY pow- 
erful as a force in 
building America is the 
fact that Americans are 
the best informed people 
in the world—largely because of the 20th century magic mi io. 
Over fifty million receiving sets (more than half the world’s 
total) bring to American citizens news, education, and enter- 
tainment from near-by points and from the far corners of the 
globe. Similarly our transmitting stations make the most dis- 
tant lands America’s neighbors. 

The astounding development of radio has occurred in two 
decades. In 1922 there were but 30 broadcasting stations in 
the U. S. A.—in striking contrast to the 923 stations now op- 
erating on the regular commercial broadcast bands. 

In its innumerable applications of communication and de- 
tection, radio’s contribution to the war program of the United 
Nations is of incalculable value. 






Protecting Americal 


By its broadcasts to millions of eager listeners, with time and 
distance practically eliminated, the voice of radio helps to pro- 
tect America and serves the Cause of the United Nations by its 
modern application of “Forewarned is forearmed.” 

Against losses from fire, windstorm, explosion, and other con- 
tingencies concerning which there can seldom be forewarning, 
INSURANCE offers a dependable method of forearming. By 
applying all the measures known to modern engineering for the 
conservation of life and property, insurance renders its prime 
service of loss prevention. And where such care fails to prevent 
disaster, insurance provides financial reimbursement for loss 
sustained, thus providing a bridge of security between present 
plans and their fulfillment. 

Inquiries are invited regarding the extensive underwriting 
and service facilities of the Royal-Liverpool Groups. 


{GENTS AND BROKERS — Have you told property owners in your area about 
the importance and availability of War Damage insurance? 
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ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM 


BRITISH & FOREIGN MARINE INSURANCE COMPANY, 
THAMES & MERSEY MARINE INSURANCE COMPANY, LTD 
ROYAL INSURANCE COMPANY, LTD 


AMERICAN & FOREIGN INSURANCE COMPANY 


& LONDON & GLOBE INSURANCE CO. LTD. 
FEDERAL UNION INSURANCE COMPANY 


COMPANY 


STREET, NEW PORR,.NOY. 


LTD ° CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA THE LIVERPOOL 
QUEEN INSURANCE COMPANY OF AMERICA THE NEWARK FIRE INSURANCE 
THE SEABOARD INSURANCE COMPANY STAR INSURANCE COMPANY OF AMERICA 
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WDC Holds Mortgagee 
Clause Is Unnecessary 


CLAYTON STATES. HIS REASONS 


WDC Does Not Hold It Appropriate to 
Continue Loss-Payee’s Interest 
When Ownership Changes 


President W. L. Clayton of the War 
Damage Corporation has sent a ietter to 
President Carlton O. Pate of the Insur- 
ance Brokers New York 
stating that it is not appropriate for the 
WDC 


a mortgag 


Association 
to provide for the attachment of 
ee clause to the policy nor to 
rovide for the continuation of the’ loss- 


interest in a policy after the 


of the insured’s ownership 


payee’s 
termination 
of the interest covered by the 
Jor will the WDC prohibit the cancela- 
tion, reduction or transfer of a policy 
without the consent of the loss-payee. 

Mr. Pate had requested the WDC to 
recognize and grant some protection to 
mortgagee interests by adoption of a 
mortgagee clause. Explaining the WDC 
decision Mr. Clayton said in his letter: 
“War Damage Corporation’s form of 
policy (WDC Form No. 1) is an ‘interest’ 
policy and not a ‘sole and unconditional’ 
ownership policy and, as such, it may be 
issued in favor of any person owning an 
interest in the property insured. The 
provision in the various forms of ap ypli- 
cations relating to the specification of a 
loss-payee and the provisions of the 
I licy relating to the payment of the 
umount of loss to the loss-payee are in- 
cluded only for the purpose of conveni- 
ence in making payment and not for the 
purpose of 


as 
porcy. 


| creating any independent 
rights in such loss-payee. The ‘Amount 
of Loss’ clause in the policy specifies 
clearly that the amount of loss shall not 
exceed the interest of the insured at the 
time of loss. Since the interest of the 
loss-payee is derived solely from the in- 
terest of the insured, it is clear that any 
transfer of ownership by the insured will 
simultaneously terminate the interest of 
the loss-payee under the policy. 
Change in Name of Insured 

“Tt is for this reason that the ‘cancela- 
tion’ clause provides for the cancelation 
of the policy and the return of prorated 
net premium in the event of a change in 
ownership of the insured’s interest in 
the property covered by the policy. If 
the insured make application (on WDC 
Form No. 10) for a change in the same 
of the insured to the name of the trans- 
feree, unless a change in the name of 
he loss-payee is simultaneously applied 
for, the original loss-payee will only 
derive an interest in the policy from the 
transferee named as the new insured 











pon the effective date specified in such 
application when approved by the fi 
duciary agent. 

| be observed also that under 
Rul Regulation ‘A,’ as amended, 
preferential provision is made for the 


policies to mortgagees or 
of security or financial in- 
eligible for coverage 
under Regulation ‘A,’ subject to the spe- 
cial conditions therein set forth. More- 
ver, a mortgagee may obtain full pro- 
ection by requiring that the mortgagor 

mortgagee be named as joint in- 


sureds. 


suance of 
ther holders 
terests in property 


Pittsburgh Women Hold 
First Regular Meeting 


The first regular meeting of the In- 
surance Women of Pittsburgh was held 
Tuesday evening, December 8 in_ the 
Roosevelt Hotel. The association, which 
was organized November 5, has a charter 
membership of 375, this being the larg- 
est charter membership of any group af- 
filiated with the National Association 
of Insurance Women. The organization 
is composed of women employed in or 
associated with capital stock casualty, 
surety, fire or marine insurance, or rep- 
resentatives thereof. 

Officers of the Insurance Women of 
Pittsburgh are Ella R. Minnis, presi- 
dent; Miss Teresa C. Patterson, vice- 
president; Miss Emilie R. Schiller, sec- 
retary; Miss Mary E. Keck, treasurer; 
Executive board: Miss Grace V. Baird, 
Miss Anne FE. Booth, Miss Clara Wood, 
Miss Eleanor Grady, Miss Olive B. Jones 
and Miss Clara E. Reith. Committee 
chairmen are—Education: Miss Martha 
Beck; membership, Miss Gertrude Lor- 
ish; program, Miss Violet Lockhart; 
public relations, Miss Rose Ray; activi- 
ties, Miss Flora Moslener. 

The next meeting will be 
January 12. 


held on 


Robert G. Clarkson, Broker, 
Dies at Long Island Home 


Robert Goodhue Clarkson, 80, retired 
independent New York insurance broker, 
died at his home at Lawrence, Long 
Island, December 14, after a short ill- 
insurance 


ness. After many years as 
broker, he retired this year. His office 
was at 103 Maiden Lane. Mr. Clarkson 


came of a distinguished family and was 
a member of the Society of the Cin- 
cinnati. 

Mr. Clarkson’s son is Robert Livings- 
ton Clarkson, board chairman of the 
American Express Co. He also leaves 
his wife, Mrs. Emily Hartman Wright 
Clarkson, another son, William Bayard 
Clarkson of Binghamton, N. Y., and a 
daughter, Miss Dorothy Clarkson of 
Lawrenceville. A native of New York 
City, Mr. Clarkson was a descendant of 
Matthew Clarkson, secretary of the 
British Province of New York, who re- 
ceived his commission in 1690, and of 
General Matthew Clarkson, who served 
in the American Revolutionary War. 





Directors of the Fidelity & Guaranty 
Fire of Baltimore have declared a divi- 
dend of 50 cents a share, payable Janu- 
ary 2, 1943, to stockholders of record 
December 22, 1942. 
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RHODES EDITOR OF BULLETIN 


Leaving Weekly. Unieeonteer to Join 
National Association of Insurance 
Agents; Has Had Long Career 


Russell Rhodes, fire insurance editor 
and feature writer of the Weekly Under- 
has been appointed editor of the 
American Agency Bulletin, official pub- 
lication of the National Association of 
Insurance Agents. He will assume his 
new duties January 4. Mr. Rhodes has 
had a long and varied career as a news- 


writer, 





RHODES 


RUSSELL 


paperman on metropolitan dailies in this 
country and as a foreign correspondent 
in England before he entered insurance 
journalism as an associate editor of the 
Weekly Underwriter in January, 1936. 
He is a graduate of Dartmouth (A.B. 
1918) and subsequently of the Yale Uni- 
versity School of Fine Arts. 

Beginning his newspaper career as a 
reporter during college vacations on the 
Hartford Courant in his native city of 
Hartford, Conn., Mr. Rhodes eventually 
became a permanent member of the city 
staff of that paper. 

After service in the Army World 
War I, Mr. Rhodes was appointed Amer- 
ican Vice Consul at London and repre- 
sented the State Department in the Brit- 
ish capital for eight years. During that 
period, he corresponded for American 
newspapers, outside the line of his of- 
ficial duty, in Great Britain and on the 
Continent. Returning to this country in 
1927 he resumed his newspaper career 
on the Hartford Courant and the Hart- 
ford Times and a few years later came 
to New York City to establish a metro- 
politan bureau for the New Haven Reg- 
ister. 

Mr. Rhodes is a member of Delta Tau 
Delta and the journalistic fraternity, Pi 
Delta Epsilon. 

As editor of the American Agency 
3ulletin Mr. Rhodes will succeed Rob- 
ert W. Sheehan, who this past Septem- 
ber accepted a call to do special work 
with the War Production Board in 
Washington. Since Mr. Sheehan’s de- 
parture the National Association’s pub- 
lication has been edited temporarily by 
George DuR. Fairleigh, former editor, 
who will now return to his previous du- 
ties as assistant secretary. 
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‘Red’Grange Likes Being 
An Insurance Salesman 


LEARNS INTERVIEW CONTROL 
His Problem to Steer Conversation from 
Football to Insurance; In Demand 

As Speaker 


“Red” Grange, whose name will go 
down to fame in the annals of football 
as one of the immortals of that game, 
likes his new job as agent of the Tray. 
elers in Chicago. He is selling general 
insurance. 

It is some years now since “Red’,” 
feats on the gridiron thrilled millions oj 
fans as they read about his sensational 
ground gains as “The Galloping Ghost" 
of the University of Illinois team, and. 
later, as a professional. But people do 
not quickly forget football stars as they 
do so many others in the sporting arena, 
There are hundreds of business men jn 
Chicago who visualize those daring and 
dashing plays of “Red” as if they had 
happened yesterday. He finds that out 
when he makes business calls. 

It is a pleasant feeling for any one to 
know that he has the entree into every 
oface in a metropolitan city. And “Red” 
is human enough to appreciate that, but 
soon he is confronted with a problem. [t 
is how to veer the conversation away 
from football to the business at hand, a 
talk about insurance. 

“No, I do not get bored in talking 
about football,” “Red” said to the writer. 
“T think it fine that they are so inter- 
ested in what I did in those games, but 
naturally I have worked out a technique 
which will enable me to bring that con- 
versation over to the needs of insurance 
and why it should be bought.” 

Eager to Learn About Insurance 

The former football star was asked 
how he was learning about insurance. 

“Right in our own office mostly,” he 
replied. “There is no lack of experts 
at 175 West Jackson Boulevard, as the 
Travelers is a multiple line company, and 
the fellows are patient with me and in- 
formative. I attend the educational 
meetings in the office.. 

“When I’m ‘on the street’ I know that 
in certain lines a new man would be 
sunk if he went into an executive’s office 
and started answering questions glibly. 
Not everybody can qualify for an Insur- 
ance Information Please, particularly 
when the questioning is about compli- 
cated estates and taxation. But it is 
possible to get a good groundwork on 
fundamentals. In life insurance I try 
to sell some of the simpler but essential 
coverages, and the life insurance con- 
tract to which I pay most attention 1s 
the Triple Protection. That attracts im- 
mediate favorable attention when you 
bring it up. When a particularly diff- 
cult situation arises in any talk about 
insurance buying I can always return 
with an experienced man to help me. 
With some of the big business outfits an 
agent gets a start if he writes an A. & 
H., an application on a motor boat, a 
dwelling policy for an executive—any- 
thing. The door is thus opened, paving 
the way for other visits and selling other 
coverages.” 

Grange is in constant demand as 4 
speaker at clubs and before organiza- 
tions, civic, social and otherwise. Dur- 
ing the week I saw him he made five 
different talks of this nature. Subject, 
of course, is football, but it is good public 
relations for everybody—for the organt- 
zation at capturing a star whose speak- 
ing services are much in demand; for 
the Travelers because the speaker 1s 
with that company; and for “Red” be- 
cause he has broadened his acquaintance 
and made his customary good impres- 
sion. 


JAMES B. ROBERTSON DIES 

James B. Robertson, retired insuranct 
and real estate broker, died at his home 
in Westport, Conn., on December 13. 
He was 60 years old and had retired it 
1929. He was the brother of Thomas 5 
Robertson, Jr. special agent of _ the 
Great American in New York City. 
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To assure their continued successful operation, Public 
and Charitable Institutions need the protection of ex- 
pertly planned insurance. For this specialized field 
“North America” Agents are being supplied with a new 
Sales Kit featuring an instructive “Program Planner.” 
Now, when these institutions are preparing for next 
year’s operations, this new sales help is proving a most 


opportune and timely aid. 








The entire Sales Kit is designed to 
simplify and clarify the Agent’s prob- 
lems in this important class—and the 
“Program Planner” includes a com- 


prehensive chart covering prospects’ 














property and resources . . . the hazards to which each is 
exposed . . . and protection available for each type of 
loss. It is typical of the valuable material in this new Kit. 
Any Agent or Broker interested in the new Sales Kit 
and other features of INA’s widely successful selling 
Plan can get full information from the North America 
Head Office or the nearest Company Service Office. 
North America Branch Offices, Service Offices and 
Fieldmen are always available to assist you in planning 


your campaign for greater effectiveness. 


NORTH AMERICA COMPANIES 


PHILADELPHIA 


INSURANCE COMPANY OF NORTH AMERICA ¢ THE ALLIANCE INSURANCE CO. OF PHILA. « CENTRAL INSURANCE CO. OF BALTIMORE 
INDEMNITY INSURANCE CO. OF NORTH AMERICA ¢ NATIONAL SECURITY INSURANCE CO. © PHILADELPHIA FIRE AND MARINE INSURANCE CO 


write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS 'CROSS-THE-BOARD SERVICE . . . FOUNDED 1792 
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Harrington Tells How 
Fiduciary Views WDC 


TALKS AT A. M. A. CONFERENCE 


Reviews Instructions on Methods of 
Handling Special Problems for 
Federal Corporation 
Harrington, vice-president, 
Manufacturers Mutual Fire Insurance 
Co., Providence, R. L, spoke before the 
wartime insurance conference of the 
\merican Management Association at 
Chicago, December &, on “War Damage 
Corporation Insurance as Viewed by a 
Fiduciary Agent.” 
He said that the 





Earl W. 


duties .and obliga- 
tions arising under the fiduciary agent 
agreement “require the fiduciary agent 
to conform to a standard of performance 
and accuracy reasonably to be expected 
of an insurance company in the admin- 
istration of its own business and con- 
sistent with the highest degree of good 
faith.” 

Following is summary of Mr. Harring- 
ton’s review of instructions to fiduci- 
aries contained in sixteen memos issued 
following promulgation of the original 


rules on methods of handling special 
problems : 

Only One Policy 
Only One Policy Permitted: The re- 


quirement in the original rules regard- 
ing only one policy to any one insured 
on property at fixed locations, was clari- 
fied to show that the intent was to 
require a single policy only where the 
property (or group of properties) is at 
the same fixed location. 

Occupancy Classifications: The eligi- 
bility of buildings for classification under 
various occupancy codes was clarified so 
that the classification is deter- 
mined by the type of actual use. In 
if varying tenants the predominant 
ccupancy of a building shall determine 
the proper occupancy code number for 
he building itself and for each type of 
insured property located therein. 

Floater Coverage: Such policies pro- 
viding for floater coverage are designed 
to cover the movable property so in- 
sured wherever such property may be 
within the territorial limits set in the 
regulations, except while such property 
is in transit in the custody or control of 


proper 


cases ¢ 
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standing anything elsewhere contained 
herein, this policy shall be null and void 
to the extent that it purports to cover 
property owned, directly or indirectly, 
by a National (including any person, 
real or juridical) of any country with 
which the United States is at war.” A 
being independently transported by the new memo revises this endorsement so 
insured for the insured’s own use. that hereafter it will apply only to 
Industrial Metals and Jewels Nationals of Germany and Japan. This 

es ; . will require a revised endorsement on 

Industrial Metals and Jewels: In lines 


46 to 57 of the War Damage Corpora- all corporation policies issued hereafter. 
tion policy, bullion and precious and Property in Custody 
semi-precious stones are excluded from Property in custody of Bailee for 
coverage. It is now permissible, not- Storage, Processing, Etc.: Originally 
withstanding such exclusions, for dia- the WDC intended to cover only the 
monds and other jewels and gold, silver, assured’s legal liability for such prop- 
and platinum and similar metals to be erty but on September 16 a memo was 
covered in addition to the “contents” of | issued stating that the WDC had now 
a building under the appropriate occu- decided that property of the above class- 
pancy code, when located therein exclu-  ifications may be eligible for insurance 
sively for industrial purposes. where the assured, although not legally 
Permissible Cancellations: Provision liable therefor, is under obligation to 
has been made for cancellation of one maintain (to the extent obtainable) in- 
of the policies involved in case of surance of the type provided by the 
double coverage. WDC policies. A special endorsement 
Motor Vehicles: is required on the policies in order to 
made to take care of make such coverage available. 
Changes in Amounts of War Damage 


Post Office 
of a common 
carrier or in the custody of others trans- 


the United States Depart- 


ment or in the custody 


porting such property for hire. A memo 
clarified this to show that the Corpora- 
tion intended that such property shall 
not be deemed to be “in transit” while 


Provision also was 
coverage tor 


motor vehicles in either one of two 
ways; namely, as contents while on the Coverage: Provision is made for fidu- 
insured’s premises, or under Occupancy  ciary agents to take care of increases 


or reductions in the amounts of WDC 
insurance as needed and there is also a 
Properties: The rate schedule originally special endorsement to be used in case 
issued did not provide credits for fire of changes of other types, such as 
resistive construction. These credits have transfer of coverage to new owners, 
been added and resulted in the estab- correction of description of property, 
lishment of rates for fire resistive prop- changes in loss payee or insured, changes 
erties of the above classification on the in effective date, changes in mail ad- 
same basis as similar fire resistive man- dress, changes of rate due to error or 
ufacturing plants. amendments of regulations, changes of 
Alon Enemies applicant’s interest in the property, and 
Alien Enemies: Because of the provi- i” cases where policies are lost thus 
sions of the Trading with the Enemy Creating a need for duplicate policies. 
Act, the War Damage Corporation re- 
quires that no applications shall be ac- 
cepted in the name of, or for the benefit 
of, persons residing in or who are doing 
business in enemy territory or enemy- 
occupied territory. Likewise the corpo- tribute to the safety of husbands and 
ration requires that no application shall fathers, sons and daughters, who may 
be accepted in the name of, or for the be in the army and navy training cen- 
benefit of, any real or juridical persons ters in this area and throughout the 
whose names are contained in the pro- country and even in some outside of 
claimed list of certain blocked Na- this continent. This has been done 
tionals as amended. A memo dated through the work of our engineers in 
October 5 requires fiduciary agents to helping to plan the fire prevention fea- 
stamp each policy issued thereafter on tures, the water supplies and_ the fire 
behalf of the War Damage Corporation protection facilities of practically all the 
with the following legend—“notwith- military training centers. These are 


Code No. 10, wherever located. 
Street Railway, Railroad and Utility 





Barbour on Radio 
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helpful measures of which the pub- 
lic seldom hears and in which no insur- 
ance indemnity is involved.” 

War Damage Questions 

In the discussion following the t talks, 
Admiral Parker asked Mr. Barbour jj 
fire insurance companies assume the 
risks in connection with war damage jp- 
surance, to which Mr. Barbour replied: 

“No, for a very good re ason. The day- 
in and day-out job of fire insurance com- 
panies is to furnish indemnity for losses 
arising from natural causes that are nor- 
mal and inherent in our daily activities, 
It is the consensus of opinion in the 
fire insurance industry that the resources 
of the insurance companies should he 
reserved for that important normal job 
and not imperiled by offering indemnity 
against unusual and abnormal losses 
Our Federal Government agreed with 
this reasoning and the Congress estabh- 
lished the War Damage Corporation as 
an instrumentality of Government to 
offer insurance against losses resulting 
from enemy attack, including any action 
taken by the military, naval or air forces 
of the United States in resisting enemy 
attack. 

“Because of their part in making such 
insurance available to the public, the fire 
insurance companies , aS a matter of good 
faith, share for a very small percentage 
in the liability under policies of the War 
Damage Corporation.” 


Is Standard Policy 


The question of war damage insurance 
arose several times during the question 
and answer period, Mr. Barbour explain- 
ing that it is available through agents 
and brokers all over the United States, 
that it is a standard policy written at a 
standard rate, for which the fire insur- 
ance companies are fiduciary agents act- 
ing for a fee representing merely out- vi 
pocket expense. He also explained, it 
response to a question, that figures re- 
leased by WDC show more than $94,- 
000,000,000 of such insurance has been 
written, involving property values ap- 
proaching $125,000,000,000. 

Admiral Parker, responding to a ques- 
tion from Mr. Barbour, said the most 
common causes of incipient waterfront 
fires which have recently attracted at- 
tention are mattresses on board ship set 
afire by men who fall asleep with lighted 
cigarettes in their hands and sparks from 
welding operations. During the past 
three months, which are “fire months,” 
he said, there have been no disastrous 
fires on ships and piers in the harbor. 





John Bauer Retiring 
From Royal Exchange 


John Bauer, for twenty-two years state 
agent in Illinois for the Royal Ex- 
change and Provident Fire, is retiring 
on December 31. He will be succeeded 
by Godfrey C. Huth, formerly con- 
nected with the Chicago office of the 
Queen as state agent. Until his ap- 
pointment with the Royal Exchange 
Group he was associated witht the plant 
branch of the War Department as chief 
inspector of the Internal Security Divi- 
sion in the Eastern territory, with head- 
quarters at Camden, N. 


Tobacco Being Insured 


Starting with the opening of burley 
tobacco sales at Lexington, Ky., De- 
cember 7, there will be considerable in- 
surance coverage on tobacco placed 
the larger companies, speculators, trad- 
ers, etc., from now until mid-February, 
when most of if not all of the leaf will 
be sold. The crop this year is a trifle 
short of normal. Opening prices ranged 
from $7 to $49 a hundred pounds, with 
the average at around $35 and demand 
good for medium grades. The crop 
contains considerable of the much de- 
sired smoking or cigarette grade ol 
tobacco. 

Late last week OPA set an average 
ceiling of $38 on burley tobacco, which 
is high as compared with last year’s 
$29.22 average for the season on all 
markets. By grades the ceilings range 


from $11 to $59. 
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A NATION WITHOUT CIVILIANS! 


_AS America grasps the true 


meaning of total war the term 
“civilian,” as it was once under- 
stood, becomes increasingly 
empty. Virtually everyone in the 
nation plays some part in keep- 
ing America going—a vital factor 
in achieving victory. 

In this effort, loss to anyone is 
loss to all. Loss by fire is especi- 
ally serious since the resulting 
damage is in man-power, ma- 
chine-power, materials, or all 


three. We can afford to squander 


none of these war essentials. 

Thus America at war has an 
obligation to take every possible 
precaution against the outbreak 
of fire in any instance; further, 
to see that all property is ade- 
quately insured. These wise and 
necessary precautions wiil help 
importantly to keep America “in 
there punching” until the Axis 
is vanquished for all time. 

All of us should bear in mind 
the urgent obligation: 
Be EXTRA Careful about Fires. 


* THE HOME « 
Company 


NEW YORK 


SPriurance 


* AUTOMOBILE 


* 


MARINE INSURANCE 
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Georgia Newspaper Strongly Hits 
Federal Attack on Fire Insurance 


that the insurance business is not ‘com- 


The newspaper Telegraph of Macon, 
published a strong editorial 
condemning the Federal anti-trust suit 
against capital stock fire insurance com- 
panies. This editorial is in line with the 
growing opinion in many Southern states 


Ga., has 


that several recent acts of the Govern- 
ment in Washington tend to violate 
state’s rights. 


“The whole process is an outrageous 
attack on the rights of the states,” says 
the Telegraph. “The present administra- 
tions seems to have gone mad on the 
subject of monopolies. It has_ itself 
created more monopolies than all the 
private enterprises since the government 
was established. 

“There is absolutely no excuse for this 
attack onthe fire underwriters,” the edi- 
torial continues. “We have no_ idea 
whether they meet and fix the premium 
rates or not, and care not a continental. 
One notable fact is that fire insurance 
companies have to practice reinsurance. 
If some great conflagration were to 
break out with a single company car- 
rving all the insurance the company 
would be ruined. The necessity for re- 
insurance makes uniformity of premium 
a logical necessity. 

State Regulation Upheld 

“But the important point is that fire 
nsurance companies are now regulated 
by the various states. It is one of the 
most essential functions of these states. 
It has been carried on by the states ever 
since there have been fire insurance 
companies. 

“If the Federal Government prevails 
in this case and it is decided that future 
regulations shall be from Washington 
it will bring the utmost confusion into 
the affairs of the insurance companies 
and of the states. 

“Time and ish the courts have ruled 


DRAFT “CABARET ORDINANCE” 
National Board nn ee Would Cover 
Exits, Over-Crowding, Flame-Proof- 
ing of Decorations, Etc. 

Tentative draft of an ordinance set- 
ting up standards of safety against fire 
for cabarets, night clubs, restaurants and 
other similar ‘places where food and 
drink are sold and for dance halls has 
been completed by engineers of the Na- 
tional Board of Fire Underwriters, it is 
announced by W. E. Mallalieu, general 
manager. 

Need for widespread adoption of such 
an ordinance was tragically emphasized 
in the Cocoanut Grove Club fire in Bos- 
ton on November 28, Mr. Mallalieu said. 
The proposed ordinance is being studied 
by a committee of hotel men and others 


whose properties are typical of those 
affected by its provisions. When com- 
pleted the “cabaret ordinance” will be 


made a chapter in the 1941 edition of 
the National Board’s “Suggested Fire 
Prevention Ordinance,” which sets up 
controls for the prevention of fire in 
various hazardous processes and occu- 
pancies. 

The “cabaret ordinance” suggests reg- 
ulations for the number and size of ex- 
its, forbids over- crowding , provides def- 
inite aisle space in night clubs, cabarets, 
dining rooms and other similar places, 
requires flame-proofing of decorations, 
requires two independently fused cir- 
cuits for the electric lights in all such 
places and provides for licensing by the 
Police Department, with the Fire De- 
partment making frequent inspections 
for violations. 


WILLIAM HAMBRECHT JR. DIES 
William Hambrecht, Jr., insurance pro 
lucer of Camden, N. J., died Decembe: 
yrtly after he had collapsed in a 
taurant. He was 56 years old. Mr 
mbrecht was a former borough clerk 
a member of the Collingswood fire 
mpany, in which town he resided. 
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merce’, In the old days before Roose- 
velt packed the Supreme Court it was 
even held that manufacture is not com- 
merce and therefore does not come with- 
in the Federal Government’s authority 
to regulate interstate commorce. 

“That doctrine has gone, so far as 
manufacture is concerned, but it seems 
silly to say that the insurance business 
is interstate commerce. 

“The Southern senators who have been 
battling the anti-poll tax bill in Con- 
gress have been criticized for filibuster- 
ing against the measure, but what can 
they do when it is evident that the New 
Deal at Washington is determined to 
destroy every vestige of state’s rights. 

“The results of the recent Congres- 
sional election ought to have served as 
a warning that this country is fed up 
on the vagaries of the New Deal and 
it is just such things as Thurman Arn- 
old’s outrageous attacks on _ business 
under the plea that it is monopolistic 
that are destroying legitimate business. 

“The whole South is interested in this 
new assault on state sovereignty and 
we should find a way to effect proper 
reprisals if this latest attack is success- 
ful.” 

Earlier in the editorial the “haste of 

Federal grand jury in bringing in the 
indictment” of the South-Eastern Un- 
derwriters Association is characterized as 
“a most amazing performance.” Point- 
ing out that a motion was pending to 


quash the grand jury subpoenas the 
editorial says “The hearing on this 
motion was set for December 14 and 


it does seem that the grand jury might 
have waited until the court had ruled 
on that point before bringing in the in- 
dictment.” 
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Insuring American-owned p 


lems... unusual methods of 
with languages and customs. 

The AIU, foreign manage 
and casualty companies, pro 


AMERICAN INTE 


111 JOHN ST., NEW YORK 


Havana, Cuba 





Protect American Property Abroad 
With American Insurance... 


serious obstacles, such as complicated underwriting prob- 


tion, years of foreign underwriting experience and efficient 
facilities that offer brokers and agents distinct advantages in 
handling the foreign insurance needs of their clients, 


UNDERWRITERS CORPORATION 


REPRESUNTATIVES IN KEY CITIES THROUGHOUT THE WORLD 
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roperties in foreign lands offers 
doing business . . . unfamiliarity 


rs for a group of American fire 
vides an international organiza- 
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Bogota, Colombia, S. A, 

















May Suspend Operations 
Of N. Y. Fire Patrol 


The New York Board of Fire Under- 
writers Wednesday voted authority to 
its fire patrol committee to discontinue 


operations of the New York fire patrol 
if it should be considered necessary. 
This move was taken following a report 
from the fire patrol committee which 
outlined financial troubles brought about 
by a reduction in income for support 
of the patrol. It was also noted that 
there was some “restlessness and un- 
easiness” among patrol men as some of 
them are able to obtain better paid war 
plant jobs. 
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HERITAGE 


A strong bond of common interests and har- 


monious relations since 1849—this today is the 


priceless heritage of the Springfield Group and 


its agents 








THE SPRINGFIELD 


throughout the country. 





GROUP 


» B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT ° 
SENTINEL FIRE INSURANCE COMPANY 


MICHIGAN FIRE & MARINE INSURANCE COMPANY. 
NEW ENGLAND FIRE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 

. DETROIT, MICH. 
SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 











ILL. BROKERS SUE COMPANIES 


Chicago Board Charged With Conspiracy 
in Federal Court as Old Fight 
Comes to Head 
The long-standing dispute between the 
Chicago Board of Underwriters and the 
Insurance Brokers Association of Illinois 
came to a head Wednesday when two 
broker members of the association filed 
a chancery suit against twenty-three fire 
company members of the board. The 
action was taken under the Illinois con- 
spiracy act and the dependants include 
the parent companies of all the company 

groups in the board. 

The action charges the board with 
conspiracy and asks an injunction re- 
straining the board from preventing li- 
censed brokers from doing business with 
other than member companies. 

Parker Resigns as Board Manager 

Robert A. Parker, manager of the Chi- 
cago Board, and the Cook County In- 
spection Bureau, confirmed Wednesday 
that he has resigned from managership 
of the Chicago Board, effective at the 
time of the annual meeting on January 
23. He will devote all of his time to 
supervising activities of the inspection 
bureau. . 

Mr. Parker joined the board in 1923 
and became assistant manager in 1934 
at the time that the late Jay S. Glidden 
was named manager. Following Mr. 
Glidden’s death in October, 1940, he be- 
came acting manager, and in January 
of this year was made manager. He has 
been manager of both organizations since 
April 1 when their activities were di- 
vorced. 

It is understood that W. W. H. Ham- 
ilton, for the past year assistant man- 
ager of the board, will be made either 
manager or acting manager at the time 
of the annual meeting in January. 


Says Big Bill 


(Continued from Page 17) 








stockholders, for public subscription. 
Most of the bank’s stock is held by its 
management, but over the last eleven 
months the number of public stockhold- 
ers has expanded until it now totals sev- 
eral hundred. 

“The change in the former character 
of the business of J. P. Morgan & Co. 
began itr 1934, when, in compliance witli 
the banking act of 1933, the underwriting 
activity was severed from the deposit- 
banking division. Several partners 0! 
the firm resigned at that time and estab- 
lished Morgan, Stanley & Co., which has 
since that time been engaged in invest- 
ment banking.” 
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Inducing 
clients to carry 

full insurance 
coverage is one cf 
the soundest ways cf 

protecting both ther 
interests and yours— 
which is why this advertise- 
ment emphasizes this impcr- 

tant subject. It appears—in 
color—in the December 21st 
issue of Time, the weekly news 
magazine. The Aetna Fire Group. 
W. Ross McCain, President. 













making things do tor the duration 


Conserving what you have is 
today a national “must.” 


But do you realize how insurance 
can help you conserve what you have? 
Your home, for example, would prob- 
ably cost far more to replace today 
than when you bought it or took out 
your present fire insurance policy. 
Increasing your insurance to take care 
of this difference is no more than 
a wise precaution. 


You don’t have to wait until your 
policy expires to do this. Your local 
agent or broker can put the correct 
higher valuation into effect imme- 
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diately. The ability of local agents to 
give you quick service—either in bring- 
ing policies up to date or in the event 
of loss—is a major reason why the 
Aetna Fire Group sells only through 
such representatives. 


e 8 oo 
There is another reason why you will 
feel happier when your insurance is with 
a capital stock company such as those 
comprising the Aetna Fire Group. It is 
backed by both a paid-in capital and 


surplus. You are never liable for assessment. 


Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 


rina Jive 








LS, 16579 through conflagra- 


tions, wars and 
financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 





WARS CONFLAGRATIONS DEPRESSIONS 
1846 1835—New York City 1819 
Mexican | 1845—New York City 
bese 1851 —San Francisco aad 
Civil 1866—Portland, Me. 1843 
1871 —Chi 
War Chicago 1857 
1898 1872—Boston 
Spanish- | 1877—St. John, N.B. 1873 
American | 1889—Seattle; Spokane 1893 
War | 1901—Jacksonville, Fla. 
1917 | 1904—Baltimore 1907 
World " 
War | 1906—San Francisco 
oF 1921 
1941 1908 —Chelsea 
World | 1914—Salem 1929 
War 2 | 1941—Fall River 
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Fire Protection Responsibility 
Rests With Industry, Says Welborn 


Placing the responsibility of wartime 
plant fire-protection and the safeguard- 
ing of workers’ lives squarely on the 
heads of industry management, and 
calling for managements’ wholehearted 
cooperation and carrying out of the 
recommendations of their fire-protec- 
tion safety engineers, Curtis R. Wel- 
born, secretary of Underwriters’ Labo- 
ratories, non-profit safety-engineering 
and research organization, on Decem- 
ber 9 gave the solutions to many of 
industry’s fire-hazard problems. 

Talking before members of the Amer- 
ican Management Association’s Insur- 
ance Division, meeting at the Drake 
Hotel in Chicago, Mr. Welborn was the 
lead-off man in a panel discussion of 


“The Problem of Present-Day Plant 

Fire Protection.” 
Speakers at Forum 

Joseph A. MeGuckin, property pro- 
tection engineer of the Philadelphia 
Electric Co., Philadelphia, was chair- 
man of the discussion session. Others 
on the panel included Richard E. Ver- 


nor, manager of the fire prevention 
department of the Western Actuarial 
Bureau, Chicago; A. L. Brown, chief 
engineer, Associated Factory Mutual 
Fire Insurance Companies, Boston, and 
Joseph Lump, fire chief, Carnegie-IIh- 
nois Steel Co., South Chicago, III. 
“Directors of business and industry— 
managements—are too often difficult to 


convince that simple. precautions and 
preventatives against fire are essential 
to uninterrupted operation,” said Mr. 


Welborn. 

War has produced some special fire 
problems, said the speaker, but it has 
not really produced any new hazards. 
It has only increased the magnitude of 
hazards with which we are already 
familiar. 

“The human problem,” Mr. Welborn 
emphasized, “has been and continues to 
be the fire preventionists’ greatest ob- 
stacle. The ‘Unconscious Saboteur’ 
that we have heard so much about 
lately is merely a new term for the 
same old twin sisters: carelessness and 
ignorance.” 

It is Mr. Welborn’s opinion, he told 
he management officials, that too much 
time has been spent recently in learn 
ing how to combat aerial bombs, and 
far too little on how to fight ordinary, 
every-dav fires before they start. 

Basic Principles of Protection 

Fire protection engineering, he point- 
ed out, is not a hit or miss proposition. 
It is rapidly approaching the status of 
an exact science. Over the years it 
has determined that one of the best 
fire protection plans can be reduced to 
three basic principles: 1—clean up and 
clean out; 2—separate the risks and 
isolate hazardous processes or opera- 


3. : 
ns; 3—secure proper fire protection 
equipment, maintain It, and know how 
prevention engineers have 





for buildings or non- 
nbustible materials with  fire-wall 
ut-offs in the larger areas, and for 
doors in the openings 
walls, and for similar 
vertical shafts between 
idea behind such planning 
the fire within the area 


tor years 


automatic fire 
hrough these 
protection in 
floors. The 
confine 

n which it starts. 

“But,” said Mr. Welborn, “the men- 
ace which appeared on our horizon a 
year and two davs ago, causing an un- 
nted hurricane production of war 
{ great and in large 
number has, in many instances, neces- 
sitated a departure from this basic fire- 
protection principle. Today high-value 
contents and vital, straight-line opera- 
tions are under roofs hundreds of feet 


is [tO 


mplements of size 


wide and thousands of feet long with 
uit conventional fire barriers.” 
The problems thus introduced have 


necessity of 
war plants 


cen magnified by the 
into these huge 


hundreds of thousands of previously 
unskilled men and women. Many of 
the new workers come from environ- 
ments that breed carelessness, the 
speaker commented. 

“Because of this and similar  situa- 
tions, the fire-protection engineer is 
constantly living in fear of what may 
happen,” said Mr. Welborn. 

The carelessness of “green” workmen 
unaccustomed to factory procedure or 
to high-speed production, ignorance of 
what constitutes a fire hazard, the op- 
eration of welding and cutting torches 
and other hazardous equipment by 
novices with little experience, mainten- 
ance of electrical systems by appren- 
tices, the hurried installation of tem- 
porary electrical wiring which somehow 
becomes permanent, the use of watch- 
men or guards not properly qualified 
and inadequately trained, lack of experi- 
ence of many workers with available 
fire fighting equipment; all these and 
many other contributing factors, plus 
the failure to isolate hazardous pro- 
cesses, and the lack of fire-wall sub- 
division and many other conditions 
mentioned by Mr. Welborn place, he 
said, “a tremendous burden of respon- 
sibility on the safety engineer and 
make absolutely necessary the complete 
co-operation of management.” 

NORTH AMERICA DIVIDEND 

Directors of the Insurance Company 
of North America have declared a 
semi-annual dividend of $1.25 a share, 
payable January 15 to stockholders of 
record December 31. 


NATIONAL BOARD CLUB MEETS 
Mallalieu Re-elected President of 
Twenty-Five Year Club at Seven- 

teenth Annual Meeting 

The Twenty-Five Year Club of the 
National Board of Fire Underwriters 
held its seventeenth annual meeting on 
December 11 in the National Board 
building, 85 John Street, New York City. 
General Manager W. E. Mallalieu, who 
is president of the club, presided. No 
new members were inducted but the pres- 
ident reported the loss by death of 
J. H. Doyle, formerly general counsel, 
and J. H. Howland, formerly an en- 
gineer. 

The following officers were re-elected: 
W. E. Mallalieu, president; R. C. Den- 
nett, vice president; A. C. Hutson, treas- 
urer; Lillie McAndrews, secretary. 

The business meeting was followed by 
luncheon at the Drug and Chemical Club 
attended by the members and 
Barbour, president of the National 
Board, as a guest of the club. 

In addition to the officers the mem- 
bers of the club who attended the meet- 
ing and luncheon were: Clarence Gold- 
smith, George W. Booth, H. E. Newell, 
C. T. Bissell, A. R. Lehnhardt, W. A. 
Robertson, F. B. Deacon, Miss Hattie 
Matson, Miss Elizabeth Eglinton, Mrs. 
Edna Van Pelt and Mrs. Rose V. Sie- 
bert. 

C. H. Lum, Robert E. Andrews and 
P. V. Long of San Francisco, as well as 
Miss Elcie Benham of Chicago, were 
unable to attend. 

The meeting is held every year as 
close as possible to December 9, the 
anniversary of Mr. Mallalieu’s employ- 
ment by the National Board. Mr. Mal- 
lalieu observed his forty-second anni- 
versary last Wednesday but committee 
meetings made it impossible to hold the 
club gathering that day. 











What 


. 


to keep my agency in step 


with today’s changes and—to meet tomorrow's needs? 


You must have asked yourself that question a hun- 
dred times. Do you know the answer? 


Of course we all realize that business today isn’t “as 
usual.” There are radical changes afoot—and it's 
the men who adapt themselves to these changes who 
will lead in the world of business in the future. 


But you also realize that changes can't be met suc- 
cessfully by a snap of the fingers. It means a lot 
of work. It means careful analysis of the local agency 
situation, your agency, your community, your cus- 
tomers and prospects, your advertising and selling 
methods. In fact, a thorough job will take a good 
deal of your valuable time. 


But we're offering you another way of doing it. A 
simpler way and a more efficient way. 


We will tell you how you can set your pace to to- 
day's conditions. How you can solve the problem of 
the decline in premium income resulting from tire 
and car rationing, dislocation and suspension of cer- 


tain businesses, curtailment of non-defense construc- 
tion, and the tightening on purse strings of your best 
customers due to heavy taxes and wartime contin- 
gencies. And—how you can get sales helps that will 
convince today’s customers and prospects of the 
need for insurance. 


All this you will find described in the booklet 
“Planned Progress." Send for it today. 


BOSTON INSURANCE COMPANY 

















z Please send me a copy of “Planned Progress.” ! understand 
g that this request places me under no obligation whatsoever. 
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LD COLONY INSURANCE COMPANY 


A.M.A. PANEL DISCUSSION 





Many Worthwhile Ideas on Plant Fir 
Protection Exchanged at Chicago ' 
Gathering 

rhe insurance session of the Ameri. 
can Management Association held De- 
cember 9 in Chicago proved to be g 
practical down to earth and factual 
panel discussion of the problems of 
present day plant fire protection, Jo. 
seph A. McGuiken, property protection 
engineer of the Philadelphia Electric 
Company of Philadelphia, presided as 
chairman, and introduced as_ speakers 
four recognized authorities on fire pro- 
tection: Secretary C. R. Welborn of 
the Underwriter’s Laboratories of Chj- 
cago; First Vice-President Richard E. 
Vernor of the National Fire Protection 
Association of Chicago; A. L. Brown 
assistant manager and chief engineer 
of the Associated Factory Mutuals of 
Boston, and Joseph Lump, fire chief of 
the Carnegie-Illinois Steel Corpora. 
tion’s works at Gary, Ind. 

After the experts had spoken there 
followed a spirited interchange of ideas 
and experiences in the fire protective 
field. The questions were largely tech- 
nical and revealed some of the things 
plant engineers are doing to offset the 
shortage of men and materials brought 
on by the war. There was especial in- 
terest in an unconfirmed report that 
the War Production Board has ap. 
proved the manufacture and _ distribu- 
tion of five million metal fire extin- 
guishers in 1943. The insurance con- 
ference wound up its proceedings with 
addresses by J. G. Reese, supervisor of 
insurance and safety for the Consol- 
idated Gas, Electric Light & Power Co, 
of Baltimore, and John C. Kemp, presi- 
dent of the New York City insurance 
firm that bears his name. 

Mr. Reese spoke from the _ buyer's 
point of view, and made _ suggestions 
calculated to show how the buyer and 
the insurer may complement each other 
to get most satisfactory results. Mr, 
Kemp spoke of the services of the in- 
surance advisor on Government con- 
tracts. He outlined some of the prob- 
lems involved and discussed specific 
situations frequently encountered in 
handling insurance for clients who hold 
Government contracts. 





ST. PAUL RECEIVES AMBULANCE 


Completely Equipped Red Cross Emer- 
gency Car Presented to City by 
St. Paul Fire & Marine 
The St. Paul Fire & Marine recently 
presented to the city of St. Paul the 
facilities of a Red Cross emergency car 


and ambulance, completely equipped, 
with a fully trained “first-aider” in 
charge. Credit for the unit belongs to 


Edward T. Roberts, a safety engineer of 
St. Paul-Mercury Indemnity long inter- 
ested in Red Cross work and who has 
been instructing employes of the com- 
pany as well as classes throughout the 
city in Red Cross first aid. The com- 
pany turned over to him a late model 
coupe and on his own time Mr. Roberts 
completed the conversion of the car into 
a mobile unit. It will be under the di- 
rect orders of the chief of the civilian 
defense medical unit during any wat 
emergency. 

The car contains a stretcher, cases of 
all kinds of medical supplies, including 
hot and cold thermos containers, instru- 
ment cabinets, wool and rubber blankets, 
chemical heating pads, fracture splints, 
bandages and other necessary material 
for practically any first aid emergency. 

When not on active emergency duty, 
the car will act as a training unit im 
conjunction with the company’s and the 
city’s first aid instruction activity. 





DECLARE EXTRA DIVIDEND 

Directors of the Providence Wash: 
ington have declared a dividend of ra) 
cents a share and a special dividend 0 
40 cents a share, both payable Decem 
ber 23, to stockholders of record De- 
cember 11. 
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Reiter Thirty Years 
With American Group 
STATE AGENT IN NEW JERSEY 





Guest of Honor at Testimonial Dinner 
Given Monday by President and 
Past Associates 





In celebration of having completed 
thirty years’ service with the American 
Insurance Group, Newark, a testimonial 
dinner was tendered to New Jersey State 
Agent Samuel H. Reiter on December 
14at the Newark Athletic Club by field- 
men of the group now associated with 
jim, and by as many of those who have 


been associated with him in the past as 





SAMUEL H. REITER 


were able to attend. A handsome silver 
service was presented to him. 

Associates, present and past attend- 
ing, included Special Agents James A. 
Semple, Palmer Weis, O. R. Carlson, 
Edmund M. Neary, William L. G. John- 
son, now manager of the Philadelphia 
office, Victor L. Pitchford, W. Richard 
Webster, now in eastern New York; 
John Weniger, now in Baltimore; Mil- 
ton W. Martin; Carl Wagner and De- 
Witt Meyers, now in Harrisburg; Edwin 
if Keller; John A. Bannon; and Frank 
Cornish and Joseph Ward, New Jersey 
special agents for the Bankers Indem- 
nity, casualty affiliate of the group. 

Others attending included Leo E. 
Kietzman, secretary and supervisor of 
the territory; John P. Young, assistant 
secretary, in charge of underwriting; E. 
D, Elder, general adjuster; E. A. Davis, 
superintendent of the automobile depart- 
ment; Thomas Hutch, insurance analyst, 
and Stephen E. Parker, special repre- 
sentative, 

Unable to attend were E. Fred. Gas- 
kins, special agent in Florida, who is 
now attending Dartmouth as a_ naval 
lieutenant, and Robert E. Jarrett, jr. 


who is attending Princeton as an ensign. 





Madara New President Of 
Camden County Agents’ Ass’n 


_,J. Clarence Madara was elected pres- 
ident of the Camden County (N. J.) In- 
surance Agents Association at a meeting 
December 11. Other officers elected 
are Carl R. Evered and Emil C. Hessert, 
Jt, vice-president;; Leon M. Clair, 
treasurer ; Richard L. Schmid, secretary, 
and Ellis Goodman, Nat Obus, Harry 
Reich and A. W. Topkis, directors for 
three years, 

Mr. Madara reported on a plan known 
. the Camden County Plan which was 
developed through the year by a com- 
mittee headed by Mr. Evered. The pur- 
Pose of the plan is to formulate a set 
of standards and requirements for the 
Msurance profession in the county. 








Elmer C. Donnelly Superintendent In- 
land Marine Department for Western 


and Central States 
The North British & Mercantile Group 


announces the appointment of Elmer C. 
Donnelly as superintendent of the inland 
marine department for Western and 
Central departments territory, succeed- 
ing the late George F. Laws. M 
nelly will supervise inland marine pro- 
duction among agents of the five compa- 


Mr. Don- 
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Mercantile and Homeland. He 


wealth, 
will make his headquarters in the Chi- 
cago service office at 1437 Insurance Ex- 
change. 
Mr. 
office and field experience and is well 


Donnelly has had both home- 
qualitied for his new duties. His most 
recent post was inland marine represen- 
tative in Chicago traveling Western 
states for another prominent company. 
Prior to that he was in their home-office 


inland marine department. 
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ROUILLARD’S FATHER DIES 

Goldfroid A. Rouillard, 73, father of 
[nsurance Commissioner Arthur J. Rouil- 
lard of New Hampshire, died at his 
home at Claremont, N. H., December 
13. A native of New Hampshire, Mr. 
Rouillard had lived at Claremont for 
many years. Funeral services were held 
Wednesday at St. Mary’s Church there. 
In addition to the Commissioner, Mr. 
Rouillard is survived by his wife, one 
daughter and three sons. 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. - Incorporated 1914 














DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 
Insurance Company 


EARL D. BABST......... New York City 
Chairman of the Board, American Sugar Refining 
Company 


H. DONALD CAMPBELL. New York City 


President, Chase National Bank of New York 


ARTHUR O, CHOATE. ., .New York City 
Clark, Dodge & Co, 


WILL 








DIRECTORS GREAT AMERICAN INSURANCE COMPANY 
JESSE S. PHILLIPS 


JOHN M. DAVIS........ New York City 


Chairman of the Board, Delaware, Lackawanna 
& Western Railroad Co. 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


PERCY H. JOHNSTON... .New York City 


Chairman of the Board, Chemical Bank & Trust Co. 





SAMUEL McROBERTS. .. .New York City 


| 





Vice-President, Great American Insurance 
ompany | 


RARE DE REG. cia vsincie caece cess New York City 


President, Great American Insurance Company and Affiliated Companies 


HOWARD C. SMITH..... New York City 
MAURICE J. SULLIVAN. . New York City 
| ROY B. WHITE 


ALEXANDER R. PHILLIPS. New York City | Gagparp B, WINSTON New York City 


New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


Estate Trustee 


President, American Can Company 


Baltimore, Md. | 


President, The Baltimore & Ohio Railroad Co. 


Shearman & Sterling, Attorneys 
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Claims Against Panuco and Pier 
To be Decided in Same Proceeding 


The Federal District Court for South- 


ern New York, in the P 
Supp. 249, has recently decided a novel 


‘int in a limitation of liability proceed- 


for which it found no authority 


lealing squarely with a situation like 


that involved, or even with a closely 


inalogous situation. Recourse was there- 





fore had to general principles in its de- 


termination. 


\ fire broke out on a Brooklyn pier, 
27, on August 18, 1941. This pier was 
leased by the New York & Cuba Mail 


Steamship Co. One of that a * 
the S. S. Panuco, was berthed « 
the north side of the pier. Discharge ot 
its cargo had begun about 8 o’clock in 
the morning and at 11:45, fire 
on the pier in a pile of sizal wh 
been discharged from that ship. 


ships, 


broke out 
ich had 


The fire eventually caused a loss of, or 
damage to, construction materials owned 
by the United States awaiting shipment 


on the Panuco and stored upon the pier 
and in lighters moored in ships adjacent 
thereto, and also damage to the I 
vessel, her cargo and other property. 
Several lives were lost. 


U. S. Files Damage Claim 


pier, the 


The New York & Cuba Mail Steam- 
ship Co. filed its petition in a cause ot 
limitation of liability. As a matter of 
precaution, the — States filed its 
damage claim in the limitation proceed- 





ings. It sought to have the 
issued in the limitation 
cated insofar as it prevente: 
States from prosecuting its c 
the steamship company as | 
pier. 

The moving party 
the fire originated not on the 
on the pier and the lost property of th 


pr cee lings va- 





contended that sinc 


1 
vessel, 


moving pow | was not on the € 
damage could not be said to have been 
caused by the vessel so as to bring the 





vessel or its owner, in relation to this 
claimant, within section 4283 of the Re- 
vised Statutes. As to the fire statute, 
section 4282, it relied on Constable v. 
National Steamship Co., 154 U. S. 51, 62, 





inclining to the lower court’s g 
that a fire originating upon the dock 
could not be said to have happened to 


the ship, within the meaning of Section 
4282, even though the fire 
did some damage to the vessel. 

The claimant contended that 
pose of the limitation statute 
to limit liability with respect to 
age the vessel did not inflict. 
words, it declared that its 
against the lessee of the pier, who by 
mere coincidence was also the owner of 
the vessel, and that it ought not to be 
restrained from proceeding against such 


extended and 


the pur- 
Was not 
dam- 

In other 
claim was 


lessee, since, concededly, the benefits of 
the statute cannot be enjoyed by the 
owner or lessee of the pier, as such. 


Hartford A. & I. Case Quoted 
The court quoted Hart 
& Indemnity v. Southern 
(1927) 275 U. S. 207, 215, defining the 
limit ation sta- 
to the effect that: “The proceed- 
ing partakes in a way of the features 
of a bill to enjoin a multiplicity of suits, 
a bill in the nature of an interpleader, 
and a creditor’s bill. It looks to a com- 
ete and just disposition of a many 
yrnered controversy and is ap plicable to 
in rem against the ship, as 
proceedings in personam 
owner; the limitation ex- 


ford Accident 
Pacific Co. 


purpose and scope of the 


tutes 
4 ’ 


oceedings 
ell as to 
against the 





anuco, 47 F. 


property as well 
City of Norwich, 


tending to the owner's 
as to his person. The 


lis U,, S.- 303. 


The court therefore concluded that if 
the claimant was obliged to assert all 
its claim in this proceeding, the admiral- 
t would 1 i 


J ave power to award 
facts warranted 1 

being so,” the court 
“should the claimant be compelled to as- 
in this proceeding? It 


asked, 








seems that economy of judicial effort 
and regard for the expense of litigation 
justi an affirmative answer. One of 
the objects of the limitation statutes is 
to avoid a multiplicity of suits and to 
dispose of an entire controversy. 


“Here the claims against the ship and 


lessee of the pier are inextricably tied 
together. Indeed, claimant’s own brief 
leclares ‘It is impossible to tell whether 
the destruction of or damage to the 
Navy cargo on lighters in the ship where 
the Panuco was tied up was caused by 
flames from the pier or flames from the 
Pa % 


in disregard 
concession already 
mentioned (‘that the United States does 
not and will not make any claim for its 
said damage to cargo on the pier or on 
the lighters in tl 


“This is adverted to not 
f the claimant's 


he ship on the ground 


that such damage was caused by the 
act of the Panuco’) but only for the 
purpose of showing that, in the claim- 
ant’s own view ot the facts, the fire was 


a single calamity and that the division 
of responsibility which the claimant now 
suggests requires analysis of legal con- 


siderations and of closely related facts 
involving the entire transaction.” 
The claimant’s motion was therefore 


denied. The application of another dam- 
age claimant for the identical relief was 
also denied. 


WAR DAMAGE SALES DRIVE 
Washington, D. C., Company Men and 
Producers in Successful Campaign 
To Place Insurance 
Under the chairmanship of Charles F. 
Holden, general manager of the Insur- 
ance Company of North America Group 
in Washington, D. C., a special commit- 
tee of companies and producers has been 
conducting a productive campaign in the 
the District of Columbia for the sale of 
war damage insurance. So constructive 
has been the committee’s promotion work 
that it has been selected for special 
commendation from the War Damage 
Corporation and the Business Develop- 

ment Office in New York. 


On the committee with Mr. Holden are 


\lbert W. Howard and C. R. Barker, 
representing the Underwriters Associa- 
tion of the District of Columbia; Albert 


J. Phillips and Samuel S. Sugar, repre- 
senting es Insurors Association of the 
District of Columbia; William Ellett and 
Ralph W. Lee, Jr., representing the In- 
surance Club of. Washington, and Guy 
Mann, of Aetna Casualty, representing 
the company managers group. 

Through cooperation of the Potomac 
Electric Co., a leaflet “Who Pays the 
Loss if My Home is Bombed” was sent 
to upwards of 200,000 property-owners. 
In cooperation with the War Damage 
Corporation, a poster “War Insurance 
Facts for Property-Owners” has been 
placed in all Government buildings and 
cafeterias and in the lobbies of banks. 

Mr. Holden recently was appointed 
chairman ofthe advisory group of the 
Washington Managers Committee. 








Collision Rates Are 
Reduced by N.A.U.A. 


FOR “A” CARD HOLDERS 
Holders of “B” Ration Cards to Get 10% 
Cut in Rates; No Cuts in Rates 


Applying to Other Hazards 


20% 


premiums for private 
plesance-tyye cars having “A” and “B” 
gasoline ration cards are reduced, effec- 
tive December 1, by the National Auto- 
mobile Underwriters Association. The 
reduction to holders of “A” gasoline ra- 
tion cards is 20%; and the reduction to 
holders of “B” cards is 10%. These re- 
ductions affect all new and renewal pol- 
icies attaching on and after December 1 
in thirty states and the District of Col- 
umbia. The same reductions will be ap- 
plied as approval is obtained in other 
states where approval of supervising au- 
thorities is required. 

In the seventeen Eastern States where 
gasoline rationing has been in force since 
May, 1942, there has been noticeable re- 
duction in the number of collision acci- 
dents but the ratio of paid losses to pre- 
miums written has been kept up by the 
increased cost of each collision accident. 
A year ago the destruction of an auto- 
mobile fender for a medium priced car 
caused an insurance loss of about $18. 
Some fenders and other repair parts can 
be had now only in an unfinished con- 
dition and the cost with increased labor 
charges for finishing and installation is 
frequently now $25 to $30. Thus two 
collision accidents now cause an insur- 
ance loss of as much or more than three 
such accidents caused a year ago. 


All collision 


Aim to Keep Insurance in Force 

The National Automobile Underwriters 
Association, in announcing these reduc- 
tions, expresses the wish of its mem- 
ber companies to assist in the national 
effort to keep automobiles in use. Also 
to assist car owners whose mileage is 
reduced by gasoline rationing and by 
tire shortage to carry necessary insur- 
ance protection. 

The association is announcing no cred- 
its applicable to hazards other than col- 
lision because the exposures under such 
hazards continue regardless of whether 
or not the automobile is being operated. 
Claims paid under such hazards are sub- 
ject also to the increased costs in con- 
nection with settlement of collision 
claims. There has been a decided in- 
crease in the theft of tires, batteries 
and other equipment and, as spare parts 
for repairs become increasingly difficult 
to secure, it is probable that there will 
be still further increases in such spare 
part losses. 





Fireman’s Fund Raises 


Dividend on New Stock 


At a meeting of directors of the Fire- 
man’s Fund in San Francisco last week 
a quarterly dividend of 75c a share was 
declared on the company’s newly author- 
ized $10 par value capital stock. The 
dividend is payable January 15, 1943, to 
stockholders of record January 5. 

The dividend represents an increase 
of 12%% in the quarterly rate as it is 
payable on the new stock being ex- 
changed now for the old $25 par value 
stock at the rate of one and one-half 
shares of the new stock for each of the 
old. 

For several vears the annual rate of 
dividend on the company’s stock has 
been $4. A dividend rate of 75c a quar- 
ter on the new stock would be equiv- 
alent to an annual rate of $4.50 on the 
old stock, 





REPORTED MISSING IN ACTION 
Lieutenant (j. g.) George Bradford 
Patterson of the United States Navy, 
who was a student in the Insurance 
Company of North America’s fire train- 
ing class when he entered the service 
in February, 1941, is reported missing 
in action. He was 26 years old and the 
son of Rev. and Mrs. William C. Pat- 
terson. 
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TORONTO AGENCY HONORED 


Dinner Given by Royal-Liverpool Groups 
for George McMurrich Sons; Fifty 
Years’ Representation 

Frank B. Zeller, United States man- 
ager of the Royal-Liverpool Groups, 
arranged an informal testimonial dinner 
in honor of ar executive officers and 
officials of the George McMurrich Sons, 
Ltd. agency, Toronto, Canada, which 
was tendered Tuesday at the National 
Club, Toronto, to mark the completion, 
by that agency, of fifty years marine 
representation of the Thames & Mersey, 
and its parent company, the Liverpool 
& London & Globe. 


Present from the agency were W. Rae 


Blight, president; Harold S. Lever, sec- 
retary-treasurer; R. GG. MecMurrich, 
Frank Verral, P. R. Corrin, and L. E. 


Parry. In addition Lieutenant G. Don- 
ald MeMurrich of the 48th Highlanders 
of Canada, one of the senior officials of 
the agency, now stationed at Brantford, 


Ont., was present by special invitation. 
James Matson, Canadian manager for 
the L. & L. & G, presided at the din- 


ner. The Toronto loffice of that com- 
pany was represented by Manager Fran- 
cis S. McDermott, and the local office 
of the Royal by Manager Frank L 
Flight. 


In his remarks Mr. Zeller paid tribute 


to the distinguished career of the re 
cy’s chief executive, President W. 
Blight, and to the Meckersse tts of 


his associates. In responding, Mr. 
Blight reviewed the various chapters 
of the agency’s growth since its original 
establishment in 1880 by George Me 
Murrich, son of John MeMurrich, one of 
Toronto's foremost business men_ and 
legislators. 


Millers National Promotes 
Vogt to Production Manager 


Earl E. Vogt, former advertising man- 
ager of the Millers National at Chicago, 
has been promoted to the position o! 
production manager. He will direct at 
expanded production program for the 
company. 

Mr. Vogt has been with Millers Na- 
tional for nineteen years, having started 
in the underwriting department, and has 
been advertising manager for the past 
twelve years. He has been active in the 
Insurance Advertising Conference. 





RUBBER SALVAGE PAYMENTS 

Checks for $2,500,000 have been paid to 
fire insurers on the $3,000,000 estimated 
total salvage of the rubber insured in 
the Fall 
in the Fall of 1941. The remainder 
will be paid as soon as the final figures 
have been determined. The basis for 
distribution finally agreed upon was to 
take, for each building, 75% of the 
number of tons in the 
50% of the tonnage on the upper my 
and apportion the salvage to the ! 
surers in that proportion. The told 
loss on the rubber was estimated @ 
about $8,000,000, bringing the salvage to 
around 37%. This will vary for ind: 
vidual insurers. 
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Money & Securities 
Program Ready Dec. 21 


CENTRAL OFFICE AT 111 JOHN ST. 


85 Casualty-Surety Cos. as Fiduciary 
Agents Form Group to Facilitate 
Sale of New Coverage 


After months of work the War Dam- 
age Corp. in cooperation with committees 
of the casualty and surety companies, 
the banks and the Association of Stock 
Firms has perfected a new 





Exchange 
form of war insurance protecting money 
and securities. Through the 
of the casualty and surety companies as 
fiduciary agents the new policy will be 
sold, and eighty-five companies have 
joined together to establish an office 
known as Money and Securities War 
Damage Group at 111 John Street, New 
York. This office will receive applica- 
tions, issue — and handle details 
of the M. & S. insurance for all member 
companies. 

In order to facilitate operations and 
to provide equality of opportunity for 
the purchase of the insurance, arrange- 
ments have been made so that coverage 
will be effective from the date of mailing 
the application by the producer to the 
croup office. The office is in charge of 
Walter Kent, formerly with Peerless 
Casualty in its bonding department at 
New York City. 

Extent of Coverage 


facilities 


The new policy, providing insurance 
of a character not previously available, 
affords the following protection: “Direct 
loss through damage to or destruction 
of money and securities owned by the 
insured or held by the insured in any 
capacity, which may result from enemy 
attack, including any action taken by the 
military, naval or air forces of the 
United States in resisting enemy at- 
tack,” 

Special Instructions Issued 

In advance of the effective date, De- 
cember 21, of the new program, the 
Money & Securities War Damage Group 
issued special instructions this week to 
producers. Regulations “D”, application 
forms and specimen policies were also 


available. For the present coverage will 
be written only within the continental 
U. S, Alaska, Virgin Islands, Hawaii, 


Puerto Rico and the Canal Zone. While 
banks, stock brokers, insurance compan- 
les and large commercial concerns will 
probably be the chief applicants for the 
coverage, there are no restrictions as 
to who may be an insured. 

Specifically, any person, firm, corpora- 
tion, municipality, public official, hospital, 
society or other organization Ow ning or 
holding money or securities may secure 
the protection desired. Individuals and 
business concerns may cover securities 
in rented safe deposit boxes or deposited 
with a bank or stock broker for any 
business purpose. Trustees may purchase 
the insurance to protect themselves 
against the loss of money and securities 
under their trust. Bauks may protect 
their securities in the custody of other 
banks for safekeeping. 

Classifications and Rates 

Four classifications have been set up 
in order to give adequate protection to 
all types of "risks. Coverage A applies 
to money and securities in preferred 
vaults; coverage B in other vaults; cov- 
erage Cc on the premises (place of busi- 
ness); coverage D while in transit ex- 
cept by registered mail or express. 

For money the annual premium rates 
Per $1,000 are 25 cents for A, 50 cents 
for B, $1 for C and $1.50 for D. For 


(Continued on Page 34) 





Chicago Casualty Men 
Conduct Quiz Program 


WIDE VARIETY OF QUESTIONS 


Bremer, Layden, Johnson, Grennan, Den- 
nis Serve as Board of Experts 
on Their Specialties 


Casualty 
Chicago 


The dinner meeting of the 
Underwriters Association of 
Monday night was turned into an “In- 
formation Please” type quiz program, 
with the experts answering a wide va- 
riety of questions on compensation, pub- 
lic liability, burglary, bonds, automobile 
and accident and health insurance. 

Donald K. Weiser, Aetna Casualty & 


Surety, president of the association, 
opened the session and James C. O’Con- 
nor, Fidelity, Casualty & Surety Bulle- 


tins, was master of ceremonies. 

The experts were Walter J. Bremer, 
Hartford Accident & Indemnity; A. Kk. 
Layden, Zurich; Joseph I. Johnson, Aet- 
na C, & S.; F. J. Grennan, Ocean Acci- 
dent & Guarantee; Joseph K. Dennis, 
Continental Casualty, recently trans- 
ferred from New York to the home office 
ni Chicago. 

Dennis on A. & H. 

Mr. Dennis said income protection 
properly deserves to rank as the No. 1 
line of personal protection, and 1943 
should be the best year in the history of 
the business. Practically all companies 
writing A. & H. insurance, Mr. Dennis 
said, have extended coverage to men in 
the armed services so Ph as they are 

(Continued on Page 34) 


R. L. Greene Chairman 


Of Casualty Managers 
GREATER N. Y. ASSOCIATION 


H. F. Legg Vice-Chairman; Retiring 
Chairman W. J. Thompson on Exec- 
utive Committee; Other Changes 

Robert L. Greene, resident manager of 
Employers’ Liability for the State of 
New York, is the elected chair- 
man of the Casualty Managers Associa- 
tion of New York. He succeeds William 
J. Thompson, manager, New York offices 
of Globe Indemnity, who continues on 
the executive committee. Election of 
officers took place last week at the Drug 
& Chemical Club. 

Harry F. Legg, assistant vice-presi- 
dent, Fireman’s Fund Indemnity, is new- 
ly elected vice-chairman of the associa- 
tion and Edwin G. Stephens, manager, 
metropolitan division of the Employers’, 
is secretary-treasurer. For a short time 
retiring secretary Arthur F. Connolly of 
the Globe will assist Mr. Stephens. 

The Casualty Managers Association, 
which has been a wholesome factor in 
building and maintaining friendly rela- 
tionships among companies along Wil- 
liam Street, embraces a number of im- 
portant committees and among them are 
the following: Contact committee whose 
new chairman is Milton P. Link, Great 
American Indemnity vice-president, who 
succeeds Floyd N. Dull, Continental Cas- 
ualty vice-president; Casualty Commit- 
tee of New York on which the Fidelity 
& Casualty, United States & G. and 
U. S. Casualty are new, succeeeding Lon- 
don & Lancashire Indemnity, London 
Guarantee and Great American Indem- 
nity, and Central Bureau committee. New 
members of the latter committee are 
Home Indemnity and U. S. Guarantee, 
succeeding Glens Falls Indeminity and 
Standard Accident. 

This is Chairman 

(Continued on Page 34) 


newly 


Greene’s twenty- 
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FROM LITTLE ACORNS GROW.. 


ND many a substantial insurance account has 
grown out of a small Personal Accident policy! 
General Accident’s facilities in Accident and Health 
lines are unexcelled —and so are the complete 
Casualty, Fire and Marine facilities available to all 
agents and brokers representing the 





WRITE FOR COPY OF OUR NEW “SERVICE THAT EXCELS” 
Agency Department, General Buildings, Philadelphia, Pa. 


COMPLETE CASUALTY-FIRE-MARINE FACILITIES AVAILABLE 











Club’s eee Party i in 
Wartime Atmosphere 


N. Y. CASUALTY-SURETY EVENT 
Caverly Succeeds Case as President; 
War Stamps, Bonds as Door Prizes; 
U. S. Navy Men Talk 


The annual Christmas party of the 
Casualty & Surety Club of New York 
Wednesday evening at the Waldorf-As- 
toria Hotel took on a distinct wartime 
atmosphere with the presence of war 
heroes and ten ladies from the American 
Women Volunteer Service Organization 
who assisted in the distribution of war 
stamps and bonds. Attendance ran close 
to 950, probably the largest ever, in- 
cluding many company executives and 
State Insurance Department officials. It 
was a gala evening climaxing a busy 
year for the casualty-surety fraternity 
of New York. ; ; 

An appreciated highspot was the trib- 
ute paid to Supt. L. A. Pink of New 
York by E. M. Allen, National Surety’s 
executive vice-president, on behalf of 
the club. 

A. L. Carr, National Surety vice-presi- 
dent, the club’s president, served ably 
as toastmaster and introduced Lieuten- 
ant Richard M. Kelly of the Navy’s pub- 
lic relations staff of New York. As an 
added feature to the program Lieutenant 
Kelly interviewed four Navy war heroes, 
including Lieut. J. D. Howell, son of S. 
V. S. Howell of R. Corroon ¢& Co., 
Inc.; Albert Rust, coxswain, third class; 

harles Bean, machinist’s mate, second 
class, and Lieutenant (j. g.) Alton 
Vaughn, all of whom spoke. The “Varsi- 
ty Eight” singers, who have made two 
previ US appearances at club Christmas 
parties, entertained. They were in Army 
uniforms. ‘ 

Caverly New President 

Election of officers immediately fol- 

lowed the dinner, and new president is 


Raymond N. Caverly, Fidelity & Cas- 
ualty vice-president, who served previ- 
ously as first vice-president. Richard 


Fireman’s Fund Indemnity 
vice-president, was elected first vice- 
president and William J. Thompson, 
manager, New York offices of the Globe, 
second vice-president. Secretary-treas- 
urer is J. D. Spellman of Fidelity & 
Casualty. 

Elected to the executive 
were the following: Charles S. Ashley, 
Ir, Maryland Casualty resident vice- 
president; Ashby Bladen, Century a 
demnity vice-president: A. L. Carr, Na- 
tional Surety, retiring president; Harold 
McKay, Travelers superintendent of 
agents, and John P. Madigan, Maryland 
Casualty’s surety manager. 

Keen interest was shown in the win- 
ning of war stamps ; and bonds as door 


V. Goodwin, 


- mmittee 


prizes, forty-eight in all, and the action 
of the club in converting most of its 
entertainment money into stamps and 


bonds was appreciz ated. Joseph A. Gern- 


hardt, cae ional Surety’s ad manager, 
— dinner arrangements and many 
her details and did a fine job. He 


por as secretary-treasurer. 





D. C. COLYER IN NAVY 





Don C. Colyer, surety manager in the 
Newark branch office of the Travel ers, 
has recently joined the United States 
Navy as warrant officer and will go on 
active duty —- ber 28, in the coastal 
patrol. He will be stationed in Boston 
during his two months’ trainin eriod 


Usher’s ing Anniversary 


Harry A. ag ier, A. & H. manager of 
the Aetna Li i gh 42nd Street, N. ¥. 
office, ce aconaee his twentieth anniver- 


sary with the company Dec. 4. His 
t! ld been 








happiness on that day would have 

completed if he had had word from his 
son, Robert A., w is a fighting U. S. 
Marine lieutenant now at Guadalcanal. 


‘H. BARTLETT DEAD 

Bartlett, former payroll 
e Travelers Boston office, 
Mr. Bartlett, who entered 
the company in 1917, re- 


1941, 


EDWIN 
Edwin H. 
auditor of th 
died recently. 
the employ of 
tired January, 
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Supreme Court Issues 
“Twilight Zone” Opinion 


THE CHIEF JUSTICE DISSENTING 


Opinion, 7-1, Holds Employe May Claim 
State Compensation While Under 
Longshoremen’s Act 


By a seven-one decision, Chief Justice 
Stone dissenting, the Supreme Court of 
the United States handed down a deci- 
sion December 14 declaring that there is 
a “twilight zone,” in which harbor work- 
ers and longshoremen may claim state 
‘ompensation even though protected by 
the Federal Longshoremen’s and Har- 
bor Workers’ Act. 

Justice Black wrote the majority opin- 
Chief 


“in disregard of the jurisdictional com- 


ion which Justice Stone said is 


mand of the Federal law.” Justice Frank- 
furter, in a concurring opinion, said an 
act of Congress is needed to clear up 
difficulties left by past decisions. 

The majority opinion, which bids fair 
to go down in historv as the “twilight 
zone” decision, reversed the findings ot 
the Supreme Court of the State of 
Washington which held that the state 
could not “consistently with the Federal 
Constitution” make an award in the in- 
stant case under the state compensation 
1 , 
law. 


* Had State Contract 


The case concerned a claim by Mrs. 
Opal Saxton Davis against the State of 
Washington. Her husband, a structural 
steel worker, fell or was knocked off a 
barge in the Shohomish River and was 
drowned while working for a company 
which had a state contract to dismantle 
a steel drawbridge. 

Justice Black wrote in his opinion: 

“There is clearly a twilight zone in 


which the employes must have their 
rights determined case by case. That 


zone includes persons such as the de- 
cedent, who are, as a matter of actual 
administration, in fact protected under 
the state compensation act. 

“Harbor workers and longshoremen 
employed ‘in whole or in part upon the 
navigable waters’ are clearly protected 
by the Federal act; but employes, such 
as decedent here, occupy that shadowy 
area within which, at some undefined 
and indefinite point, state laws can valid- 
y provide compensation. 

“We hold that the (Federal) Constitu- 
tion is no obstacle to the petitioner’s re- 
covery.” 

Justice Stone Dissents 

Chief Justice Stone, in his vigorous 
dissenting opinion, wrote that any effort 
to “lessen the uncertainties and com- 
plexities” which have followed the Su- 
preme Court decisions of the past twen- 
ty-five years, deserves sympathetic con- 
sideration, but, he added: 

“In the present state of the law, the 
court’s attempt to remove them by con- 
struing state workmen’s compensation 
acts and the Longshoremen’s and Har- 
bor Workers’ Act so that their cover- 
ages overlap can hardly be deemed to 
be within judicial competence. 

“Congress by the enactment of the 
Longshoremen’s and Harbor Workers’ 
Act has left no room for an overlapping 
lual system of the sort which the court 
now espouses by placing its decision on 
a new doctrine that recovery under 
either the state or Federal act is to be 
sustained if the case is thought a close 
one 


Twilight Zone Doctrine 


“Adoption of the twilight zone doc- 
- Isce a+r ce 4 os . ® 
rine, in disregard of the jurisdictional 
command of the Federal Constitution, 


plainly not permissible.” 

Justice Frankfurter, concurring in the 
decision and voicing the need for a 
clarifying act of Congress, said that 
pending such an act, “this court can do 
no more than bring some order out of 
the remaining judicial chaos as marginal 

tuations come before us. 

“Because it contributes to that end, I 


join in the court's opinion. 
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“Working Press” Meet With 

Casualty-Surety Executives 
Members of the “working press” who 
and were 
the guests of the Association of Casualty 
& Surety Executives December 10 at 
the Bankers Club, New York. It 
the second annual gathering of its kind 
with C. W. 
of the association, as 
presented an ideal opportunity for ex- 
change of viewpoints on current prob- 


cover casualty surety news 


Was 


Fairchild, general manager 


toastimaster, and 


lems. 

Representing the association were its 
Frank A. 
president, Fidelity & Casualty 


president Christensen, vice- 
—and past 
presidents including C. B. Morcom, vice- 
president, Aetna Casualty & Surety; J. 
M. Haines, United States manager, Lon- 
don Guarantee, and Jesse W. Randall, 
vice-president, Travelers. Also present 
were Kenneth Spencer, president of the 
Globe Indemnity, who is vice-president 
of the association, and W. E. McKell, 
president, New York Casualty, and vice- 
president, American Surety, who is chair- 
man of the public and agency relations 
committee. 

in addition to 


representatives from 


the weekly journals a number of the 
large dailies were represented. Of their 
number Mr. Fairchild called upon to 
speak the two oldest in point of service— 
William S. Crawford, insurance editor, 
Journal of Commerce of New York, and 
Charles M. Cartright, editor, National 
Underwriter. Speakers from the execu- 
tives’ ranks were Frank A. Christensen 
and W. E. McKell. All talks were off 
the record. Appropriately, both the Na- 
tional Association of Insurance Agents 
and National Association of Insurance 
Brokers were represented, respectively, 
by Judge B. Miller and W. Warren Ellis. 

Consensus of opinion at this gathering 
was that it was a big success both from 
the public relations and good will stand- 
points, and should most decidedly be an 
annual event. 


BOARD OF TRADE MEETING 


The third annual membership meeting 
of the insurance section of the New 
York Board of Trade will be held at the 
Drug & Chemical Club, today, at 5 
o'clock, for the purpose of election of 
the executive committee and the officers 
of the section. The usual reception tend- 
ered the members and their friends by 
the executive committee will follow im- 
mediately after the election of officers, 
at which refreshments will be served. 





KIRK MADE PRODUCTION HEap 
Transferred by Ohio Casualty to Eastern 
Department at Philadelphia; W, S. 

Kite’s Announcement 

Hal R. Kirk has been appointed pro. 
duction manager in Eastern territory for 
the Ohio Casualty Co., with headquar- 
ters at Philadelphia, according to an an- 
nouncement by W. Stanley Kite, vice. 
president in charge of the Eastern de- 
partment. 

Mr. Kirk has been with the Cleveland 
office of the company for the past six 
months and was transferred to the East- 
ern department December 1. He js q 
native of Tennessee and a graduate of 
the University of Tennessee. 

His first insurance position was with 
the Standard Accident. He took that 
company’s training course and_ then 
joined the Standard’s Philadelphia office. 
After four years with that company he 
joined the Royal Indemnity as special 
agent in New York State, later becom- 
ing assistant manager in Cleveland. 

In 1938 Mr. Kirk went with the Ip- 
demnity of North America, handling cas- 
ualty underwriting and production of f- 
delity, surety and casualty business in 
the Cleveland branch office. He resigned 
to join the Ohio Casualty in the Spring 
of 1942. , 
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How Globe Indemnity Has Met 
Problem of Typewriter Shortage 


Having responded to the Government’s 
call for typewriters, the Globe Indem- 
nity of New York has gone back to the 
yse of the lead pencil in routine corre- 
spondence by adopting what it calls a 


The space on the right half is for the 
reply. The correspondent inserts a car- 
bon sheet, jots down his reply, and mails 
it back, keeping the carbon copy on 
which both message and reply appear. 
Both parties then have a record of the 





“query form” which is pictured on this 
page. 

Query forms are put up in pads and 
are furnished to all departments and to 
agents of the company. Correspondents 
write the name of the addressee, the sub- 
ject and the message on the left half, 
making two carbon copies. One of them 
is kept and the other sent along with 
the original. 





Plans Made in Chicago to 
Start Institute’s Program 


Wade Fetzer, Jr., vice-president, W. 
A. Alexander & Co., Chicago, presided 
over a meeting recently at which 
was discussed procedure for starting the 
program of American Institute for Prop- 
erty & Liability Underwriters in Chi- 
cago. Mr. Fetzer is a trustee of the 
Institute. 

A small start was decided upon due to 
the many current problems. It was 
pointed out that the CPCU (chartered 
property, casualty underwriter) program 
is long range and preparation for all 
five examinations by next June would be 
a big undertaking. 

Organization of a carefully selected 
review course confined to the first two 
sections was decided upon and hope was 
expressed that after its successful com- 
pletion additional sections may be added. 

Among those attending was Howard 
Beralzheimer, head of the insurance 
teaching department of Northwestern 
University who indicated that North- 
western University would be glad to of- 
fer its facilities to organize and conduct 
the classes. Also present were Roy L. 
Davis, Chicago manager, Association of 
Casualty & Surety Executives; William 
Cline, Conkling, Price & Webb, and John 
Parker of Mack and Parker. 


SOLD $5,000,000 IN WAR BONDS 

red W. Fort, Jr., of the Newark 
office of the Travelers and chairman of 
the speakers’ division of the Newark war 
savings committee, has sold within the 
last year approximately $5,000,000 in war 
stamps and bonds through his speakers 
and his own personal appearances be- 
lore various industrial plants and civic 
organizations. 





For- 


correspondence on a single sheet. 
mal salutation and close are done away 
with, and longhand messages are apt to 
be brief and free from the stilted phrases 


common to routine dictation. Letters go 
in the mail at once and replies come back 
more promptly. Best of all, the handi- 
caps resulting from the shortages of 
typewriters and stenographers are great- 
ly mitigated. 


ARTHUR ZEPF’S NEW POST 





Joins Royal and Eagle Indemnity Cos. 
As Boiler-Machinery Representa- 
tive in Mid-west 
The Royal and Eagle Indemnity com- 
panies have recently appointed Arthur 
Zepf as special representative in boiler 
and machinery and other casualty and 
surety lines. With service headquarters 
in Toledo, Mr. Zepf will cover the mid- 
dle western states where he will contact 
agents in the special handling of boiler 

& machinery lines. 

Special Representative Zepf was for- 
merly with the Hartford Steam Boiler 
for the past seven years and his territory 
included Michigan, Ohio, Indiana and 
Kentucky. 





AETNA PAYS DIAMOND LOSS 


In a final effort to recover a 4.3 karat 
diamond ring left by the owner in a 
beauty shop washroom, Aetna Casualty 
& Surety offered $1,000 cash for its re- 
turn by December 10. The offer was 
publicized in.Twin Cities newspapers 
without result and the Aetna paid ap- 
proximately $4,950 to cover the loss. The 
owner, wife of a prominent Minneapolis 
business man, said she did not discover 
the loss until two hours after she left 
the washroom in one of the exclusive 
beauty shops of the city. 


STEWART IS ARMY MAJOR 

Earl C. Stewart, formerly associated 
with the Guarantee Insurance Co., now 
is a major in the U. S. Army Air Corps 
and has been assigned to duty in the 
office of the military attache of the U. S. 
Legation at Melbourne, Australia. 


DECEMBER 23 DEADLINE 
Manufacturers’ Casualty Stockholders 
Have Until Then to Accept Com- 
mercial Credit Co. Offer 

Mackubin, Legg & Co., Baltimore in- 
vestment house, has notified stockhold- 
ers of Manufacturers’ Casualty who have 
not yet accepted the purchase offer of 
Commercial Credit Co. that they have 
until December 23 (before 3 p. m.) to 
deposit their shares with the Land Title 
3ank & Trust Co. of Philadelphia and 
thus receive $40 a share for their stock. 
At this price Commercial Credit Co. has 
already bought more than 87,000 shares 
of Manufacturers’ Casualty stock, repre- 
senting the holdings of more than 900 
stockholders including all of the officers, 
directors and principal stockholders of 
the Philadelphia company. As already 
announced, Commercial Credit now has 
stock control. 

Says Mackubin, Legg & Co.: “As 
there is now less than 13% of the stock 
in the hands of the public, in our opin- 
ion a very narrow market will exist for 
it after the expiration of the offer, which 
may result in lower prices.” 





Lewis and Zimmermann Will 
Begin Fidelity Lectures 


Martin W. Lewis, president, Towner 
Rating Bureau, will give the first lecture 
in the surety course of the Insurance 
Society of New York, for which the 
Surety Managers’ Association is offering 
thirty scholarships. The classes will be 
opened January 14. 

Peter A. Zimmermann, assistant secre- 
tary, Towner Rating Bureau, wil give 
the next six lectures and for the last 
three, brokers will be chosen bv the 
committee having the matter in charge. 


COUSINS WRITES A. & H. BOOK 








“Accident & Health Insurance—Planned 
Salesmanship” Designed to Help 
Disability Producers 
W. C. Cousins, Aetna Life, is author 
of a new disability sales book, “Acci- 
dent and Health Insurance—Planned 
Salesmanship.” Mr. Cousins spends most 
of his time on the road appointing 
agents, helping them to get started or 
coaching experienced producers, and he 
has drawn on his field experience for the 

material for his latest book. 

The author had three objectives when 
writing the book: to provide a working 
knowledge of disability; to help the 
salesman sell more intelligently and ef- 
fectively; and to make it possible for 
the salesman to realize the maximum re- 
sults of his efforts. Mr. Cousins em- 
phasizes that it is not knowledge of 
facts alone but the practical methods of 
applying the knowledge that makes a 
salesman successful in this line. 

This practical selling guide covers such 
subjects as the need for disability and 
its value to the salesman, his insured and 
the community. It discusses prospect- 
ing, women as prospects, simple pros- 
pect record file. It explains time control 
and method of analyzing results. It gives 
approaches, accident sales talks, answers 
to excuses, suggests closes, interviews, 
sales facts, functions of the claim depart- 
ment, etc. From the sales viewpoint un- 
derwriting is treated under titles of mor- 
al hazard, physical hazard, financial haz- 
ard, etc. The book explains disqualify- 
ing occupations, discusses riders and en- 
dorsements, beneficiary agreement, hos- 
pitalization insurance, etc. 

Price of “Accident and Health Insur- 
ance—Planned Salesmanship” is $3. The 
book is published by The National Un- 
derwriter Co., 420 East Fourth Street, 
Cincinnati, Ohio. 








TO ENTER NEW STATES 

General Transportation Casualty & 
Suretv of New York is planning to ex 
tend its operations into two new states- 
New Jersey and Connecticut—as the first 
step in an expansion program announced 
recently. The company will write all 
casualty lines except plate glass and 
burglary. 














How UNUSUAL 
is the 


insurance problem ? 


When you meet with an extra- 
ordinary insurance problem, 
let Indemnity aid you. Indem- 
nity’s years of experience with 
unusual risks and this Com- 
pany’s exceptional facilities 
will bring you the most satis- 
factory kind of cooperation. 
Consult Indemnity on unusual 
types of general liability, or 
contracts to cover all business 
needs. 


For December, insurance for 
Public and Charitable Institu- 
tions is the goal in Indemnity’s 
1942 Plan of Organized Sell- 
ing. Agents are finding the 
new Sales Kit, with its “Pro- 


| gram Planner”, a source of 


| advice. 


|features of the Plan. 


inspiration and sound selling 
Let us tell you about 
this valuable new sales help 
and other income - increasing 
Write 


today. 


Casualty 
Fidelity 
Surety 








CAPITAL $2,500,000 


Indemnity 
‘Insurance Company 
of North America 


Philadelphia 


| and its affiliated companies write practi- 


cally every form of insurance, except life. 


Service Offices located in principal cities. 
Complete nation-wide Insurance Facilities 
for Agents and Brokers. 
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A. & H. Club of N. Y. Holds 
Annual Christmas Party 


Good fellowship prevailed at the 
Christmas party of the Accident & 
Health Club, New York, held December 
10 in Hotel Washington, N. Y 
Three additions to the executive com- 
mittee featured the special meeting prior 
to the dinner and the newly elected are 
Ray L. Hills, Great American Indemnity ; 
Edmund A. Smith, Travelers, and Joseph 
M. Ryan, Metropolitan Life. 

Nearly two dozen members of the club 
are now in the armed forces and their 
names and addresses were distributed at 
he meeting so those wishing to 
send them Christmas messages might do 
so. Interestingly, John M. Boyle, for- 
merly of Continental Casualty, and Fred 
Kramer, formerly of United States F. 
& G., arrived simultaneously at Officers 
Candidate School, Fort Benning, Ga., 
neither knowing that the other would be 
Private Boyle had previously 
trained at Fort Jackson, S. C., and Pri- 
vate Kramer at Camp Croft, S. C. 

Dinner guest of William F. Casey, 
Accident & Casualty, was Wm. K. Sy- 
nan, liability superintendent of the same 
company, and he passed around at his 
table a note scribbled on rough paper 
by Private J. Mundorf, formerly of Ac- 


( 1€ ree 


1 
that 


cident & Casualty, which had been sent 
last September from Guadalcanal. At 
that time, according to the note, the 


weather was hot and things were quiet. 
“We go swimming a lot and take things 
easy,” said Private Mundorf. 

January meeting of the club will mark 
tion of new officers. 





N. T. ROBERTSON’S NEW POST 


Named as Zurich’s Superintendent of 
Agents for Eastern Department; 
His Background 
Norman T. Robertson has been ap- 
in by the Zurich as superintendent 
agents of its Eastern department, 80 
ohn Street, New York, and started his 
new duties December 16. He resigned 
a similar post with Continental Casualty. 
‘erritory has been enlarged to embrace 





on the Atlantic seaboard, ex- 
metropolitan New York City. 
Robert V. Branion is manager of Zur- 
ich’s Eastern department and that office 
has rounded out its facilities for handling 
a much larger volume of business. 

Mr. Robertson, well acquainted with 
and brokers in Eastern territory, 
will make an energetic bid for business 
where the Zurich is not al- 


ates 


eptine 


agents 


In sections 


ready well represented. Next year will 
be his twentieth anniversary in the casu- 
alty business. 


Chicago Quiz 
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e United States. He favors the 

annual premium payment plan _ because 

st prospects now have the money 

with which to pay on that basis and 

because there is less chance of lapse. 

He said Government schemes to provide 

\. & H. insurance have proved to be 

taulty and contrary to the American sys 
en i tree enterprise. 

While automobile premiums will con- 

ue lling off for the duration, Mr. 

( 1 a he believes that the busi- 

é vill bounce k with a bang when 

e war ends. Because restrictions have 

f eliminated and extra coverages 

led, he said the automobile owner is 

w getting more protection for his pre- 
um than ever before. 


Grennan anticipates that there 


considerable 


increase in air 

avel and shipping after the war but 
ks that it will not interfere seriously 
automobile trave!. While for the 


¢ 


part aircraft risks are now insured 


EXTENDS A. & H. COVERAGE 
Connecticut General Announces Exten- 
sion to Men in Service While 
In United States 
The Connecticut General Life has an- 
nounced to holders of its individual com- 
mercial accident and health policies the 
following extension of coverage for those 

in military or naval service: 

“While holders of such policies are in 
any military or naval service on land 
within the bounds of the forty-eight 
States of the United States or the Dis- 
trict of Columbia, they will be covered 
for the single indemnity benefits to the 
same extent as though still engaged in 
the occupation described in the policy, 
provided that nothing herein contained 
shall waive or modify any policy pro- 
vision or exclusion relative to aviation, 
nor shall any payment be made for loss 
resulting from enemy invasion or bom- 
bardment. 

“Any policyholder entering military or 
naval service not covered by the terms 
of this extension of coverage may sur- 
render his policy and last renewal cer- 
tificate for pro rata cancelation. 

“This extension of coverage will expire 
on January 1, 1944, unless extended by 
official announcement.” 


by a pool arrangement, Mr. Grennan 
predicts that many individual companies 
will write such business in the future. 
Mileage Basis Rating 
During the current era of gas ration- 
ing when it is easy to keep track of 
cars, he said some plan may be evolved 


for rating automobiles on a mileage 
basis but that many obstacles are in- 
volved. He said that now while auto- 


mobile rates are so low it is an excellent 
opportunity to campaign to increase the 
number of insured motorists from 35% 
to 70%. 

Mr. Bremer favors comprehensive lia- 
bility protection for individuals and busi- 
nesses and thinks much educational work 
should be done to make the individual 
aware of the fact that a dog may involve 
him in a serious liability case as easily 
as an automobile. Mr. Bremer also 
thinks more educational work should be 
done in the compensation field. Retro- 
spective rating, he said, teaches the as- 
sured how important is the role he plays 
in making his own rate and he believes 
that eventually compensation insurance 
may be written on a cost-plus basis. 

Mr. Johnson foresees a slump in con- 
tract bond premiums in 1943 because of 
decrease of Government wartime con- 
struction work. However, he said Fed- 
eral authorities are planning a large 
number of housing and hospital programs 
which will produce a considerable vol- 
ume of new premiums and there is also 
satisfaction in the fact that commercial 
dishonesty insurance is becoming more 
popular every day. 

Layden on Robbery 
Mr. Layden, talking on robbery and 


burglary insurance, said that hold-up 
coverage has been broadened without 
extra charge and the companies now 


give twenty-four hour protection. He 
said there is a definite tendency to lib- 
eralize such contracts to get a broader 
spread and increase its popularity. He 
expressed the opinion that all-risk and 
blanket contracts are the most important 
recent development and said such poli- 
cies simplify loss adjustments. 

Mr. Layden expects more losses and 
less premiums in this field, because 
blackouts and larger payrolls will tend 
to increase the losses and many small 
businesses have ceased operation, cut- 
ting burglary premium. So far, he said, 
thefts of automobile tires and tubes have 
not increased loss ratios to any serious 
extent and thefts of sugar, coffee and 
other rationed products have not been 
felt. 


Beveridge Report 
(Continued from Page 11) 


rates also for 
With these exceptions, all 
the same for men and for women. 
due to industrial accident or disease would be 
treated like all other disability for the first 
thirteen weeks; if disability continues thereafter, 
disability benefit at a flat rate would be re- 
placed by an industrial pension related to the 
earnings of the individual subject to a minimum 
and a maximum, 

Unemployment benefit would continue at the 
same rate without means test so long as unem- 
ployment lasts, but would normally be subject 
to a condition of attendance at a work or train- 
ing center after a certain period. Disability 
benefit would continue at the same rate without 
means test, so long as disability lasts, or till it 
is replaced by industrial pensions, subject to 
acceptance of suitable medical treatment or voca- 
tional training. 

Pensions (other than industrial) would be paid 
only on retirement from work. They would be 
claimed at any time after the minimum age of 
retirement, i.e., 65 for men and 60 for women. 
The rate of pension would be increased above 
the basic rate if retirement were postponed. 
Contributory pensions as of right would be raised 
to the full basic rate gradually during a transi- 
tion period of twenty years in which adequate 
pensions according to needs would be paid to all 
persons requiring them. The position of existing 
pensioners would be safeguarded. 

While permanent pensions would no longer 
be paid to widows of working age without de- 
pendent children, there would be for all widows 
a temporary benefit at a higher rate than un- 
employment or disability benefit, followed by 
training benefit where necessary. For widows 
with the care of dependent children, there woufd 
he guardian benefit, in addition to the children’s 
allowances, adequate for subsistence without 
other means. ° 
For the limited number of cases of need not 
covered by social insurance, national assistance 
subject to a simplified means test would be avail- 
able. 


widowhood as described below. 
rates of benefit are 
Disability 


Ministry of Social Security 


Medical treatment covering all requirements 
would be provided for all citizens by a national 
health service organized under the health de- 
partments, and post-medical rehabilitation treat- 
ment would be provided for all persons capable 
of profiting by it under a comprehensive scheme 
organized by the Ministry of Labor and National 
Service. . 

A Ministry of Social Security would be estab- 
lished, responsible for social insurance, national 
assistance and encouragement and supervision 0 
voluntary insurance, and would take over, as 
far as necessary for these purposes, the present 
work of other Government departments and of 
local authorities in these fields, 

Rates and Contributions 

The rates of benefit and contribution 
put forward in the report are only pro- 
visional for obvious reasons. It is sug- 
gested that £2 a week should be the pro- 
visional rate for a man and wife in un- 
employment and disability after a transi- 
tion period as retirement pension, in ad- 
dition to allowances for children at an 
average of 8/- per head per week. 
man and wife with two children would 
thus receive 56/- a week without means 
test so long as unemployment or disa- 
bility lasted, as compared with the 36/- 
in unemployment, and the 13/- or 7/6 
in sickness (with additional benefit in 
some approved societies) which they re- 
ceived before the war. All married 
women would receive a maternity benefit 
of £4, and married women gainfully oc- 
cupied would receive an additional bene- 
fit of 36/- a week for thirteen weeks. 
Other rates show increases over pre-war 
payments, and there are now benefits for 
funerals, marriage and other needs, as 
well as comprehensive medical treatment 
for all citizens and their dependents. At 
these provisional rates, the Social Se- 
curity Budget (including children’s al- 
lowances and free health and rehabilita- 
tion services) would amount to £699,000,- 
000 in 1945 (about 9.2% of the present 
national income). Contributions from in- 
sured persons would amount to little 
more than a third of the cost of the cash 
insurance benefits, and about one-quarter 
of the total Security Budget. The net 
addition to the Exchequer in the first 
year would be £100,000,000. 

The report is critical 
insurance. 


of Industrial 


Greene Chairman 
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fifth anniversary year in the casualty 
business and he is a highly respected 
manager in Greater New York casualty 
circles. Last September he succeeded 
Charles D. Hilles as resident manager 
of the Employers’ for New York State. 


Travelers Calendar for °43 
Has Currier & Ives Theme 


Again the Travelers has produced a 
calendar of outstanding beauty and dis. 
tinction. Holding to the traditional Cyr. 
rier & Ives prints which it has been 
reproducing each year for a number of 
years, the 1943 calendar differs from the 
others in two respects. Instead of the 
usual twelve pages and prints, this year 
two months are shown on each page 
most of them showing companion cuts, 

The most striking feature of this year’s 
calendar is the January-February page 
which strikes a high patriotic note with 
reproductions of the Currier & Tyes 
George Washington and Abraham Lin. 
coln, both striking in their simplicity 
and dignity. . 

The March-April companion pictures 
“Single” and “Married,” are in the true 
Currier & Ives tradition, as are the July. 
August prints, “The Sailor’s Adieu” and 
“The Sailor’s Return.” In between, on 
the May-June page, is the “American 
Railroad Scene—Lightning Express 
Trains Leaving the Junction.” This one 
is remindful of the railroad exhibit of 
wood-burning engines at the New York 
World’s Fair. 

The September-October pictures show 
a gallant fireman—first, “Rushing to the 
Conflict,” and the second, “Always 
Ready.” The last one is a snow scene, 
“American Homestead Winter.” 

Receipt of a new Travelers’ Currier 
& Ives calendar is an important event 
in the holiday season of friends and 
patrons of the company each year and 
the 1943 one more than lives up to the 
reputation of its predecessors. 


M. & S. Program 


(Continued from Page 31) 





securities, rates per $1,000 are 714 cents 


for A, 15 cents for B, 30 cents for C and 
45 cents for D coverage. Limits of in- 
surance for money are $750,000 for cov- 
erage A, a like amount for B, $450,000 
for C and $2,000,000 for D. For securi- 
ties, limits are $5,000,000 for A and B, 
$3,000,000 for C and $10,000,000 for D. 


Agents and Brokers Recognized 


In his announcement from Washington 
Jesse Jones, chairman of the War Dam- 
age Corp., gave merited recognition to 
agents and brokers when he said that 
any business wishing war damage insur- 
ance protecting money and_ securities 
should contact its insurance broker or 
an agent of a casualty-surety carrier. 

WDC has recognized the central office 
at 111 John Street as the nation-wide 
“branch office” for the issuance, record- 
ing and servicing of all M. & S. poli- 
cies. Each member company of the 
M. & S. group has designated this office 
as its branch and the name of the com- 
pany nominated by the producer in the 
application form will appear as fiduciary 
agent in the policy. 

5% Service Fee for Producers 

The companies will participate to the 
extent of 10% up to $5,000,000 in the 
final net profit or loss. The service fee 
to the producer will not exceed 5% of 
the premium with a minimum fee of $1 
and a maximum fee of $1,000 per policy. 
The regulations emphasize that the serv- 
ice fee must not be deducted from the 
remittance which accompanies the appli- 
cation. The fee becomes due upon issu- 
ance of the policy and payable on or 
before the twentieth day of the month 
following. Service fees will be paid on 
renewals. 

WDC special instructions also state 
that when nominating the fiduciary agent 
in the application, the producer must in- 
dicate whether he is an agent of the 
company or a licensed broker. Money 
orders or checks in payment of any pre- 
mium are to be drawn to the order o! 
War Damage Corporation and must ac- 
company the application, which should 
be farworded directly to the central 
office at 111 John Street, New York, 


N. Y. This applies regardless of the 
territory within which the business 1 
written. 
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W. A. Bullock Dined 
On 45th Anniversary 


HIS FIDELITY & DEPOSIT CAREER 


Heads Reinsurance Dep’t at N. Y. Office 
of Company; Congratulated by 
Host of Friends 

William A. Bullock, assistant _secre- 
rary of both Fidelity & Deposit and 
\merican Bonding, was in_the spotlight 
this week as December 15 marked his 
jorty-fifth anniversary with the F. & D. 
¢ W. Crist, Jr., vice-president of _the 
company in charge of the New York 
office, gave a luncheon in his honor at 
the Drug & Chemical Club and the twen- 
ty office associates of Mr. Bullock who 
attended spoke happily and heartily of 
his fine personal qualities and knowledge 
of the business. Popular along the 
Street, Mr. Bullock has also received 
congratulatory messages this week from 
a host, of friends, including practically 
all home office department heads and 
officers. oe 

Vice-president Crist was toastmaster 
of the occasion and gracing the gather- 
ing with their presence were D. Claude 
Handy, president of American Bonding 
and vice-president, F. & D., and Gus- 
tavus Ober, Jr., vice-president, F. & D., 
who represented the home office. 

If Charles Rk. Miller, board chairman 
of the company, had been present he 
would probably have told about “Bill” 
Bullock’s prowess as a baseball player in 
the old days in Baltimore. Mr. Miller 
was second baseman on the F. & D. 
team and Bullock pitched for American 
Bonding, and in one exciting contest 
between them Bullock was almost the 
whole American Bonding team—accord- 
ing to Mr. Miller—whose team won. 
To this day these two attend big league 
games and swap baseball stories when- 
ever they are together. 

Throughout the F. & D. organization 
Bill Bullock is regarded as a top-notch 
surety reinsurance man; he is also rec- 
ognized as the fountain head of in- 
formation on that subject. As head of 
the F. & D. reinsurance department in 
New York Mr. Bullock has built both 
business and good will for the company 
and made lots of friends. In point of 
F. & D. service he is the second oldest 
in the field organization of the company. 


FRIENDS GET DAVIS ART WORK 
Alex Davis, a member of the New 
York law firm of Goldstein & Goldstein, 
is sending to friends Christmas cards, 
which he paints himself, each card being 
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in the form of a drawing of current in- 
terest. The accompanying drawing show- 
ing Uncle Sam on way to victory and 
Peace was received by William L. Had- 
ley ot The Eastern Underwriter. Mr. 
avis’ father was a commercial artist 
and his mother a portrait artist. He 
hever went to art school himself. He is 
a graduate of Boys High School, Brook- 
yn, and of Columbia Law School. 


Petrie Having a Holiday 
From Meeting Deadlines 


John W. Petrie, well known insurance 
editor of Chicago, is now having a holi- 
day from the routine of meeting dead- 
after 
of American 


lines twenty-two years as editor 
Insurance Digest and In- 
surance Monitor of Chicavo and a num- 
ber of years in the daily newspaper field 
before that. He resigned his post with 
American Insurance Digest a few weeks 
ago but will remain in the insurance 
trade paper field. 


Mr. Petrie, widely and_ popularly 
known among company executives and 
in the field, is one of the best feature 
article writers in insurance. 
paper career started following his col- 
lege days in University of Kentucky and 
he served the Louisville Courier-Journal 
as city editor. Thereafter, during World 
War I, he was a captain of infantry. 
Entering the insurance field in 1919 he 
served for a year as associate editor of 
the Insurance Field in New York. The 
following year he joined American Insur- 
ance Digest as editor where he has been 
ever since until his recent resignation. 


His news- 


Past Commander’s Dinner 


The past commander’s dinner of In- 
surance Post No. 1081, American Legion, 
New York, will be held Tuesday evening, 
January 19, at Park Central Hotel, New 
York. The Towers Club on the twenty- 
sixth floor of this hotel has been re- 
served for the evening. Lawrence Kane 
of Frenkel & Co., a past commander, is 
chairman of the dinner committee which 
is composed of past commanders of the 
post. Guest of honor will be Arthur 
Kistner of the Yorkshire, who recently 
completed a successful year as head of 
the post. 
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ONE YEAR OF WAR 


ONE YEAR OF WAR. . . On the fighting front, our armed 
forces have proven themselves second to none. On the 
production front, all records for mass output are being 
broken. And on the financial front we are demonstrating 
that we can pay the price of victory. 


You insurance men are veterans of the financial front. 
From the start you have been bending every effort toward 
protecting American industry . . . have been expanding 
your knowledge to keep abreast of today’s unprecedented 
situations. Now, as the nation enters its second year of 
war, even greater activity is demanded of you. Will you 
match the efforts of the men on the fighting front, the 
production front? You can... you will... you MUST! 


Published by the 


UNITED STATES FIDELITY & GUARANTY CO. 


and its affiliate, 


FIDELITY & GUARANTY FIRE CORPORATION 


Home Offices: Baltimore, Md. 
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Fidelity & Deposit Opens New 
Building in Downtown New York 


The handsome new building in New 
York City of Fidelity & Deposit Co. of 
Baltimore on the southeast corner of 
Fulton and William Streets was formally 
opened for business Monday, December 
14, and while there was no formal “open 


house” exercises the invitation to visit 


the new headquarters of the company 
here was accepted by a sizeable number 
of friends of the F. & 


D. home 


Two 

















Architect’s sketch of new Fidelity & 
Deposit office building in New York 


office executives—D. Claude Handy, vice- 
president, Fidelity & Deposit and presi- 
dent, American Bonding, and Gustavus 
Ober, Jr., vice-president, F. & D., were 
on hand to assist Vice-President G. W. 


Crist, Jr., and general manager, Ashby 
( Taylor, in receiving visitors. The 
gerade floor general office presented a 


icturesque sight as a result of the many 
tasteful floral displays received from 

ghborly companies along William 
street. 

Formal opening of the new building 
i by only three weeks the 
forty-eighth anniversary of the openin: 
f the F. & D.’s first offices in New York 
Cit For the last nine years the com- 
pany has occupied a ground floor loca 

n at 99 John Street. 

Early Maryland Architecture 
Expressive of the Fidelity & Deposit’s 
storical background and traditions as 
ne of the country’s pioneer bonding 

the design of the Balti 
e company’s new home in New York 
losely follows the characteristics of 


early Maryland architecture. The build- 





pates 





ganizations, 


ng 1s six stories in height, surmounted 
by a tower. The base is faced with pol- 
eet T 


ed granite and the upper five floors 
colonial over-size hand-moulded 
< of variegated reds, laid in Flemish 
with beaded The general 
is striking and the structure offers 
a marked contrast to the other buildings 








joints. 


Tort 








I h ain entrance at 140 William 
Street, a marble vestibule leads through 
revolving door to a_barrel-vaulted 
yer, and from there directly into the 
general office which occupies the major 
{ yn of the first floor. This room i 
de ed to give the effect of an earl 
al counting room. To the left and 

f the foye are the private offices 
ce-president in charge, G. W 

tJ and the general manager, 
hby ( lor, respectively. These 


: Taylor 
ms als¢ have been 


designed and fur- 


nished to carry out the southern colonial 
atmosphere. 

Of outstanding interest in Vice-Presi- 
dent Crist’s private office is a photo- 
graph in color of an oil painting showing 
the original board of directors of the 
Fr. & D. The original painting is now 
hung in the Fidelity Trust Co. building 
in Baltimore. 

The site of the new building was ac- 
quired by the F. & D. in the spring of 
1941 and demolition work on the struc- 
tures then occupying the location was be- 
gun shortly thereafter. Following this 
country’s entry into the war, the original 
design of the building, which called for 
a structural steel framework, was modi- 
fied to permit the use of concrete. 

Materials Substituted 

Likewise in all other branches of the 

work the use of materials which might 


be needed in the war effort was aban- 
doned and substitutes made therefor. 
Iwo elevators, originally designed and 


partially fabricated, were released to the 
Government by the company and eleva- 
tor service in the new building for the 
duration will be provided by one used 


elevator which has been adapted for the 
purpose. 

Architects for the building were the 
office of John H. and Wilson C. Ely. 
Meyer, Stone & Jones were the mechan- 
ical engineers and the builder was the 
George A. Fuller Co, 





T. M. NIAL A MAJOR 


Former Hartford A. & I. Agency Man- 
ager Now in Army Air Corps at 
Syracuse; Public Relations Officer 

Thomas M. Nial, who will be remem- 
bered as agency manager in New York 
of the Hartford Accident & Indemnity 
up until 1937 when he resigned to be- 
come a free lance writer, is now a major 
in the Army Air Corps and has been 
named public relations officer at the 
Syracuse Army Air Base by Col. R. W. 
Camblin, commanding officer. Previously 
he had served at Newark airport. 

Major Nial served in World War 1 
overseas with the Royal Air Force. 
Sadly injured, he was retired for dis- 
ability in 1920. His first insurance con- 
nection was with the National Bureau 
ot C. & S. Underwriters and while there 
he collaborated with G. F. Michelbacher, 
now with Great American Indemnity, in 
writing a casualty textbook. He _ re- 
signed his bureau post to join the Hart- 
ford. 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 
is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
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new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, ‘““Why an insurance man told me just the other 
day...” Get the proper information to the proper au- 
thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 
and again and again. 


You Never Know Who's Listening 
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TREAS. 


Also Serving as V.-P. in N. J.C 
Ass'n; Pres. Nolan Sees Agua” 
Relationships Improved : 


The Casualty Underwriters Association 
of New Jersey has just appointed Clinton 
Templeman, Royal . -demnity Co., man. 
ager in Newark, as__-asurer of the or. 
ganization succeedi: s Stuart S. North 
who has resigned. -Mr. Templeman is 
also serving as vice-president of the club, 





JOHN H. NOL; 
Reelected Presic 


As previously announceé 

Aetna Casualty & Sureiy } 
reelected president of the as 
his fellow officers are listeu 
Clinton L. Templeman, Roy! 
Indemnity companies, as vi 
and Vincent F. Donahue, 
Bonding, secretary. ; 

President Nolan reviewe 
activities at the annual lunc!} 
last week expressing appre: 

C. Graff, General Accident 1 

his good work as legislatiy 

He was also encouraged by * 
ance of company-agency rciationships, 
one of the objectives Mr. Nolan has 
been particularly anxious to reach this 
year. 

The association passed a resolution in 
memory of the late A. R. Lawrence, 
chairman of the Compensation Rating & 
Inspection Bureau of N. J., which will 
be sent to his family. In addition, a 
resolution was drawn up which members 
of the association may wish to send to 
their home offices, favoring the appoint- 
ment of Bernard Hamilton as manager 
of the rating bureau succeeding Mr. 
Lawrence. 

In starting the new year President 
Nolan plans to name an attendance com- 
mittee of three which will serve to keep 
up interest in the organization. The 
next luncheon meeting is set for January 
19 at Downtown Club. 





NEW A. & H. GROUP LAUNCHED 


Los Angeles Producers Elect Kelso 

President; Bearden, N. E. Mutual, 

Is Principal Speaker 

The Accident and Health Producers 
Association of Los Angeles was formally 
launched on Wednesday, December 2, 
with thirty-five members signing the roll. 
M. W. Kelly Kelso, Pasadena agent, was 
chosen president. Walter T. Westcott, 
CLU, Equitable Society, was elected 
vice president, and Perez Huff, Bankers 


National Life, was chosen secretary 
treasurer. 
Organization was completed at 4 


luncheon with G. Nolan Bearden, Hays 
& Bradstreet general agency of New 
England Mutual Life, who discussed The 
Value of a Disability Program with Lite 
Insurance. ; 





ieennnetneemniities 





Decemb 


= 


Supe! 
Ass 


vAN D 


i T 
Loo W. 


At the 
Associat 
in New 
statistict 
Casualty 
sented | 
and stan 
automob 
been ap 
the casu 
sioners’ 
Connect 
Illinois 

The c 
mended 
ing tow 
risks wl 
coverage 
ing com 
report: 

Tt sh 
on first: 
as that | 
tion tha 
renewal 
risk is 1 
ther cov 
a specia 
the opti 
authori‘ 


comes r 
to cove 
case the 
insuranc 
cerned. 
“It sh 
recomm. 
sequent 
criteria 
ifles un 
be writ 
carrying 
fications 
subject | 
if it iss 
subsequ 
under t 
one yea 
If a risl 
al, does 
cifically 
is still 
and is 
plan; b 
provides 
specific 
write it 
at the r 
applicab 
plan, 
“The 
that the 
sion wil 
method 
which, « 
under t 
have pr 
risks.” 
Com 
Amon 
recomm: 
committ 
That 3 











—— 





December 18, 1942 










{Caruaitsro] 
Ay Re ni? Le 








THE EASTERN 
UNDERWRITER 










SEARLES CEPTS TARE 





Page 37 








— 


Supervisors Recommend 
Assigned Risk Changes 


vAN DER FEEN MAKES REPORT 





Look Toward Stabilization of Plans; 
Want Social Treatment For 
Thir %enewals 
At the recent m +ting of the National 
Association of Insurance Commissioners 
in New York, Cornelius van der Feen, 
statistician of the National Bureau of 
Casualty & Surety Underwriters, pre- 
sented recommendations for amending 
and standardizing provisions of assigned 
automobile risk plans, which already had 
been approved by the sub-committee of 
the casualty committee of the commis- 
sioners’ organization, composed of the 
Connecticut, New Hampshire, New York, 

Illinois and New Jersey Departments. 

The commissioners’ committee recom- 
mended that a number of changes look- 
ing toward standardization of assigned 
risks which otherwise could not obtain 
coverage be made, and gave the follow- 
ing comment at the conclusion of the 
report: 

‘It should be noted that the procedure 
on first and second renewals is the same 
as that in existing plans with the excep- 
tion that a carrier may only refuse the 
renewal assignment of the risk if the 
risk is not in g@od faith entitled to fur- 
ther coverage under the plan; however, 
a special oy, OH is made whereby at 
the option of he manager and insurance 

the state concerned, spe- 
ue cases may be separately 
and when full and satis- 
yn can be furnished as to 
‘rv. carrier on an assigned 
e relieved of such assign- 

‘th ugh the risk is still eligi- 
erage under the plan; how- 
al decision on such few cases 
y with the managers and the 
uthorities of the states con- 


authori‘ 


Continuous Coverage 

sed procedure, when adopted, 

continuous coverage of an 

k under the plan with the 

er until its third renewal; un- 

’ its period of coverage it be- 

comes no longer in good faith entitled 

to coverage under the plan, in which 

case the reasons must be furnished the 

insurance authorities in the states con- 
cerned. 

“It should be further noted that the 
recommended procedure on third or sub- 
sequent renewal set up certain definite 
criteria to the effect that if a risk qual- 
ifies under the criteria stated, it shall 
be written as normal business by the 
carrying company at the rates and classi- 
fications normally applicable to risks not 
subject to the plan; and that the carrier, 
if it issued such a policy after third or 
subsequent renewal, shall receive credit 
under the plan for an assignment for 
one year if it so notifies the manager. 
If a risk, on third or subsequent renew- 
al, does not meet all of the criteria spe- 
cifically cited in this provision, the risk 
is still entitled to insurance coverage 
and is not denied coverage under the 
plan; but the revised provision simply 
provides that unless a risk meets the 
specific criteria the carrier needs not 
write it mandatorily as normal business 
at the rates and classifications normally 
applicable to risks not subject to the 
plan. 

“The committee unanimously believes 
that the adoption of this revised provi- 
sion will prove a satisfactory and sure 
method of removing from the plan risks 
which, during their period of coverage 
under the plan for a reasonable time, 
have proved themselves to be normal 
risks,” 

Commissioners’ Recommendations 

Among the provisions unanimously 
recommended by the commissioners’ 


committee are the following: 
That risks assigned to subscribing car- 


riers and costs of administration be ap- 
portioned to subscribers based on net 
direct automobile bodily injury premium 
writings, with the comment that such 
standard basis is fair and logical basis 
for each carrier receiving its pro rata 
share of assigned risks and bearing its 
pro rata share of the administrative costs: 

That where the designated carrier be- 
lieves reasonable doubt exists as to 
whether or not the applicant should con- 
tinue to be licensed to operate a motor 
car, the carrier may request the Motor 
Vehicle Commissioner to recertify the 
ability of the applicant to hold an op- 


THIS 


ADVERTISEMENT REACHES YOUR PROSPECTS 


erator’s license. In order to avoid abuse 
of this optional privilege, it was unani- 
mously agreed that definite rules such as 
are now in force in New York State be 
promulgated. Under such rule, no re- 
quest for recertification will be made by 
carriers for risks otherwise eligible but 
who are required to file evidence of fi- 
nancial responsibility until the carrier 
has actually issued the policy such evi- 
dence of financial responsibility is on 
file. 
Would Waive Letters 

It was recommended that copies of let- 

ters of solicitation of coverage be waived 





‘Hire him eee 


an honest face 


he’s got 


p47 
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Don't be Overconfident, Mr. Employer. 
Records show that practically every embezzler 


as has been done by authorities in New 
York, California and Wisconsin to speed 
up prompt assignment of applicants for 
coverage. 

To insure revised plans reaching all 
field officers and producers in the states 
concerned, future reprints be automat- 
ically distributed through the central dis- 
tribution system of the National Bureau, 
with a page of summarized instructions. 

It was unanimously recommended that 
plans should be amended to provide that 
in case of declinations carriers must im- 
mediately notify the applicant, the pro- 

(Continued on Page 38) 
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has an “honest face.” The only real guarantee 


against loss is adequate employee dishonesty insurance. 


BE SURE—INSURE! 


Consult our agent or your 


own broker today. 


FIDELITY 


Home Offices: New York 
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Win Williams Safety Medals 


Admiral Land for Marine Transportation; W. Averell and E. 


Roland Harriman for Rail Transportation, and Juan 


T. Trippe for Air Transport 


The American Museum of Safety, 
president of which is Dr. Donald B. 
Armstrong, third vice-president of Met- 
ropolitan Life, last week in Wash- 
ington at the Metropolitan Club pre- 
sented its annual Arthur Williams Me- 


morial medals. Chairman of the award 


committee is Frank L. Jones, vice-presi- 
dent Equitable Society. Lew R. Palmer, 
Equitable Society, is secretary of the 
committee on award. Julien H. Harvey, 
manager of National Conservation Bu- 
reau and secretary of AMS, is also on 
the award committee as are Alfred E. 


Smith, Judge R. V. Fletcher and How- 


ard Coonley. 
The Winners 

One medal was presented to Rear Ad- 
miral Emory S. Land, “for outstanding 
contribution to the conservation of hu- 
man life through safe construction and 
operation of ships.” 

A second award (duplicate medals) was 
given to W. Averell Harriman and E. 
Roland Harriman, “for continuing the 
inspiring leadership of two generations 
in safe transportation.” 

The third medal was presented to the 
Pan American Airways System, “for pio- 
neer service insuring utmost safety in 
overseas flight.” This award was re- 
ceived by Juan T. Trippe, president of 
Pan American. 

The gold medals were identical in de- 
sign except for the citations on the re- 
verse side. In announcing the decision 
of the committee on’awards, as approved 
by the trustees, President Armstrong 
said that generous provisions in the will 
of the late Arthur Williams had made 
it possible to renew the annual awards 
which in years past had been made by 
the museum “in recognition of great 
public service from the standpoint of 
human value.” Among those who re- 
ceived awards in past years were Sur- 
geon-General Gorgas, Judge Elbert H. 
Gary and the Honorable Herbert Hoover. 

Jesse H. Jones Presented Medal to 

Admiral Land 

Participating in the colorful dinner 

program were Jesse H. Jones, Secretary 





FORUM HEARS OSBORN TALK 





Handwriting Expert Talks on Forgeries; 
Reilly to Conduct Next Meeting; 
Blanchett Will Speak 
Albert D. Osborn, the well 
handwriting expert, addressed a meeting 
of the members of the Surety Company 
Claim Men’s Forum of New York on De- 
cember 9. Mr. Osborn’s talk included 
the showing on a screen of various still 
pictures of handwriting exhibits that 
were used in several well known cases. 
Mr. Osborn stated that, as a rule, a 
carefully written signature would be 
nore likely to have been forged than one 
hurriedly written in the free flowing 
style. Forgery and questioned handwrit- 
ing play a very important part in claim 
work and several of the members pres- 
ent stated that the information obtained 
through Mr. Osborn’s talk would be 
most helpful to them in connection with 
their work. __ ; 
William E. Reilly of the Eagle, Globe 
& Royal Indemnity Companies will pre- 
side at the next meeting on January 13. 
Arthur Blanchett, a member of the firm 
of Bingham, Englar, Jones & Houston, 
will be the guest speaker and will talk 
on the subject, “An Uncharted Course 
(False Pretenses) in Bankers Blanket 
Bond Claims.” 


known 


of Commerce and chairman of RFC and 
of War Damage Corporation, who gave 
the medal to Admiral Land; Joseph B. 
Eastman, Director of Office of Defense 
Transportation, who handed the medals 
to the Harriman brothers, and L. Welch 
Pogue, Chairman of Civil Aeronautics 
Board, who made the presentation to 
Mr. Trippe for Pan American Airways 
System. 

The late Arthur Williams was a promi- 
nent New York industrialist and philan- 
thropist who for many years was vice- 
president in charge of commercial rela- 
tions for the New York Edison Co. and 
was a director of many companies. He 
was always interested in the cause of 
accident prevention and for more than 
twenty years served as president of the 
American Museum of Safety. 

“Since war was declared a year ago, 
we have seen our armed forces, equipped 
for action, sent in ever-increasing num- 
bers to far flung battlefronts,” said Dr. 
Armstrong. “First to Australia, then to 
Iceland, to England, China, Alaska and 
now to Africa, in the greatest armada 
of all times. Truly, transportation is the 
lifeline behind the front line.” 


The American Museum of Safety 


The American Museum of Safety, fhe 
pioneer safety association in the United 
States, was organized in 1911 through 
special act of the New York State As- 
sembly, “to study and promote means 
and methods of safety and sanitation, 
with a view to lessening the number of 
casualties and avoiding the causes of 
physical suffering and of premature 
death.” The museum offices are in New 
York City at 60 East Forty - second 
Street. 


WINS SAFETY COUNCIL AWARD 


Presentation of a National Safety 


“Council wartime award for distinguished 


service was made over the Blue Network 
last Sunday to E. A. Ellis, director of 
welfare and safety of the Wheeling Steel 
Corp. The award, presented by Ned H. 
Dearborn, executive vice-president of the 
council, was made in recognition of the 
achievement of the Portsmouth works 
of the steel corporation in establishing 
the best accident prevention record in 
eight years while working under wartime 
conditions. 








NEW POST FOR BLAINE MACK 


Blaine Mack, who was formerly em- 
ployed in the bonding department at the 
home office of the Standard Accident, 
is now with R. B. Jones & Sons, Inc., 
Standard agents at Kansas City. 


DENIES SILICOSIS BENEFITS 





West Virginia Court Overrules Commis- 
sion Where One-Year Limitation 
Was Ignored 

Where an employe has been awarded 
compensation for third stage silicosis 
and dies more than one year after his 
last injurious exposure to silicon dioxide 
dust, an application filed by his widow 
after his death for benefits from the 
silicosis fund on behalf of herself and 
infant children was held properly re- 
jected by the West Virginia Compensa- 
tion Commission under chapter 79 of 
Acts of 1935, section 9 (a) of the West 
Virginia legislature. 

An order of the Workmen’s Compen- 
sation Appeal Board granting benefits to 
such dependents was held erroneous. 

The requirement of the statute that a 
dependent of an employe dying from 
silicosis file an application for benefits 
within one year after the last injurious 
exposure to dust is held to be jurisdic- 
tional because of the fact that a depen- 
dent’s right to benefits is circumscribed 
by a one-year limitation in which death 
shall occur if such dependent is to par- 
ticipate in the silicosis fund. 

The courts cannot by judicial pro- 
nouncement extend the benefits granted 
by the legislature beyond. what is 
clearly provided by the staute. 


Holds Widow of Slain Man 


Entitled to Compensation 


The Appellate Division of the New 
York Supreme Court, third department, 
has decided unanimously that the widow 
of a workman fatally injured by a fel- 
low employe while both were at work, 
is entitled to workmen’s compensation. 
The case, in which the Elite Laundry 
Co. and the Exchange Mutual Indemnity 
Co. were appellants, was an appeal from 
an award of the State Industrial Board 
to the widow, Teresa Labosetta. 

The employe and the insurance carrier 
contended that the award was improper 
because the injuries resulting in the 
death of the decedent did not arise out 
of and in the course of the decedent’s 
employment. The fellow employe who 
assaulted the decedent was convicted of 
second degree murder and sentenced to 
twenty years to life in Sing Sing Prison. 
The court held that the shooting took 
place during the hours of employment 
of both the decedent and his attacker, 
that testimony showed that the assault 
was without provocation and said a ques- 
tion of fact was involved which the 
Industrial Board had decided in favor 
of the claimant. 








PIERCE DIES IN VERMONT 


Charles T. Pierce, former Vermont 
Commissioner of Motor Vehicles and 
secretary of civil and military affairs, 
died at Barre City Hospital, December 7. 
He would have been 64 years old on 
Christmas day. Mr. Pierce retired from 
public office in 1940 and returned to his 
insurance agency at Montpelier which 
he had operated since 1922. 
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. Award President’s Widow: 


In Compensation Proceeding 


In a workmen’s compensation Proceed. 
ing under the North Carolina statute for 
the death of the president of the cop. 
poration, whose insurance carrier’s agent 
instructed the corporation to classify its 
president as an employe and include his 
salary in its employes’ wages for the 
purpose of computing premiums which 
were computed and collected accordingly 
and received by the insurance carrier 
for a number of years, the insurance 
carrier was held chargeable with notice 
that the computation was _ based Upon 
the payrolls including such salary, and 
was not permitted to assert that sai 
president was an executive, not an em. 
ploye of the corporation. 

An award to the president’s widow 
for his death, as an employe, Opposed 
bv the employer corporation and the 
insurance carrier, was affirmed on ap- 
peal. Pearson v. Newt Pearson, Ine. 
North Carolina Supreme Court, 21 §, £ 
2d 879, 





Illinois Supreme Court 
Voids City Court Verdict 


Benjamin F. Belcher, Nashville, Tenn, 
a switchman for the Louisville & Nash- 
ville Railroad, who was awarded $20,000 
damages in the East St. Louis City Court 
for injuries received in an accident in 
the railroad’s yards at Nashville, Feb- 
ruary 15, 1940, lost the case in a hearing 
before the St. Clair County Circuit Court 
in Belleville, November 27. The original 
verdict was reversed by the IIlinois Sy- 
preme Court on grounds that the East 
St. Louis City Court lacks jurisdiction 
over accidents occurring outside the city 
limits and not involving a resident of 
the city. Circuit Judge Albert D. Reiss 
upheld the railroad’s contention for dis- 
missal on the grounds that the East St, 
Louis City Court lacking jurisdiction 
could not grant a change of venue in 
the case. 





BEAN NAMES SNYDER ON COAST 


Production Manager T. L. Bean of the 
Royal Indemnity Co. at the New York 
headquarters, on a visit to Los Angeles 
recently announced the appointment 
of Eugene Snyder, assistant production 
manager of the New York office, as man- 
ager of the company’s Los Angeles of- 
fice, with jurisdiction over southern Cali- 
fornia and Arizona. He succeeds E. G. 
Scheumann, resigned. Mr. Scheumann 
has not yet announced his new affilia- 
tions. 





Assigned Risks 


(Continued from Page 37) 


ducer of record and the manager, giving 
reasons for the declination. 


Physically Disabled Risks 


A further recommendation is that the 
administrative officers of all assigned 
tisk plans adopt a ruling standardizing 
the treatment and eligibility of risks who 
may be physically disabled. 

It-is recommended that an applicant 
rejected, and rejection sustained, may not 
reapply for coverage until a year has 
elapsed. 

The committee recommends that any 
new assigned risk plan can best be ad- 
ministered by a governing committee and 
a manager. 

It recommends that all plans be re 
vised to contain an explicit provision re- 
specting the right to appeal to the Sw 
perintendent of Insurance where a party 
at interest is dissatisfied with a decision 
of the governing committee. 

The committee endorses early amend- 
ments to the assigned risk plans by re 
placing the present provisions for treat- 
ment of expirations and renewals with 
a new section providing one renewal pro- 
cedure on first and second renewals and 
a distinct renewal procedure on third and 
subsequent renewals, 
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